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ERIE METER SYSTEMS, INC. 
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An International 2 to 3-ton Model D-40 Truck operated by the Gilmore Oil Company in Los Angeles. 


compartments with a total capacity of 1,340 gallons. 





The semi-trailer tank has three 


Side and rear compartments also hold three large drums of oil and ten buckets 


of kerosene and oil. 


You Can Get More for Your Money in a Truck 
Today ... in These New INTERNATIONALS 


OR well over 30 years, International 

Harvester has been building trucks 
with not only dependability in mind, but 
economy of operation as well. Time 
alone has not built the reputation and 
preference for these trucks—perform- 
ance per dollar on the cost sheets has 
been the answer. 


Today Harvester experience and high- 
grade workmanship are available in a 
completely new line of Internationals 
ranging in size from light-delivery units 
to powerful six-wheelers. When a man 
puts one of these trucks in service, he 


shares in the sturdy ALL-TRUCK quality 
that Harvester puts into every Inter- 
national in the line. There is extra size, 
strength, stamina, and long life in en- 
gine, axles, transmission, frame, brakes, 
and every vital part of the model needed 
for your own hauling. 


New design, new engineering through- 
out, the finest line of trucks on the 
market—that’s what you get in these 
Internationals. Call on our nearby 
Company-owned branch or dealer and 
look over the models best suited for your 
work. 


INTERNATIONAL HARVESTER COMPANY 


(Incorporated) 


180 North Michigan Avenue 


Chicago, lilinois 


INTERNATIONAL TRUCKS 
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BRUCE K. BROWN 


3 Bruce K. Brown, new general manager in charge of research and 

development for Standard Oil Co. of Indiana, has been prominently 
identified with the developing and licensing of various processes in the 
petroleum industry. He holds patents in the battery and solvent 
fields, as well as in petroleum. 


After acquiring degrees in chemistry and chemical engineering 
from the University of Illinois, he started his business career as a 
research ,chemist, later, branching; into patent work and being 
associated with a New York patent law firm. He was first employed 
by the Indiana Standard as general patent attorney in 1929. He is 
a director of the Gasoline Products Co., Gasoline Antioxidants Co. 
and the Lubrication Corp., among others. 
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Cut 186,000 Bbls. 1937 Fuel Oil Consumption Tops Boland Asks FDR 
Record Set in 1936 


Daily In Texas 


Sunday Closing) 


By Teletype 


| 
| 


N. P. N. News Bureau | 


TULSA, Feb. 1.—From es- 


timates made the past two Sun- | 


days, it is reported that the 
Sunday shutdown of producing 
wells throughout Texas has 
achieved a reduction in the 
state’s oil output which is the 
equivalent of 180,000 to 186,000 
barrels daily. It had been ex- 
pected the amount of the re- 
duction would be the equivalent 

200,000 barrels daily. 

Purchasers report that there 
are still numerous offerings of 
East Texas crude particularly, 
which is said to be partly due 
at least to a falling off in the 
export demand for crude. Some 
crude is said to be offered de- 
livered to pipelines at the posted 
price with gathering charges 
waived. 

The Sunday shutdown, or its 
equivalent in curtailed output 
per individual well, was ordered 
by the Railroad Commission of 
Texas Jan. 20, for six consecu- 
tive Sundays starting Jan. 23. 
No change was made in the 
allowable factor in the various 
fields in the state and no top 
allowable figure was set for 
the state for February. 

The state’s allowable crude 
production at the time the Sun- 
day closing order was issued 
was 1,410,000 barrels daily. On 
that basis the reduction of one- 
seventh sought through the 
Sunday shutdown would 
amount to a little better than 
200,000 barrels. 

The Sunday shutdown is the 
most dramatic of curtailment 
orders since the governors of 
Oklahoma and Texas respec: 
tively closed the Oklahoma City 
and East Texas fields with state 
Militia in the summer of 1931. 

Col. Ernest O. Thompson, of 
the Texas Railroad Commis- 
Sion, who stated today in Austin 
that the amount of the reduc- 
tion achieved through the Sun- 
day shutdowns was between 
180,000 and 186,000 barrels 
daily, also stated he believed it 
would be May or June before 
Supply and demand for Texas 
crude would be in balance. Con- 
tinuation of the Sunday shut- 
downs through March will be 

Continued 16) 
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N. P.N. News Bureau 


WASHINGTON, Feb. » F 
As the U. S. Bureau of Mines 
reported an all time record for 
sales of domestic fuel oil in 
1936, preliminary reports indi- 
cated today that 1937 would 
surpass even the 1936 record. 

Domestic fuel oil deliveries in 
1936 reached a record volume 
of 408,409,000 barrels, accord- 
ing to sales reports submitted 
to the Bureau of Mines by the 
oil companies. The 1936 report 
was issued late last week. 

The 1936 total is 11.6 per cent 
the 1935 requirements of 
365,985,000 barrels and also well 
above the previous record of 
384,422,000 barrels reported for 
1929. 

In the first 11 months of 1937 
the domestic demand for all 
residual fuel oils was reported 
at 398,350,000 barrels, compared 





with 366,499,000 barrels for the 
corresponding period of 1936. 
A further indication of 1937 ex- 
ceeding 1936 sales also was re- 
ported by the Bureau of Mines. 
Gas oil and distillate fuel do- 
mestic demand was given as 
101,549,000 barrels for the first 
11 months of 1937. Demand for 
11 months of 1936 was 89,302,- 
000 barrels. 

“Exports and shipments of 
fuel oil,” commented the bu- 
reau, “which totaled about 29 
million barrels in both 1934 and 
1935, made a _ noticeable gain 
(20.5 per cent) in 1936, when 
34,883,000 barrels were shipped 
to foreign countries and non- 
contiguous territories of the 
U. S. The 1936 total for exports 
and shipments of fuel oil is 
not a_record, but it is the 
largest quantity exported since 
1930. The 1936 deliveries rep- 
resent the erentent volume of 
fuel oil ever supplied by Ameri- 
can oil companic es.” 





Growing Tractor Fuel Market 
Talked By Northwest Jobbers 


By Staff Writer 
MINNEAPOLIS, Jan. 29. 
Trends toward the increased use 
of low-cost, gasoline-powered 
farm tractors, opportunities for 
increasing net profits through 
lubrication service and acces- 
sory selling, and developments 
and changes in automotive lu- 
brication headlined the current 
annual double-barreled conven- 
tion of the Northwest Petro- 

leum Assn. 

The first barrel of the con- 
vention was fired at Minot, N.D., 
Jan. 24-25, when approximately 
150 attended the sessions of the 
North Dakota division of the 
association. 

Later in the week, Jan. 
the Minnesota division, 
the second barrel, met 
apolis with well over 
istrations, the largest 
association’s history, according 
to President Elwin E. Hadlick. 

During both division meetings 
the announcement was made of 
the association’s continued study 
of the 60-degree temperature 


27-28, 
firing 
at Minne- 
400 reg- 
in the 


correction problem in gasoline 
shipments, with Hadlick point- 
ing out the study is to continue 
next year and that many job- 
bers had already contributed 





the discussions 
of the two 


® Details of 
at the meetings 
divisions of the Northwest 
Petroleum Assn. on the sub- 
ject of the increasing use of 
tractors using gasoline as 
fuel are to be found in an 
article on page 36 of this 
issue. 











considerable data to the study 
of the subject. 

As a means of further pro- 
moting interest in this work 
the subject, “Determining the 
Contents of a Tank Car,’ was 
discussed at both meetings by 
A. A. Jackson, Minneapolis, 
traffic manager, W. H. Barber 
Co. Jackson stated that in his 
opinion the problem of gaging 

(Continued 8) 
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| To Back His Bill 
For Fuel Oil Tax 


By Teletype 
N. P. N. News Bureau 

WASHINGTON, Feb. 1. — 
Congressman Pat Boland, Scran- 
ton, Pa., accompanied by Sena- 
tor Guffey and Congressman 
Flannery, also of Pennsylvania, 
called at the White House today 
and asked President Roosevelt 
to throw Administration sup- 
port behind a fuel-oil tax bill to 
“equalize” competition with 
coal. 

Boland is the 
bill introduced about a year ago 
which would tax at one-cent a 
gallon all fuel oil used for heat 
or power in the U. S. 

Referred to the Ways and 
Means Committee, the Boland 
Bill was deluged with protests 
from fuel-oil consumers and 
other interested parties. Several 
times the committee declined 
to act on the measure. 

Boland said after his White 
House conference that it was 
pointed out to the President 
that such a tax on fuel oil would 
bring in $168,000,000 annually, 
besides “conserving a_§fast- 
waning resource.’ He said he 
was sure that the President was 
“sympathetic” and realized the 
“importance” of the Boland 
Bill. 


author of a 


FDR Comments 


President Roosevelt, at his 
press conference late this after- 
noon, following the visit of the 
three Pennsylvanians, said he 
had called Chairman Vinson of 
the tax revision sub-committee 
to give him the facts presented 
by the group. 

The President added that Vin- 
son had said he would be glad 
to have any facts and figures 
as to reserve supplies of pe- 
troleum which the Bureau of 
Mines and petroleum conserva- 
tion division could furnish. 

A correspondent asked the 
president if the supplies of pe- 
troleum necessarily had any 
relationship to a tax, and Mr. 
Roosevelt commented that that 
was what his three visitors had 
said. " 

He said that no recommenda- 
tion would come from him when 
the facts and figures were sent 
to the Ways and Means Com- 
mittee by the Bureau of Mines 
and petroleum conservation di- 
vision, that was a matter 
for the Ways and Means Com- 
| mittee. 


as 
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Detroit Dealers 
Swamp Courts In 


Trade Law Fight 


DETROIT, Feb. 1. Efforts 
of Detroit gasoline dealers to 
clean up a price war went for- 
ward today on two fronts 
the courts and by petition 
with the following develop- 
ments: 


1. Examination of Henry 
Stark Hickey, executive of 
Stark Hickey, Inc., before Judge 
Donald Van Zile of Recorders 
Court on charges of selling 
gasoline below cost in violation 
of the Michigan Fair Trade law. 


2. Examination in the same 
court of officials of Argo Oil 
Corp., on a similar charge. Roy 
R. Fisher, president of Argo 
Oil, is also president of the Na- 
tional Oil Marketers Assn. 


> 


3. Twenty-one independent 
dealers against whom criminal 
warrants have been issued by 
the office of Wayne County 
Prosecutor Duncan C. McCrea 
are also interested, and _ par- 
ticipating to some extent, in 
the Argo Oil Corp. case. The 
21 dealers are facing charges 
similar to those against Argo. 


4. Hearing is set for Feb. 21 
before Recorders Court, at 
which time the Retail Gasoline 
Dealers Assn. of Michigan will 
ask for injunction restraining 
Victor J. Miller, independent 
station proprietor at St. Clair 
and Oakland avenues, from al- 
leged giving premiums in vio- 
lation of the Michigan Fair 
Trade law. 


Signing Petition 


5. Dealers were being ap- 
proached today to sign a pe- 
tition circulated by the Retail 
Gasoline Dealers Assn. of Mich- 
igan asking that certain major 
oil companies desist “from un- 
fair marketing practices,” as 
alleged in the petition. 

Rankin P. Peck, dealer presi- 
dent, said the oil companies 
were selling gasoline to some 
rubber manufacturers, who in 
turn sold to dealers, at below 
the prevailing tank wagon price 
of 13.6 cents a gallon. These 
favored dealers, in turn, Peck 
said, were selling below the 
standard 18.5-cent price, to the 
detriment of competitive deal- 
ers. 

6. Dealers and others were 
also asked to sign a petition to 
the President of the United 
States requesting that the De- 
partment of Justice investigate 
the “grave suspicion” that there 
is a violation of the Robinson- 
Patman Act by manufacturers 
illeged to be selling gasoline 
at discriminatory prices. to 


buyers in the same class. This} The procedure differs from |, 3 “ 
second petition is also spon-| grand jury proceedings, how- | Gas Grading 
sored by the dealer association.| ever, McCrea said, in that de- 
fense attorneys appear and the b ; 
court may rule on the consti- | Law Proposed 
Somewhat more than 10 per tutionality of the law. The Re-| F Viroi): 
cent of the 3200 dealers in| corders Court has jurisdiction or ir ginta 
Wayne County are displaying | Ver all criminal cases in the a 
price signs offering gasoline | City of Detroit. . ; 
below 18.5 cents, Peck said. | Meanwhile Argo Oil, defend- RICHMOND, VA., Jan. 
“The root of our troubles,” | 4nt in Recorders Court, was Hearings will be held here next 
he commented, “is the price plaintiff ao the is anann 9 Monday—Feb. 7—by the Senate 
discriminations. The major oil arene a bre oe “ee general laws committee on the 
company sells to the rubber  isdiction over criminal cases in| °” : ge 
company at much less than to, the county at large. Argo Oil state gasoline grading bill which 
its own dealers. The rubber! Obtained an injunction from) has been introduced in the Vir- 
company, in passing some of Circuit Court Judge Guy A. ginia. Assembly, presum: bly 
this saving on, sells to dealers Miller ayaa ng. 3 — oor tes with the backing of the state 
handling their products below | tors office and the Detroit Fo-| 4,5 tment of agriculture 
; fr he t. department of agriculture. 
the tank wagon price. These lice Department from “count- T ; . 
neariide a = natn ' d the he bill would make that de- 
favored dealers, with a long) /ess’” harassments under ae 
. “i ase ne fair trad t. The injuncti partment the administrator of 
margin, cut the market fair trade act. e injunction ‘ 
ee eae - . ras ified. McCre id, but the law, and provides for ap- 
Examinations by a judge in| Was modified, McCrea sald, bu : i ; : 
— : " ins in effec til th e pointment of a “technical advis- 
Michigan, Prosecutor McCrea/Yremains in effect unt the cas Pest” 
. oe eee be tried its ‘its. Such | Ory committee” of five members 
explained, are similar to grand | Can be tried on Its merits. Suc 
“t : : , ; ‘ial will loubtedly be, —two to be selected from the 
jury proceedings in other @ trial will undoubtedly ‘eidihintidy Mate Al Bite tlic a 
states. Thus in the current ex-| based on the constitutionality of | ©Cinica! stab of the chemistry 


Situation Today 


; it was sai division of the agriculture de- 
aminations of Hickey and Argo) the act, it was said. = 

me treet iy partment, two from the tech- 
Oil, the prosecutor is attempt: | Civil Suits nical staff of one or more cities 


ing Ss V ‘ob 2 Ss f | . 
re. to show pro ble = wad nee ... |in the state, and one technical 
violation of the fair trade law| In addition to the above liti-| | : “maga 
| : wie ; representative of the oil indus- 
and probable cause that the de-| gation, civil law suits have been , ee og gape 
; ie try. The commissioner of agri- 
fendants were guilty of such| brought by numerous dealers i ee or 
: : Ms é , | culture would be an ex-officio 
violation. Should Judge Van;}who ask for damages assert- : F : 
ei rs ed He ; member and chairman of the 
Zile find such “probable cause,” | ively sustained from four large | , 
ae ; ; committee. 
the cases against Hickey and dealers, according to the pe-| : , 
Argo, which would test the titions, who gave discounts in This committee, under the 
Michigan fair trade law, will violation of the Michigan fair | /@w proposed in the bill, would 
be set for trial. ‘trade law. hold hearings of “all interest- 
ed parties”, and establish 
“standards for the various 
grades of gasoline based upon 


‘Small . Business Group Includes scientific tests and ratings.” 


However, the Virginia bill 








Several Oil Executives would go farther than the 
- _ North Carolina gasoline-grading 


law enacted last year and 

WASHINGTON, Jan. 31.—At, idea to suggest, and who cared Would have the “technical com- 
least five oil men will be among) to be present, would be wel- mittee” recommend standards 
the group of 500 “small busi-| comed.” for “each of the products for 
ness men” who will confer here| Sec. Roper’s definition of a Which inspection is provided in 
with Secretary of Commerce} “small” business man is one this act,” which includes al 


toper Feb. 2 and 3, and, at the! whose business turnover is less| petroleum products. 
conclusion of their deliberations, | than $1,000,000 a year. After standards for the vari- 
present their recommendations —— . ous grades are adopted, the ag- 
to the President. Hadlick Invited riculture department would 
The five members of the By Teletype prescribe labels for each of the 
| group who are listed so as to be WASHINGTON, Feb. 1. - products, showing its rating un- 


distinguishable as oil men) Paul E. Hadlick, secretary of “2°! the state grading laws. 
(there may be others, but they) the National Oil Marketers’ As-| Then all gasoline pumps in 
are not listed along with their sociation, today received a tele- the state would have to display 
company connection, so it is im- phoned invitation from the of- labels showing the “Virginia” 
possible to tell are: fice of Commerce Secretary 8'ade of gasoline dispensed. Not 

Freeman Burford, president) Roper, to attend the confer- to do so would entail a fine ot 
East Texas Refining Co., Dallas;| ence here tomorrow and Thurs- "Ot more than $500 or not more 
Lawrence F. Magness, presi- day of “small” business men than six months imprisonment, 
dent, Hercules Power Gasoline! and their representatives with °F both. 


Co., Baltimore; E. J. Cross,| Secretary Roper. ' The commissioner of agricul- 
president, Refiners Tank Car|* - ture would be given blanket au- 
Service Stations, Chicago; thority to fix inspection charges 


Col. Thos. H. Barton, president,, Minneapolis Jobber Invited — for periodic tests of gasoline 
Lion Oil Refinery Co., El Do- MINNEAPOLIS, Jan. 31. and other products at filling 


rado, Ark.; Joseph Hallman, Joseph Hallman, McGlynn Oil Stations and elsewhere, and if 
McGlynn Oil Co., Minneapolis, Co., Minneapolis, has accepted | gasoline is found to be lab« ed 
a jobber. an invitation from Secretary of at a grade other than at 
Invitations to attend the con- Commerce Daniel C. Roper to Which it tests, the maximum 
ference were extended to those! attend a conference of owners Penalty would be $1,000 or one 
“smaller” business men who of small businesses to be held year, or both. 
had previously written letters, in Washington Feb. 2. The an- Officers of the Virginia Oil 
to the President or the Depart-| nouncement of Hallman’s ac-' Men’s Assn. and the Virginia 


ment of Commerce. The Secre- ceptance was made at the an- Petroleum Industry said today 
tary said that “any authorized, nual meeting of the Northwest they will make a determined 
representative of smaller busi-| Petroleum Assn. meeting here fight to prevent passage of this 
ness who had a _ constructive | Jan. 27-28. bill. 
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Illinois Checks 


Low Grade ‘Gas’ 


At Station Pump 


N.P.N. News Bureau 

CHICAGO, Jan. feta on 
tion of gasoline samples taken 
from service station pumps has 
been started in Illinois by the 
state oil inspection department. 

Where a sample indicates that 
gasoline 
tank does not meet state speci- 
fications a placard is placed on 
pumps connected with the tank 
warning the consumer that the 
motor fuel is sub-standard. 

Placards are reported to have 
been placed on pumps in five 
service stations to date after in- 
spections. The supplier is re- 
ported to have been notified of 
changes necessary 
plant before gasoline can be de- 
livered that will pass inspection 
ai the station. 

The changes require lines to 
the bulk plant truck loading 
tanks containing finished gaso- 
line, and not from bulk plant 
blending tanks. Also, samples 
from finished gasoline tanks 
must be submitted for an analy- 
sis. 

Gasoline 
service 


inspection at the 
station adds one more 


department. Illinois has been 
inspecting gasoline at refineries 


in a station storage | 


in the bulk | 


Justice Department To Press 


check for the state inspection | 


destined for the state, and also | 


at bulk plants within the state. 
Check Chicago 


Inspections at stations within 
the city of Chicago are expected 
to be completed within a month. 
Louis Kahn, superintendent of 
the Cook County (Chicago) sec- 
tion of the oil inspection divi- 
sion in the department of 
finance, said there are 26 inspec- 
tors in the county and 49 in- 
speciors out-state. 

Kahn estimated all inspectors 
here can check about 100 sta- 
tions daily, in addition to bulk 
plant inspections, and that there 
are about 2500 stations, aside 
from garages, within the city. 

Service station inspections are 
to be continued, and possibly in- 
Spections will be made on tank 
trucks delivering gasoline, Kahn 
indicated. 

A placard on a pump does not 
prohibit the retailer from sell- 
ing gasoline through the pump, 
Kahn said. The placard is a 
Warning _to the public. The 
placard remains, he said, until 
a future sample shows the gas- 


oline meets the state specifica- 
uons. 


The 


placards are diamond 
Shaped, 


less than a foot wide 
at the widest point and are yel- 
low with black printing. The 
placard announces that an in- 
Spection by the state depart- 
ment shows gasoline in the tank 





NEW YORK, 
37, 


19 


eral, 


Industries Committee. 
This tax bill for 


U. S. 
estimated by 


State gasoline taxes 
Federal gasoline tax 


the 


Income taxes, federal, 
Lubricating oil taxes, 
Severance taxes, 
Federal pipe line tax 


state 


Capital stock tax 
Municipal gasoline tax 
Registration fees 

other motor vehicles 


and other vehicles 


State taxes on other 
Federal tax on crude oil 
State sales taxes on the 

biles and accessories 





Oil’s 1937 Tax Bill Equals All Taxes 
Collected In The U. 


Jan. 31.—The petroleum tax bill for 
paid by the industry 
a record high of $1,312,935,361, an 
than 10 per cent over total collected in 1936 by the fed- 
state and local governments, according to pre- 
liminary estimates made by the American Petroleum 


1937, the committee points out, is 
equal to the annual total of all taxes collected in the 
at the dawn of the present century. 
committee 


Real and personal property taxes ; 
and local 
federal and state 
state and municipal 


| ter ‘al import taxes on pe troleum and its $ products 


and licenses for 


State inspection fees and drilling permits. 
Corporation franchises and mercantile licenses 
Federal and state excises on the industry’s trucks 


Federal taxes on tires used by the industry 
petroleum products 
processed 
industry’s truc ks, 


Federal taxes on parts and ‘accessories for 
and automobiles used by the 


shag lawyers who tried tlle 
icase, Judge Patrick J. Stone, 
\who heard it, the Justice De- 
partment, the jury, and added: 
| “And I want to extend thanks 
'to the National Oil Marketers 
Assn. and their secretary-coun- 
sel, Mr. Paul E. Hadlick, for 
their efforts in bringing this 
gigantic conspiracy to the at- 
tention of the Department of 
Justice and for their two and a 
half years of assistance to the 
Department.” 


S. in 1900 
N. P. N. News Bureau 


and its customers, 
increase 


reached 
of more 


The bill is 


as follows: 


| Topped Crude Escapes 
On Flood Waters 


$755,000,000 
203,025,380 | 
137,850,000 
90,000 OOO 
34,346,590 
38,500,000 
12,304,208 
7.300.000 
7,000,000 
5,000,000 


LONGVIEW, Texas, Jan. 29. 

Sixty-two thousand barrels 
of topped crude were lost from 
an open pit near here by the 
Sabine River waters tearing 
away the dike and floating the 
oil away. The loss was origin- 
ally reported as crude which is 
incorrect, local oil men state, 


tank trucks and 
5,500,000 
5,300,000 
4,000,000 


?. 650,000 
2,200,000 
1,666,313 


967,375 ' . 
automo- or the oil having the viscosity of 
Sera 202,500 heavy fuel oil. Efforts are be- 
so henna re 123.000 ing made to trap the oil. Its 


flash point is high, however, 
practically eliminating the fire 
hazard which would be serious 


$1,312,935,361 








Oil Anti-Trust Cases Pending tases ana thre: 


N. P. N. News Bureau 
WASHINGTON, Jan. 31. 
Next step in the justice depart- 
ment’s “trust-busting” program 


| will be to bring civil suit against 


the Ethyl Gasoline Corp., pend- 
ing in the federal court for the 
southern district of New York, 
to trial in March, officials at the 


| department indicated today. 


The Ethyl case probably will 
be handled by Hammond E. 
Chaffetz and John Henry Lewin, 
special assistants to the attor- 
ney general, who successfully 
prosecuted the Madison oil con- 
spiracy case. 

Reports from California indi- 
cate that justice department at- 
torneys handling the West 
Coast oil investigation were 
greatly “heartened” by the con- 





with which the pump is connect- 
ed, to be sub-standard and not 
meeting minimum _ specifica- 
tions. 

Vapor pressure is reported to 
be the major stumbling block 
to gasoline meeting state speci- 
fications. Illinois specifications 
are 10 pounds vapor pressure in 
summer, and 12 pounds during 
the winter months. Other state 
specifications are identical with 
federal specifications for gaso- 
line. 


with raw crude. 

The Sabine River and other 
streams in the vicinity are still 
rising; lowlands are flooded, ne- 
cessitating the removal of fam- 
homes in some 
cases and threatening the safe- 
ty of eo in some cases. 


victions obtained in the Madison 27 
case. 

Meanwhile, the East Coast oil 
probe, held up because anti- 
trust attorneys handling the in- 
vestigative work were busy at 
Madison, will be started up P.N. News Bureau 
again, department officials) W ASHINGTON, Jan. 31. 
said. Preliminary figures on United 
Coffee Comments on Madison States exports of petroleum 

“eer ‘ products in 1937 show an in- 

iggy Ea henniagge ye +: _ crease over 1936 exports of 43 
pond ee vb egy per cent and mark 1937 oil ex- 
fee ctin ear Ganaen — bw ports as the largest since 1930. 
; wala ; Total exports during 1937 
victory” in the Madison Oil vere valued at $376,301,000 
aye a one compared with $263,149,000 in 

ee urge E con- 


Oil Exports 
Up 43% Over °36 


cia demeuiie: ae th. all 1936 and about $550,000,000 in 

trust lawe be enforced calling rath porn to the a ly 
' ’ oures » ‘eau - 

attention to provisions for for- cers ano Cenk 

feiture of properties and bar-| ~ 

ring the Panama Canal to “com- 

panies doing business in viola- Truck Safety Rules 

tion of the anti-trust laws.” N. P_N. News Bureau 
He said that “these are the) WASHINGTON, Jan. 31.— 


same major oil companies for Conferences with interested in- 
whom this Congress passed aidustries on the proposed regu- 


protective act in the Connallyjlations for hauling explosives 
‘Hot’ Oil Bill.” Continuing, he;and other dangerous articles 
expressed “regret that we then (including gasoline and other 


by law encouraged and abetted petroleum products) by truck 
monopoly.” were started last week in New 

The congressman character-;York by Interstate Commerce 
ized the Madison verdict as a'‘Commission officials, who dis- 
“new magna charta for inde- cussed the proposed regulations 
pendent businessmen and the concerning inflammable liquids 
common people everywhere in with American Petroleum Insti- 
this great land of ours.” Hetute officials and representa- 
congratulated the Justice De- tives of the trucking industry. 
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Use of Gasoline 
As Tractor Fuel 
Reported Growing 


(Continued from page 5) 
tank cars is one of the least 
understood in the oil industry, 
and that “fully 50 per cent of 
all tank cars unloaded in this 
territory are never checked for 
their actual gallonage.” 


Gaging Tank Cars 


Jackson pointed out that tank 
car shortages are rare, due 
principally to the fact that ex- 
treme care is taken by refineries 
in loading the cars. He ex- 
plained that, in cases where a 
car is short, the refiner is com- 
pelled to reimburse the ultimate 
consignee for not only the value 
of the gasoline, but also the 
freight charges on the amount 
short as well. The one excep- 
tion to this, he said, is where 
the shortage results from mis- 
handling by the railroad, in 
which case such shortage is 
handled by claim with the road 
transporting the product. 

Jackson worked out a number 
of examples of measuring tank 
car contents, and emphasized 
the importance of correct tem- 
perature readings, dome meas- 
urements, and table references 
in figuring results. 

“The most important thing 
to keep in mind,” he said, “is 
the fact that temperature cor- 
rection below 60 degrees should 
be added to the physical gallon- 
age of the car, and correction 
above 60 degrees subtracted 
from the physical capacity, to 
arrive at actual net gallonage. 
This item is responsible for 
about 50 per cent of all mistakes 
made in gaging cars.” 

The rapidly growing 
toward the use of 
quantity production 
using gasoline for 
pointed out at both 
conventions by N. B. Hedden, 
Chicago, tractor engineer for 
the Ethyl Gasoline Corp., and 
augmented at the Minot meet- 
ing by Carl Guelle, Minot, In- 
ternational Harvester Co. Fur- 
ther details of the discussions 
by these men appear on page 
36 of this issue. 

Hedden pointed out that es- 
timates show approximately 
200,000 tractors were sold to 
farmers in 1937 and that, with 
the popular size farm tractor 
selling for approximately $1000, 
“you as distributors of petro- 
leum products will sell to the 
tractor owner during its normal 
life almost $2500 worth of fuels, 
motor oils and greases.” In 
other words, he pointed out, two 
and one-half times the amount 
of the original sale price of the 
tractor is obtained by the oil 


trend 
low-cost 
tractors 
fuel was 
division 


/man in keeping the equipment 
in operation. 


Balanced Selling 
Both 


cago, sales director of the 
Chek-Chart Corp., urge jobbers 
to co-operate more closely with 
dealers and to impress upon 
them the value of a balanced 
selling program, with less 
stress on gasoline gallonage and 
more on lubrication and acces- 
sory Sales. 

“The industry is too gasoline- 
minded,” Keller said, “and you 
cannot build a permanent profit- 
able business on gasoline.” 

With figures based on an oil 
company survey made 
months ago, Keller emphasized 
the weak position of the av- 
erage service station to render 
efficient lubrication service by 
pointing out that only one out 
of 100 stations is properly 
equipped to lubricate cars in 
accordance with car manufac- 
turers’ recommendations. 

John W. Thompson, Cleve- 
land, NATIONAL PETROLEUM 
NEws staff writer, speaking be- 
both division conventions 
on the subject of “Lubricating 
the 1938 Automobiles,”  indi- 
cated some of the possible fu- 
ture trends in automotive 
lubrication and outlined the im- 
portant developments in the 
1938 that are of interest 
to the oil industry. 

Thompson’s 
touched on oil 
mendations, oil 
matic transmissions, hypoid 
axles and lubricants, and _ in- 
cluded the opinions of certain 
automotive engineers on the 
subject of all-purpose lubri- 
cants. 


fore 


cars 


recom- 
auto- 


change 
filters, 


Lubrication Trends 

In discussing lubrication 
trends, Thompson said _ that 
some automotive men are of 
the opinion that, if the car de- 
signer and the lubricant manu- 
facturer would really work to- 
gether, almost unbelievable 
strides could be made in reduc- 
ing the number of different lu- 
bricants now reqvfired to serv- 
ice a car. He said that one 
well-known automotive en- 
gineer had suggested that wheel 
bearing grease might be used 
in springs in place of graphite 
grease and that, with some 
small design changes in car 
parts and lubricant character- 
istics, a hypoid lubricant could 
be used for chassis points, as 
well as for the rear axle and 
steering gear. 

He pointed out the continued 
growth of the use of hypoid 
axles, that in 1936 
there were 13 models with hy- 
poid rear axles, while in 1938 
there are 31 models so equipped. 
He urged continued vigilance 
on the part of service stations 
attendants “to know a _ hypoid 


showing 


a few) 


discussion 


/axle when you see one, and 


then make sure you fill it with a 


| hypoid lubricant when you serv- 
; ice it.” 

divisions of the asso-| 
ciation heard J. S. Keller, Chi- | 


Desertion of the American 
ideal of self-reliance and de- 
pendence on the politician to 


| solve business problems was the 


one great mistake of business 
during the past six years, said 
R. W. Carney, Coleman Stove 
& Lamp Co., Wichita, Kansas, 
at the Minnesota division con- 
vention. 

Carney told oil men his state- 
ments about politicians were 
non-partisan, and were his 
own ideas. 


Political “Quacks” 


“All sorts of remedies have 
been prescribed,” he said. “All 
sorts of crack-brain schemes 
have been exploited. We have 
tinkered with the currency, we 
have tried to artificially raise 
prices, now we are trying to 
artificially reduce them. 

“We have been in the hands 
of political medicine men, quack 
doctors, who have endangered 
the very life of the nation itself 
through their experimental 
treatments. 

“We started in with fear and 
uncertainty and eleven million 
unemployed. After an expendi- 
ture of 20 billions, we still have 
fear and uncertainty and we 
still have eleven million un- 
employed.” 

Carney. scored “national 
planning.” After the country 
was built by practical men, he 
said, he marveled at politicians 
“who wouldn't know an in- 
ventory record from a trial bal- 
ance, nor a stock sheet from a 
deposit slip to now suggest that 
a business man like Henry Ford, 
for instance, who from a small 
one-room machine shop. de- 
veloped an industry that has 
contributed to the wealth of 
the nation, the happiness of 
people, and to the employment 
of labor, together with other 
men who from small beginnings 
have similarly built and cre- 
ated their own industries, are 
now no longer capable of man- 
aging them.” 


“Advisers” Criticized 


Carney also scored the small 
group surrounding the Presi- 
dent, men not elected or re- 
sponsible to the people, super- 
vising the politicians managing 
“national planning” and_ the 
group operating “together with 
the diligent assistance of our 
new ‘crown prince James.’ 

“And under the beneficent, 
all wise guidance of the most 
adroit politician, who never ran 
a business or made one single 
dollar of his own, and who con- 
fessing that the power he asks 
for would be dangerous in the 
hands of any one else, still 
blandly asks for it himself-——the 
enormity of such assumption 
suffering of course from the 


—— 


a 
§ 


| Diesel Fuels, Marke 


On Missouri Program 


JEFFERSON CITY, Mo., Jan. 
31.—Speakers for the conven. 
tion of the Missouri Independent 


Oil Jobbers Assn., meeting at 
Hotel Baltimore, Kansas City, 
Feb. 9 and 10, include: 

Tom Collins, Kansas City 
Journal-Post, who will talk on 
“Seeing’s Not Believing”; Kirk 
McFarland, Hobson-McFarland 
Tractor Co., on “Diesel Fuels”; 
and Warren C. Platt, editor and 
publisher, NATIONAL PETROLEUM 
News, on “Free and Open } 
kets.” A banquet will be hel 
Feb. 9. 


Kentucky Marketers 
Meet Feb. 7-9 


LOUISVILLE, Ky., Jan. 31 
The 12th‘ annual convention 
trade exhibit of the Kentucky 
Petroleum Marketers Assn. 
be held at the Brown Hote! | 
Feb. 7-9. 

Business meetings will ope! 
Feb. 8. Following a lunch 
talks will be given on “App 
Selling” by Dan Thoms 
president of the Kentucky Rock 
Asphalt Co.; “Legislative 
erance,” by State Senator 
Gibson, and “Better Salesn 
ship and its Relation to Profits 
by O. J. McClure, 
selor of Chicago. 

Addresses to be given feb. 
9 include one by William A. 
Stoll, vice chairman 


’ 


sales 


ol he 
Kentucky Petroleum Industries 
Committee, on “Our Aims and 
Purposes”; “Kentucky’s High- 
way Progress” by T. H. Cutler, 
Kentucky highway engineer, 
and “Actually Making the Sale” 
by O. J. McClure. A banquet 
and funfest will be held the 
evening of Feb. 9. 





Messiah complex-——that great 
delusion that comes to men 
when they are given too much 
power and too much pubile 
adulation. 

“No wonder business is 
certain,” Carney said. 

Carney then extolled 
salesman, and the man 
brings the products of indus 
to the public, as the man wh 
makes possible the jobs o! 
venting, producing and di 
uting goods. 


Two Factors in Selling 


Of the many 
selling Carney emphasized 
factors he termed ‘abso 
necessary.” These were, 
“know your merchandise, ° 
second, to quit changing 
one proposition to another 
quit thinking the other pasture 
is greener. Turnover, he 


necessities 








or 


7 


— 








—— 





} 
clared, contributes to the high | 
cost of goods. 

The Minnesota convention 
was urged to aid agriculture, | 
through getting on the farm 
and talking with farmers and 
through helping the farmer in- 
crease his cash income, by 
Charles F. Collisson, farm edi- 
tor of the Minneapolis Tribune. 


Business and agriculture in 
the northwest are closely linked, , 
he said, and as the position of 
the farmer improves so does 
the condition of general busi- 
ness. 

The business curve in the 
northwest, he pointed out, is 
rising faster than in other parts 
of the country, and that cash 
income of the northwest farmer 
has been rising from $474,600,- 
000 in 1932, to $927,600,000 in 
1936 and an estimated $1,000,- 
000,000 for 1937. 


Through numerous” graphs 
Collisson told the story of the 
farmer’s income being raised 
through converting raw mate- 
rials into finished products on 
the farm and selling the fin- 
ished product rather than the 


raw materials. His graphs 
showed the price of merchandise 
from 1910 on, compared to mar- 
ket prices of raw materials 
such as wheat, cotton, corn, and 
erains and the market prices 
on finished products such as 


butter, chickens, cheese, hogs 
and beef. 
“Gas” Tax Refunds 
Speaking at the Minot con- 


vention, George Olson, of the 
North Dakota tax commission’s 
refund department, pointed out 
hat farm applications for fuel 
tax refunds in the state reached 
an all-time high in 1937, and 


that in the last three months 
of last year his department re- 
ceived approximately 22,000 
claims for tax refunds. 

Olson deciared that in the 
opinion of A. G. Cummings, a 
State gasoline inspector, ap- 
proximately one-third of the 


present refunds are cases of tax 
evasion. 

As remedies for eliminating 
this tax evasion evil and speed- 
ing up the work of his depart- 
ment, Olson suggested that the 


state legislature be urged to 
rewrite the fuel tax laws in 
order to place the tax on im- 
portations, rather than on sales, 
and that all wholesalers of gas- 
Oline in the state adopt a uni- 
form style of invoice to be 


presented for refund. 

A “surprise” speaker at the 
Minot convention was P. H. Me- 
Gurren, North Dakota highway 


the insufficient road mainte- 
nance equipment in the state 
and revealed current plans for 
a highway survey to determine 
the nature of traffic to which 
all state roads are subjected, 
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@ Will be found in the news 


PETROLEUM NEws, through 
February and the early part 
of March. 

Through its own editorial 
staff writers, N. P. N. will 
bring you, in these issues, the 
complete account of what the 
independent oil jobbers in the 
middlewest are doing and 
planning, as reflected in the 
proceedings of these 10 im- 
portant state associations. 

Already jobbers over the 
country are making their 
business plans, to be ready 
for the coming spring mo- 
toring season, now only a 
few weeks ahead. The imme- 
diate problems of the oil job- 
bing business are the most 
important topics for discus- 
sion at these state meetings, 
both in the formal programs 
and in the informal discus- 
sions among groups that al- 
ways feature such meetings. 
The ideas and suggestions 





pages of this and the 
coming issues of NATIONAL 


brought out at these meet- 
ings will be helpful and con- 
structive to oil marketers 
everywhere. 

Every oil jobber should at- 
tend the meeting of his state 
association, if at all possible, 
but fortunate indeed will be 
the jobber who can take in 
more than the meeting of 
one association. So, in the 
interests of all marketers 
everywhere, NATIONAL  PE- 
TROLEUM NEWS own experi- 


enced writers are making 
the circuit of these state 
meetings. 

The account of the meet- 


ing of the Northwest Petro- 
leum <Assn., North Dakota 
Division at Minot, Jan. 24 
and 25, and of the Minne- 
sota Division of the same 
association, at Minneapolis, 


Jan. 27 and 28, appears in 
the issue, Staff Writer John 
W. Thompson traveling 2600 
miles in one week to attend 
these meetings. Coming is- 
sues of NATIONAL PETROLEUM 


YOUR TICKET TO 10 JOBBER MEETINGS 


NEWS will report,8 state job- 
ber association meetings as 
follows: 

Feb. 16th issue — The 
meetings of the Kentucky 
Petroleum Marketers Assn., 
Louisville, Feb. 7-9, and of 
the Missquri Independent 
Oil Jobbers Assn., Kansas 
City, Feb. 9 and 10. 

Feb. 23rd issue Meet- 
ings of the Kansas Oil Mens 
Assn., Wichita, Feb. 14 and 
15, and the Illinois Petroleum 


Marketers Assn., Peoria, 
Feb. 16 and 17. 

March 2nd issue Meet- 
ings of the Ohio Petroleum 
Marketers Assn., Columbus, 
Feb. 22-24, and the Wiscon- 
sin Petroleum Assn., Mil- 
waukee, Feb. 22-24. 

March 9th issue Meet- 
ings of the Indiana Inde- 


pendent Petroleum Assn., In- 
dianapolis, March 2-4, and of 
the Iowa Independent Oil 
Jobbers Assn., Des Moines, 
March 2-4. 





to work out from 
types of roads best 
the traffic handled. 


the 
for 


that 


suited 


McGurren said that there are 
106,000 miles of roads in North 
Dakota, that 13,000 of these 
were built by townships, coun- 
ties, and federal agencies, and 
that 45,000 miles were con- 
structed without benefit of ade- 
quate and modern equipment. 

Banquets were held at both 
Minot and Minneapolis, with the 
latter drawing a record crowd 
of over 450, according to asso- 
ciation officials. Ten refiners 
and oil equipment manufac- 
turers maintained exhibits at 
the Minneapolis meeting. 


New Inspector Named 


In Kansas 
N. P.N. News Bureau 


31. 
Atwood, 


TOPEKA, 
John E. Kirchner of 
Kan., former member of the 
Kansas legislature, has been 
appointed director of the state 
department of inspections and 
registration, effective Feb. 1. 
He will succeed J. L. Grimes, 
who resigned after six months 
service to accept a _ position 
with the internal revenue de- 
partment at Washington. 

Grimes handed his resigna- 
tion to Gov. Walter A. Huxman 
shortly after Jan. 15, and ap- 
proximately one month after a 


Kan., Jan. 


mass meeting of motor fuel 
distributors at Topeka had 


aired their grievances against 
certain ruling of the depart- 
ment with reference to han- 
dling of tax free motor fuel 
sales. 

Announcement was made last 
week by Grimes that his rul- 
ing that tax free motor fuel 
sold in Kansas must be dyed 
a mahogany color was being 
held up until Feb. 1. The rul- 
ing originally was to become 
effective Jan. 1, but a restrain- 
ing order and plea for perma- 
nent injunction was filed Dec. 
30 in the Shawnee county dis- 
trict court at Topeka. The case 
is still under consideration by 
the district judge. 


Van Fleet-Durkee Revived 


N. P. N. News Bureau 
LOS ANGELES, Jan. 29. 
W. P. Durkee, for many years 


prominent in the petroleum in- 
dustry on the Pacific Coast, 
has announced his resignation 
as vice president in charge of 
marketing for Shell Oil Co., to 
become effective April 1st. 

He will enter private busi- 
ness, forming a_ partnership 
with W. C. Van Fleet, with 
whom he formerly was asso- 
ciated in the operation of a 
coastwide chain of service sta- 
tions. 

The old firm name of Van 
Fleet & Durkee will be re- 
vived, and will be engaged in 
varied petroleum activities 
which Mr. Van Fleet has car- 
ried on in recent years. Head- 
quarters of the firm will be 
in Los Angeles. 


E. E. Hadlick 
Re-elected President 


MINNEAPOLIS, Jan. 31. 
Elwin E. Hadlick, Minneapolis, 
was president and 
secretary of the Northwest Pe- 
troleum Assn. at its annual 
convention here Jan. 27-28. W. J. 
Kunz, Kunz-Oil Co., Minneapo- 
lis, was re-elected treasurer. 


re-elected 


At the Minneapolis meeting, 
four directors were elected to 
fill expired terms on the Min- 
nesota division boards, and at 
Minot, where the North Dakota 
division of the association con- 
vened Jan. 24-25, three directors 
were elected to fill vacancies in 
that board. 


Results of the election of di- 
rectors of the Minnesota divi- 
sion were: W. J. Madden, Mad- 
den Oil Co., Stillwater, and 
L. J. Wallner, Janesville Oil 
'Co., Janesville, both newly 
elected; Dan Dahlstrom, Al- 
varado Oil Co., Alvarado, and 
M. E. Walz, Detroit Independent 
Oil Co., Detroit Lakes, both re- 
elected. 

Results of election of di- 
rectors for the North Dakota 
division meeting were: J. P. 
Wickenheiser, Beaver Oil Co., 
Strasburg, newly elected; and 
K. H. Helgerud, Helgerud Oil 
Co., Harvey, and Carl Austad, 
of Hettinger, both re-elected. 

All directors elected will serve 
a three-year term. 
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Example of Alertness of Army 
Of Filling Station Employes 
By WARREN C. PLATT, Editor 


A filling station attendant saw it was a $10 gold note. 
He remembered company instructions that the government 
had called those in. He thought to look at the giver of the 
note and to comment casually about it so the giver said he 
had a “hundred more like it.” The filling station attendant 
wrote the giver’s auto license number on the note and, when 
he sent it to the bank, had the note called to the teller’s at- 
tention. 

All this was just obeying company instructions, being 
a good filling station attendant and oil company employe. 
But it was the evidence that discovered the Lindbergh kid- 
napper and the evidence that tied the arrested kidnapper 
up tight to the rest of the case. 

The attendant did not know he was unearthing a clue 
which would make him a national figure. He was just obeying 
company instructions. For this the company gave him $100 
and its thanks and the state of New Jersey recently gave him 
$7500, part of the $25,000 reward the state had offered in 
the famous case. 

Looking a second time at that $10 gold note and thinking 
of his instructions did two other things for this filling station 
employe and for all the rest of the half million or more 
station attendants. It caused oil company executives to give 
more thought to these men who are out serving the public 
for the oil industry and it caused the public, their customers, 
to view them with more respect and confidence. Both saw 
these attendants more sharply, as a new type of merchant 
and as representatives of a big industry, who had come into 
existence so rapidly these past dozen and more years and 
who had grown so great in numbers that their character 
and individual caliber had been rather lost sight of. 

The president of the employing company, when the first 
news broke, looked more closely at this representative of 
this relatively new group of oil industry employes, and here 
is what he reports: 

“This attendant’s reports were always accurate: his sta- 
tion was always clean and neat, and this applies to toilets, 
drainage pits, furnace room and all the other details that 


‘ 


are so frequently overlooked. It was his faithful attention 
to detail and company requirements that resulted in his 
writing the license number of the Hauptmann car on the 
suspicious gold note, and it was his methodical desire to 
avoid complications in his bank deposit, if the bill turned 
out to be phoney or was taken up, that resulted in his 
telling the man who took the deposit to the bank to call the 
teller’s attention to the bill. 


“He was not only the good filling station attendant but, 
to the honor of American square-shooting men, this at- 
tendant would not consent to public appearance stunts. He 
refused to have anything to do with what might be em. 
barrassing to the Lindbergh family and he refused substantial] 
cash offers. Such conduct did honor to all oil company 
employes. 

“TI feel that Governor Hoffman of New Jersey, in mak- 
ing the principal award to Walter Lyle, the station manager 


has stimulated service station attendants all over the country 
to give better attention to operating detail and to the pi 
which means they will be better able to co-operate with 
government in seeking out law violators 

“The gasoline service station actually is at America’s 


cross roads. Practically all transient America passes its 
way. It does not seem but a few hours afterward these days 
but that all perpetrators of crime stop by a filling st 

The American people can be thankful that these stations and 
all gasoline outlets are manned by this alert group of 

can citizens of which Walter Lyle is typical.” 

The station attendant who broke the Lindbergh ki 
ping case for the police is Walter Lyle. He was ma 
of the filling station at 215 Lexington Ave., New Yo: 
the Warner-Quinlan Co., now taken over by Cities Se 

lis employer quoted above is L. V. Nicholas, former pre 
of Warner Quinlan. 

But, as we salute Walter Lyle, filling station atten 
let us look at those half million or so men of whom 
typical. 

Where do these station men come from? 

From most everywhere. Lyle was a soldier who 
action in France, so were thousands of others. Some of 
them are college graduates, but most come from high schools 
and the grammar schools from which last have come most 
oil industry executives, even many of the biggest ones. 

Men and youths of all walks of life and of all profes- 
sions and training have been and are service station men 
The depression sent thousands of them to stations where 
they could do honest work for a living, and this is one 
reason why we have so many filling stations today. Men 
insisted on taking over stations whose gallonage became so 
small that, in ordinary times, they would not have thought 
of working for so little money, but in the depression that 
small money was a Godsend. In those trying days doctors 
lawyers, ministers, engineers of all kinds, teachers and former 
business men could be found at stations. The gasoline con- 
sumption of the country decreased so little—but 7 per cent 
one year—that tens of thousands of these new men were 
thus absorbed and given a means of livelihood. 


The influx of such a variety of men from all walks of 
life and of all kinds of training, was a boon to the oil industry, 
because from their number have been recruited the men for 
the higher positions in the oil industry. The industry is much 
better off by reason of this new and excellent blood. 

The filling stations are wonderful recruiting stations for 
future oil men anyway. For years, now, it has been the 
policy of most oil companies to start new employes, in the 
oil marketing department particularly, at filling stations. Re- 
gardless of their education or who their fathers are, here 
is where they begin. 

Service stations are the best first training ground vil 
marketing has. No matter how much instruction and training 
a man is given, how he steps up to a customer, what he 
says and what he does to that customer and his car, is that 
station attendant’s own personal act. It is the result of his 
own thinking. Regardless of the care and detail of [ils 
training, when he approaches the customer he is not and 
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cannot be an automatum, a bit of human machinery working 
on a production line; he is a salesman entirely on his own 
jnitiative and his own capacity. 

Selling a few gallons of gasoline to a customer may not 
seem like much but the things that a service station at- 
tendant has to do to make that sale tell much about him, 
in fact can tell pretty much all that an employer wants to 
know about a man. How the attendant keeps his station 
shows whether he is neat and orderly. How he steps out 
to the customer shows whether he is alert, quick of move- 
ment and wants to serve the customer. What he says to 
that customer shows whether he has tact, courtesy, common 
sense and sales ability. 

Service station attendants may not appreciate it but 
oil company executives eye every attendant who waits on 
them, no matter whether a company station or not and 
almost unconsciously wonder what kind of an employe he 
will make. And many an attendant has gotten a promotion 
through such scrutiny without ever realizing it. 

While the oil industry has executives and owners of great 
ability, eloquent lawyers and good talking managers in 
various positions, practically the only way that this great 
twelve billion dollar industry contacts the public, its customer, 
is through the filling station attendants. There are a half 
million other employes of the industry, out at the oil wells, 
on the pipelines, at the refineries and bulk plants that the 
public never sees. All the work and hardships and accomplish- 
ments of these men that the public never hears of, finally 
rests with the filling station attendant when he delivers the 
industry’s products in a satisfactory manner to the general 
public. 

Therefore oil company executives—and I have heard 
them say it regardless of company—are proud that the daily 
detail of company routine was being so faithfully carried 
out by this big army of filling station attendants that it set 
aside one of the thousands of $10 bills that attendants are 
receiving every day as suspicious, and that this particular 
$10 bill solved the greatest kidnapping case of the century. 

One of this big army of oil industry service station 
attendants had simply followed instructions and used his 
head. That speaks well for the whole army. 


Do As You Would Be Done By 


The other week our editorial department ran a small 
hews story about a most reputable oil company signing a 
Stipulation with the Federal Trade Commission, to discontinue 
some exaggerated advertising claims, which it already had 
stopped. 

A few days later we received from down in the sales 
department of another large oil company a request to permit 
printing of 500 copies of the story, which request we refused. 
It was quite obvious what the reprints were wanted for 
to distribute to customers for building up ill-will against 
the first oil company. 

The company’s advertising has always been on a par- 


ticularly high plane. Some one’s judgment went bad when 
the copy was used and that some one, we understand is no 
longer with the company. That was just as much a slip 
for which the company should not be blamed as was the 


request to us for reprints from another company whose presi- 
dent would be the last man to stoop to such sales tactics. 

There are plenty of “slips,” to say the least, in a great 
deal of oil company advertising and the industry and oil 
merchandising would be much better off without them. But 
in these days when sales and advertising departments are 
being driven for business, it is only natural that one’s sales 
enthusiasm will run past the bounds of good judgment in the 
use of selling “puffery,”’ as the law calls it. There are also 
Plenty of other “slips” from good judgment in oil company 
practices which, while we all forgive them, every one wishes 
Could be eliminated for all time. 

The answer for oil company advertising is for the com- 


panies who do much advertising, to join the nearest Better 
Business Bureau, generally found in connection with a city 
advertising club, and let that organization help, not only 
to police all oil copy but do a bit of educating as to how 
better copy will bring better returns for the advertising dollar. 
The industry is spending enough on advertising so that the 
time spent on such co-operation and the few dollars of cost 
would be well worth while. In the meantime may we all 


think of the old injunction to “do as we would like to be 


done by.” W.C.P. 


Jobber Bulletin Scores Conference 


Of State Oil Probing Agencies 


(The following comment 


on the recent conference in 


Chicago of representatives of state agencies having to do 
with investigation or regulation of the marketing branch 
of the oil industry, appeared in the Jan. 22nd weekly bulletin 
of the Nebraska Petroleum Marketers Inc., under the title 


“Unauthorized Public Investigation.” 


“The recent conference held 
in Chicago participated in by 
representatives from 23 states, 
was apparently held without 
any delegated authority from 
legislatures of the respective 
states. Ordinarily, before pub- 
lic investigations are started, 
sufficient study has been made 
to warrant an investigation and 
money appropriated to finance 
the inquiry by the legislature. 
From all reports this procedure 
was not followed with refer- 
ence to the Chicago meeting 
called to investigate the petro- 
leum industry. 

“Press reports indicate that 
this meeting was sponsored 
and promoted by Harold B. 
Ehrlich, a New York legislator 
who has for some time been 
advocating state control of the 
petroleum industry. 

“The meeting was. called 
criginally the “National Con- 
ference to Investigate the Pe- 
troleum Industry,” but on the 
first day was changed to the 
“National Conference for the 
Study and Discussion of Petro- 
leum Problems as they Affect 
the Consumer.” 

“One of the first moves of 
that body was to announce that 
the conference would proceed 
with a national investigation of 
the petroleum industry. ‘They 
formed a permanent organiza- 
tion. Their meetings were pri- 
vate, excluding the press and 
the public. 

“That meeting should be of 
startling significance to every 
jobber in the state. Although 
Nebraska did not participate, 
everyone can well wonder if 
that meeting isn’t a fore-runner 
of a possible similar move in 
Nebraska, to investigate your 
business. Evidently it is the in- 
tention of certain ones to con- 
trol the oil business on a pub- 
lic utility basis. 

“True, there is little to fear 


Editor) 





| sibilities. 


by the jobber providing an in- 
vestigation could be conducted 
impartially and without preju- 
dice. That, however, seems im- 
possible due to the fact that 
such investigations are usually 
instigated and conducted by un- 
informed and ambitious poli- 
ticians seeking publicity and 
power. 

“There seems to be a sudden 
realization on their part that 
the oil business has been over- 
looked and that here is a field 
that presents big political pos- 
There has been no 
demand by the general public, 
the consumer or any phase of 
the industry for an investiga- 
tion. It is well to bear in mind 
that such investigations are 
initiated by politicians.” 


Tide Water Contracts 
To Ship To Japan 


LOS ANGELES, Jan. 31. 
Under a contract executed by 
the Tide Water Associated Oil 
Co., California shipments by 
this company to Japan during 
the year ending April, 1939, are 
scheduled to amount to over 
200,000 tons of oil, or about 1,- 
500,000 barrels. 

Shipments for the current 
year ending April, 1938, have 
been made under two commit- 
ments for approximately the 
total volume specified in the 
one new contract and the move- 
ment of oil by the company to 
Japan during the next twelve 
months is expected to be at the 
same level as in the past. 

The Associated division of 
Tide Water Associated also has 
been awarded a contract by the 
Navy Dept. to supply two car- 
goes of fuel oil to the naval 
base at Cavite, P. I. 
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Case Studied For Indication 


Of Administration’s Policies | instal recovery act. 


CLEVELAND, Jan. 31.—Conviction of 16 oil companies |8round that it was out of line 
and 30 individuals at Madison, Wis., on price-fixing charge | 


Editorials Discuss Madison Trial 





/wooing economic recovery, as| as criminals on charges of vio- 
| expressed in the passage and_) lating the anti-trust laws by do. 
| the application of the National ing exactly what Mr. Roose. 
| velt’s NRA ordered them to do. 

“It is true that the National) «(Incidentally, this ‘criminal’ 
industrial recovery act was de-| 


; : | oil industry has through effi- 
N.P.N. News Bureau|Clared invalid, but on © cient methods of production re- 


“ ~witles | duced the price of gasoline 
erg re Mage Eee ao motets excluding taxes—from 31.4 cents 


| 


has aroused much editorial comment in newspapers through-|commerce clause of the Con-| per gallon in 1921, to 14.3 cents 


out the U. S., with stress laid on defense claims that they | stitution. 


}a gallon in 1938. That repre- 
hiehe tnd MSA een ei sented a saving of three billion 


were only doing what the Roosevelt Administration had asked | 'dollars to motorists last yeai. 


them to do during the NRA. 
Editorials giving outright 
ently have been few and far 


editorial comment coming to the notice of NATIONAL PETROLEUM | way. It would be interesting to | 


out, the administration has | Ie that ‘orieninal’?) 
changed its course, and is now | ae sap Beninngencie 
approval to the verdict appar- | Paramounting an attack on | Through efficient manage- 
d ‘monopoly,’ and the anti-trust ment, Industry has rdeuced the 
between. Indeed, among the | acts are being invoked in a big, cost of producing gasoline. 


“But through inefficient man- 


News so far, there has been only one such editorial—in | know to what extent the jury | agement, Government has in- 


the Madison Capital-Times—which is published in these col- | 


umns. 
Oil Suit Verdict | 

Houston POST, Jan. 25 

“The verdict in the case of 
the Federal government against 
16 major oil companies and 30 
of their officials, in which the 
defendants are charged with vi- 
olation of the Sherman anti- 
trust.act, sustains the govern- 
ment’s charges. The companies 
and the officials are guilty of 
conspiracy to raise and fix gas- | 
oline prices in the Mid-West in 
1935 and 1936, the jury says. 

“It is to be presumed that 
the members of the jury at- 
tempted honestly to perform 
their duty, and that they ren- 
dered the verdict which seemed 
to them in accordance with the 
law and the evidence. Never- 
theless, the verdict in this case 


will not be accepted generally | 


as either just, or in conformity 
with good public policy. That 
an appeal by the defendant com- 
panies and their officials will 
be taken, to the Supreme Court, 
if necessary, goes without say- 
ing. The defendants would be 
doing less than their duty if 
they failed to exhaust the last 
resort in securing a reversal. 

“It is hard to believe that the 
defendants, with some of the 
best legal advice in the country 
at their command to _ guide 
them in shaping their policies, 
would enter upon a course in 
direct violation of an act, the 
provisions of which are so well 
known, as are those of the 
Sherman law. 

“There is a difference, both 


at Madison was subconsciously | creased the price of consuming 
|influenced by the _ ballyhoo| gasoline, by piling new taxes 
|against ‘monopoly’ with which | on top of the producer’s price. 
|the country has recently been) [If gasoline taxes were cut, the 
nomic situation of the Nation, | flooded. " |money saved could be spent on 
and conspiracy in restraint of| “Regardless of how the oil) more gasoline, new tires, or that 
trade. The purpose of the Sher-| case eventuates — and it prob-| new coat for the wife.” 





'man act is to prevent monopoly | ably will be a long time before | 


~~ ° | * * * 
in restraint of trade. The ob-|the final decision is rendered 


jective of the oil companies | — the oil conspiracy case clear- | 
charged, in whatever degree of| ly shows the need for an over- | 
co-operation they attempted,|hauling of both Federal and! 
certainly was not to restrain | State anti-trust legislation, with | 
trade, but the very opposite, to|the purpose of assuring the }, 
promote trade, and to hasten| legality of co-operation between | heen in the dock at Madison 
National recovery. | members of an industry to an wis to be tried for violation 

“The oil industrv is of such extent that the industry may | of the Sherman Act judging by 
magnitude that its activities de-|be protected and preserved, | the correspondence just. made 
termine in a considerable de-|@nd the public interest at the | public which discloses he was 
gree the extent of prosperity|Same time served. The time | actively fomenting, as Oil Ad 
the country as a whole enjoys.| has long past when the Amer | ministrator, the very conspirac\ 

“The oil industry was in the can people should assume tha to juggle gasoline and oil prices 


: , the interest of an industry and tor wid : 
, rank | ; yhich oil men have been 
front rank of the industries | the interest of the public essen- perery e€ 


| that led the country up out of|/. : at 
| the depression in 1935 and 1936. | tially are not identical. | “In fact, the Secretary is 
‘shown as not only giving the 


é“ , | 
History reveals plainly that| “The POST has on many oc 
| through their activities impetus | CaS!ons before this casé came | conspiracy his blessing, but ac- 
'was given to business revival.| UP advocated revision of Fed- tually originating and directing 
The stability they achieved in|eral and State anti-trust acts i+ ang reciting with satisfac- 
their own industry was trans-| in a way to permit action by |4i5, that retail gasoline prices 
lated into a greater stability|industry that will serve the|)1,q been raised 30 per cent, 
of the entire economic fabric | common interest of industry | Wholesale gasoline prices 100 
of the Nation. ,and the si at ppg Po cone cent and crude oil prices 

“As >; -op-| be done. e case at Madison up to 250 per cent. This, said 
igdaeanual Bronce pele emphasizes that it should be eek, coeuiiiaten a notable con- 
| the companies, there is conflict-| done. tribution to industrial recovery. 
“One finds Ickes in this cor- 


Correspondence by Ickes 


Los Angeles TIMES, Jan. 28 
“Secretary Ickes appears to 
the person who should have 





ing testimony. There is this to 
be said, however. Under the why Nobody Knows Which Way respondence greatly concerned 
NRA, units in industry were The Wind Blows |over gasoline price wars and 
urged to co-operate for the good} \urging C. E. Arnott, one of the 
of the whole. The NRA repu-| New York AMERICAN, Jan. 28 principal defendants of the 
diated the anti-trust laws, Na-| «yt js impossible to know ex-| Wisconsin prosecution, to take 
tional and State. Price stability,| actly what Mr. Roosevelt be- any steps necessary to stamp 
elimination of the _ chiselers, | lieves about prices. He de- them out. Arnott was chairman 
better wages and shorter hours! mands now that Industry lower of the marketing committee of 
for labor, that purchasing pow- | prices. ‘the planning and co-ordination 
er of the masses might be en-| “But you remember that the committee for the NRA oil 


hanced these were among) , - code. One finds him, when the 
‘the objectives of the NRA. If; New Deal invented the Guffey- jolly code days were over after 


anti-trust laws interfered, go) Vinson Coal Act to raise aed fo Schechter decision, congrat- 
ahead and co-operate, anyway,| fix bituminous coal prices: ‘ulating Arnott on the progress 
was the administration’s advice} “And under the NRA Oil Code made and expressing the hope 
| to business in NRA days. authority, the petroleum indus-|that the co-operation obtained 


«tg the defendant companies| t'Y Was specifically ordered to | under the code be continued vol- 


in principle and in effect, be- in the case at Madison are| aise prices and fix them at a | untarily. 


tween co-operation by units of guilty as charged, they are. Stable level. | 
an industry to promote the in-| plainly guilty of nothing more! 


“In fact, if the oil men put 
“And now what happens? on trial were disclosed in the 


terest of an industry as a whole, than carrying out the policy of Out in Wisconsin, 30 managers! court proceedings as imps of 


likewise to improve the eco-'the National administration for| of oil companies are convicted evil, Ickes, the Oil Administra- 
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Convictions Called ‘lronical’ 


tor, was plainly Satan himself. | 

“In all these activities, Ickes | 
presumably had the full ap- 
proval of President Roosevelt. | 
The President knew what was | 
going on at least in a general | 
way and made no move to stop | 
it. The Attorney-General, under 
whose direction the recent pros- 
ecution was brought, also must | 
have known all about it, and) 
if he lifted a finger to prevent | 
there is no record of the fact. | 

“In view of this situation, the | 
oil men have a right to feel, as 
they probably do feel, that they 
have been double-crossed. 

“If there is an atom of fair- 
ness and honesty of purpose in 
the New Deal, either Presiden.- | 
tial pardons should be forth-| 
coming for the Madison offend- 
ers promptly, or Secretary Ick- | 
es should be impeached by 
Congress and removed from of- | 
fice, and in addition tried for 
complicity in the conspiracy.” 

* * * 


The Oil Conspiracy 
Hartford (Conn.) COURANT 
“The price-fixing conspiracy 
of which sixteen large oil com- 
panies have just been convicted 
was a curious but almost in- 
evitable product of the state 
and federal oil conservation 
measures Which were adopted 
to prevent the old waste of| 
crude oil reserves. The import- 
ant oil producing States all 
have restrictive legislation lim- 
iting the amount of oil that 
can be produced in a given time 
from a given field. Further, the 
federal “hot oil” act makes it 
a crime to transport illegally | 
produced oil across any state 
line. 

“Although the laws were or- 
iginally intended to serve the 
purposes of conservation rather 
than to raise the price of oil, 
their economic uses were too 
plain to be ignored. The large 
companies controlled a large 
proportion of the oil wells. 
Their practice had been to use 
What they needed and sell the 
rest to the independent refiners. 
Moreover, their refinery pro- 
duction was larger than they 
could sell at their own retail 
outlets, and in consequence, 
they were accustomed to sell 
part of their refined gasoline 
to independent distributors. 

“When the restrictions on 
production were set up, the 
large companies were left in| 
control of the situation. They | 
still had enough oil for their | 
Purposes and a_ considerable 
Surplus as well which the in-| 
dependents needed. They could | 
Sell their oil and their refined 
gasoline at virtually any price 
they desired, for the supply of 
Independently produced crude | 


in View of NRA 





oil had been restricted and 
could not be increased to meet 
the new demand. 


“At the trial, the methods by 


which the large companies set 
the price at which the inde- 
pendents were forced to pur- 
chase refined gasoline were 
brought out. The mechanics of 
the price-fixing are unimport- 
ant. The point is that, having 
created a virtual monopoly by 
the production restriction, the 
States and the Federal Govern- 


ment neglected to provide the 


regulating agency that is a nec- 


|essary adjunct of monopoly. In 


fixing prices, the companies 
did only what history has re- 
peatedly demonstrated will oc- 
cur when monopoly without ad- 
equate regulation exists. The 
companies and executives have 
been convicted but the States 
and the Federal Government 
are, by the verdict, found guilty 
of ignoring one of the elemen- 
tary lessons of economic his- 
tory.” 


The Oil Case Verdict 
Chicago DAILY NEWS, Jan. 25 


“Under the long neglected 
anti-trust laws sixteen oil com- 
panies on trial at Madison, 
Wis., have been found guilty 
of monopolistic price fixing. It 
is indeed a strange case. It will, 
of course, be appealed, and 
much, no doubt, will yet be 
heard of it. Meanwhile, the 
verdict, though a victory for 
the New Deal of Mr. Roosevelt’s 
second term, is a harsh con- 
demnation of the old New Deal 

that of Mr. Roosevelt’s first 
term. 

“For the old New Deal was 
not interested in the anti-trust 
laws. It deplored competition. 
It believed in monopolies. It 
encouraged price fixing. Its 
trend was inflationary, and it 
was itself a sort of gigantic con- 
spiracy to raise prices. 

“But the trend of the new 
New Deal is deflationary. It is 
not opposed to some forms of 


competition. Growing out of the 
Roosevelt depression just as 
the old New Deal grew out of 
the previous depression, its.aim 
is not higher prices, but lower. 
So it is trotting out the old stiff- 
kneed anti-trust laws to see if 
it cannot shake down prices by 
instituting a few antimonopoly 
suits. 

“Of course, the 
really not 


situation is 
as simple as that. 
Old New Deal and new New 
Deal are still closely  inter- 
twined. The new New Deal is 
unfavorable to controlled prices 
only when it does not itself ex- 
ert the control, as it is doing 
in the soft-coal industry under 
the Guffey act. And it is in 
favor of controlled production 
through trade associations! To 
favor controlling some prices 
but not others, and to favor 
controlling production without 
controlling prices, is to be in- 
consistent. But inconsistency 
and the New Deal, whether new 
or old, have never been stran- 
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gers. So today, at least, all 
signs point to a great anti- 
monopoly crusade a-borning. 

“The Daily News does not be- 
lieve in monopolies. From the 
first, we stood opposed to the 
whole New Deal idea of mo- 
nopolistic price raising. We fa- 
vored, and we still favor, the 
enforcement of the anti-trust 
laws, in order to safeguard a 
free economy with a free price 
structure under which compe- 
tition can operate to keep prices 
down. But this oil case leaves 
us perplexed. If most monopo- 
lies are bad and we think 
they are why did the ad- 
ministration wait until 1937 to 
bring suit? Why did it not bring 
suit before? What faith can be 
placed in either its wisdom or 
its sincerity, when it belatedly 
prosecutes an industry for do- 
ing the very things which it 
was itself urging nay, 
pelling that industry to do 
only fowr years earlier?”’ 


com- 


%* * * 


An Tronical Verdict 


) 


WORLD, Jan. 25 

“After a trial lasting three 
and a half »months a_ federal 
court jury at Madison, Wis., 
found a large number of oil 
companies and individuals guil- 
ty of antitrust violations, rig- 
ging ithe gasoline market and 
connected charges. These con- 
victions embrace some of the 
most important companies in 
the United States and numerous 
people active in various phases 
of the industry. The result of 
the trial is regarded here in the 
southwest, particularly, in- 
imical, not only to the oil busi- 
but to all business. That 
drastic a result has a dis- 
heartening effect upon general 
conditions foregone con- 
clusion. 

The verdict of the jury, fol- 
lowing the instructions of the 
court, puts the whole matter 
on strictly legal grounds, with 
out consideration of the moral 
and beneficial phases which are, 
in mind, 
and inseparable 
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Columnists ‘Warn’ Businessmen 


Against Co-operating With FDR 


CLEVELAND, Jan. ‘31. 

Coming on the heels of Presi- 
dent Roosevelt’s suggestion that 
business men get together with 
Government plan “bal- 
anced” production and other co- 
operative efforts to halt the new 
the verdict in the 

case has spurred 
columnists to com- 


and 


depression, 
Madison oil 
newspaper 
ment. 


Both Hugh S. Johnson, for- 
mer NRA administrator, and 
David Lawrence, in their col- 
umns, warn business men 
against “co-operation”. 

Perhaps the most interesting 
comment, however, was that of 
Jay Franklin, a close friend of 
the Administration and_ its 
staunchest supporter among 
the columnists. 

Franklin decries the state- 
ment that the New Deal re- 
gards the Madison verdict as a 
“oreat victory,” contending that 
it is viewed as “a necessary 
ground-clearing move to _ pre- 
pare for an entirely new ap- 
proach to the subject.” He goes 
on to say that “the best way 
of getting rid of a bad law is 
to execute it.” 

The New Deal’s attitude, ac- 
cording to Franklin, is that cer- 
tain industries fall naturally 
into the filed of “bigness” and 
require special treatment. 

Instead of enforced competi- 
tion by anti-trust laws, what 
the New Dealers have in mind is 
government regulation and con- 
trol of the “natural monopolies,” 
according to Franklin. 

“The New Dealers have 
objection to a petroleum monop- 
oly, provided it be under rigid 
government regulation and con- 
trol,” Franklin stated in his col- 
umn. “They foresee a_ public 


no. 


utility status for the oil indus- 
| try, for coal, for iron and steel, 
and for heavy industry gen- 

erally <.. .” 

Here is why Franklin regards 
the Madison convictions as im- 
portant: 

“In so far as the jury has 

decreed that the oil industry 
must return to chaotic 
wasteful competition, the con- 
victions will compel the indus- 
try to put its weight behind 
Roosevelt’s drive to revise the 
anti-trust laws. The price which 
the oil companies must pay is 
government regulation of their 
particular monopoly in the pub- 
lic interest.” 

Johnson speculated on why 
the oil case was tried in Wis- 
consin and why Secretary Ickes 
didn’t appear to defend his “‘co- 
conspirators.” 

In his column, Lawrence first 
warns, “Any business man who 
goes to Washington to discuss 
economic recovery and who 
mentions a proposal that relates 
in any way to prices does so at 
his own peril. He may find 
himself in jail later on, notwith- 
standing the fact that he may 
be encouraged by the President 
of the U. S. or by any member 
of his cabinet to formulate such 
a plan and put it into opera- 
tion.” 

Lawrence says that this opin- 
ion is an inference from the 
“amazing set of circumstances” 
surrounding the Madison oil 
case. Then he discusses the 
connection of the Interior De- 
partment with the defendants’ 
activities. 

Continuing, Lawrence writes: 


lated the law on a technicality, 
and their counsel tried stren- 
uously to prove to the jury that 
it was not evena technical vio- 
lation, the question of fair play 





| the date of the indictments 
/cember, 1936—to eliminate th: 


and | 


| ence 


“Tf these executives have vio- | 


| arises, because the Department 
'of Justice and the Department 
_of Interior are both directly re- 
'sponsible to President Roosevelt, 


and he could have reconciled thx 


differences between these depart- 


ments and settled the case with- 
out allowing technicalities to 
rule. Certainly, the President 
had an opportunity, ever since 
De 


criminal proceedings against 
the individuals and let the effort 
to enjoin the oil companies 
through civil proceedings be the 
way of bringing about an ad 
justment of the conflicting is- 
sues. 

“But the President did not do 
so. He permitted the indictments 
to be brought and to stand 
against men who co-operat: 
with his own. administration. 
Under such circumstances, does 
any business man in America 
today dare to take the risk of 
that informal co-operation whic! 
might be called price mediation 
or price adjustment in confei 
with government  offi- 
cials?” 

In his column in the New 
York Times, Arthur Krock tells 
of the Administration’s success 
ful efforts to get crude oil prices 
raised and of later efforts to 
bring refinery gasoline prices 
up to parity with ~ude prices 

“Sometime aft rovernment 
pressure had bre about this 
result,” Krock wi . “the Mad 
ison suits were fi:.d. The cd 
fendants had tried to get togeth- 


;er on purchasing methods, bu! 


the charge they faced was con 
spiracy. Encouraged by on 
branch of the government to % 
certain course, and on every as 
surance that the policy of th: 
Department of Justice toward 
enforcing the Sherman I 
would not be technical, thes: 
business men now stand as co! 
victed criminals. Yet their pw 
chases were openly made, thes 
kept independent plants goin 
which otherwise would hav 
closed, and no undue burden 
consumers was proved.” 


saw 





arran 
abran 


when 
demned 


rement 
the 


Vas 


were motives 
system now. con- 
set up. Secretary 
administrator, was 
and con- 
servation. Under governmental 
policy production and market- 
ing were taken care of and the 
revival the whole industry 
started immediately. The whole 
was big business; 
ruin and distress 
rted. It is well known 
southwest that the oil 
leaned backward in 
their efforts at compliance. 
“When the NRA regime came 
to an end oil interests 
obeyed the urgings to keep the 
industry under control. Stabil- 
ization had become a fact, much 
the general benefit as well 
as for the salvation of the oil 


Ickes, oil 


stoutly for control 


ol 


throuch if 


were ave 
in the 


OuUSINesS 


the 


to 


industry. There was a strong, 
practically united, effort to 
keep stabilization in force 
not so much as a matter of 
immediate gain and advantage 
but general policy of 
safety. 

“Judge Stone, in his instruc- 
tions to the jury, seemed to 
discount good intentions: ‘Any 
good intentions which they 
might have had in what they 
did will not make their combi- 
nation legal.’ The results of the 
so-called combination are not 
set down to the credit of the 
oil men. 

“With all the and cir- 
cumstances in view, this ver- 
dict, a part of a big legal move 
by the government, cannot be 
regarded as other than ironical. 
Here are men - reputable, 


as _ a 


facts 


busy, valuable men, good cit 
zens and enterprising busines 
men branded crimin 
for doing an obviously popu 
thing. In such proceedings th: 
no suggestion hope 
stabilizing industry by volu 
tary, co-operative efforts. 
“This court decision can W 
be accepted as the forerun! 
of many like suits against co! 
bines in business, and as mo 
ments against big enterpris 
generally, but it is questionad: 
if the same degree of controv 
sial argument, and possibly 
fense, can be created over an} 
other industry can be 
rected to the oil business. 
are not suggesting that 01! 
should be separated from othe! 
industries in legal restriction 
or prosecution, but the equily 


as 


is or 


as 


1 
Vv it 
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of 
handling is not similar to any 
other business. 


exploration and petroleum | 


“Apparently the jury was not 


able to discern this contrast in 
arriving at the decision. It is a 
long 
Continent to Wisconsin, and oil 
producing and marketing is a 
very complicated matter, tech- 
nical to the extreme. It is even 
difficult for those living in the 
environment of oil production 
to thoroughly understand what 
involved. The verdict is 
a blow to uniform operations 
and opens up the way for un- 
rtainty.” 


all is 


A Victory Against Monopoly 


Madison CAPITAL-TIMES, 
Jan. 23 

‘The long, drawn out oil trial, 
nvolving at conclusion 30 
( utives and major oil 
companies, has finally come to 
end. In federal court in 
lison yesterday morning the 
vernment prosecuters won a 
shing victory when a ver 
( of guilty was received from 


1s 


16 


AT 


far as the 


on the 


man 


is concerned, he would 
tless have voted for con- 
n long ago, if the issue 


been put up to him to de- 


The everyday citizen knows 
all he has to do to gather 


conclusive evidence of price 
fixing is to jump in a car and 
take a tour of gas stations 


right here in Madison. Almost 
without exception he will find 
the price of gasoline the same. 
The public has been up against 
this uniform price for gasoline 
so long that it has almost ac- 
cepted it as inevitable. 

“The verdict in the oil trial 
is a healthy sign because it 
mi that men and corpora- 
tions of great wealth and influ- 
ence can be convicted in a court 
of law. 

“The old saying that “you 
can’t convict a million dollars” 
has at least in this one im- 
portant instance been dis- 
proved. 

“Of course, there is this busi- 
ness of appeal. It would prob- 
ably be tco much to expect the 
defendants in this case to take 
their medicine without a fight 
to the bitter end. 

“But the result of the trial 
gives considerable substance to 
the principle of equal justice 
that we seek to maintain in this 
country. 

“It indicates that in spite of 
the highly involved evidence 
presented in the case, the maze 
of technicalities, and the re- 
course that was taken to every 
legal loophole, a jury of every- 


day Americans can _ plow 
through to a decision. 

“We believe the Roosevelt 
administration is to be con- 
orat 


st 


atulated for initiating these 


distance from the Mid- | 





of the indictments. 


that the Secretary of the 





New York Times Quotes Platt 


The New York TIMES, in its Jan. 3lst issue, car- 
ried an article over a column long, based on the “inside” 
story of the Madison oil conspiracy trial as told by War- 
ren C. Platt, editor of NATIONAL PETROLEUM NEWS, in the 
Jan. 26th issue of that publication. 

The TIMES article quoted at length from Platt’s 
charges regarding the conduct of the case, the govern- 
ment’s inaccurate price charts and the methods used 
in the grand jury investigation which led to the returning 


“Ickes Is Assailed In Oil ‘Trust’ Case,” read the head 
over the TIMES article, referring to Platt’s statement 


stabilization that brought the convictions. 


interior ordered the price 








proceedings. For years, under 
Old Guard Republican rule, big 
business was allowed, even en- 
couraged, to do just about as it 
pleased. 


“The verdict in the Madison 
oil trial may well mark a 
change for the better, a mil 
post in the New Deal’s drive 
against the ‘abuses of mon: 
opely.” 

The Oil Verdict 
New York TIMES, Jan. 25 
“The verdict against the oil 


companies in the Madison case 
once more sharply emphasizes 
the inconsistencies and revers- 
als in the Government’s trust 
policies. Sixteen major oil com- 
panies and thirty executives 
have been convicted in Wiscon- 
sin by a jury of farmers and 
small-town business men of 
criminal conspiracy to raise and 
fix gasoline prices. Officials of 
the Department of Justice de- 
scribe the case as ‘probably the 
most important anti-trust ac- 
tion since the ‘sugar trust’ and 


certainly the biggest oil com- 
pany case since dissolution of 


the Standard Oil Company in 
phi 8 Bg 

“Yet the oil companies con- 
tend that the practices for 
which they have been convicted 
began under the NRA with the 
approval, or at least the ac- 
quiescence, of the code authori- 
ties. Their efforts to eliminate 
‘price wars’ had the encourage- 
ment of Secretary Ickes. Gen- 
eral Johnson, who ought to 
know about the NRA phase of 
the matter, writes: ‘Codes had 
to be agreed upon. The industry 
was split ten ways. We locked 
the warring factions in commit- 
tee rooms and wouldn’t let them 
come out to sleep until we got 
that agreement. That’s how 
much ‘government officials ac- 
quiesced’ in the beginning of 
this conspiracy.’ 

What is particularly interest- 
ing about the present case is 
that the oil industry — because 
it deals with a natural resource 
that is not renewable and must 
be conserved is one of the 
few industries in some phases 


of which unrestricted competi 
tion is clearly not in the pub- 
lic interest. Some way must be 
found, for example, to impose 
a conservation program 
rival companies operating 
the same geological field. 
“The decision in the Madison 
case must onee more leave 
business men wondering what 
the rules of the ; 


x 


on 
in 


game are.’ 


Ironic Aspect of the Oil Verdict 


St. Louis POST-DISPATCH 

‘A major victory’ the 
omment of Attorney-General 
Cummings on the conviction of 
16 major oil companies and 30 
of their officers, accused of vio- 
lating the Sherman Anti-trust 
Act, by a jury in the United 
States District:Court at Madi 
son, Wis. The case will doubt- 
less be appealed, but at its 
present stage, the Government 
has indeed scored a major vic- 
tory in its warfare on alleged 
monopolies. 


1S 


“The situation has a keenly 
ironic aspect, however. A ma- 
jor contention of the oil com- 
panies’ defense was that they 
were merely continuing to do 
what they had been encouraged 
to do under the NRA. There 
was much evidence to bolster 
this claim. The NRA was the 
administration’s favorite rem- 
edy for the country’s economic 
difficulties; its overthrow by the 
Supreme Court was one great 
reason for Mr. Roosevelt’s dis- 
satisfaction with the court. Un- 
der NRA, tactics identical with, 
or at least akin to, those em- 
ployed by the oil companies had 
official blessing. But now they 


are viewed as crimes, and a 
jury’s vote of guilty for the 


men who engaged in them is ‘a 
major victory.’ 

“The whole affair illustrates 
the dizzying conflict of policy 
at Jashington. Does the ad- 
ministration favor war to the 
death on monopoly, or does it 
approve controlled monopoly? 
In the terms used by Raymond 
Moley in an article reprinted on 
this page a few days ago, shall 
the Atomizers or the Control- 
lers prevail? Sometimes one, 


sometimes the other, has the 
advantage. The oil case verdict 
is a triumph for the Atomizers. 
The country at large would ap- 
preciate being told what is to 
be the ultimate and stable pol- 
icy.” 
* * * 


The Public Comes First 


Detroit FREE PRESS 

“Commenting on the convic- 
tion of 16 oil companies accused 
of raising and fixing gasoline 
prices in 1935 and 1936, Gen. 
Hugh S. Johnson, who ought to 
know because he was Adminis- 
trator of the ill-fated NRA, 
says: 

“Secretary of the Interior 
Harold L. Ickes, oil administra- 
tor under the code for the petro- 
leum industry, directly re- 
sponsible for the approval of 
the price-fixing provision in the 
petroleum industry code, which 
was intended solely to raise the 
price of crude oil and of gaso- 
line, and everyone in Washing- 
ton, including the President, 
knew that was the only purpose 
and all approved that purpose.” 

“<The fact that the New Deal 
Administration encouraged price 
fixing and other monopolistic 
practiees in industry does not 
justify such practices either eco- 
nomically or ethically. 


is 


““There are monopolies that 
are in the public interest. 

““And there are other monop- 
olies which, through undue re- 
straint of competition, affect 
the public interest adversely. 

“*The latter should not be al- 
lowed to hide behind the skirts 
of the present Administration’s 
errors and thus escape the con- 
sequences of violating anti-trust 
laws enacted years ago to pro- 
tect the public.’” 


Indictments Enough for All 


Pacific Coast Edition of Wall 
Street Journal, Jan. 28 

“Assistant Attorney General 
Jackson’s comments on the con- 
viction of 16 oil companies and 
30 of their executives under the 
anti-trust laws are interesting 
and possibly significant. He sees 
in the Madison convictions no 
reason for abating his demand 
upon Congress for bigger and 
better statutes wherewith to go 
after certain business practices. 

“The fact that existing law en- 
abled the Government to obtain 
criminal convictions of so large 
a group of defendants, under 
circumstances which many dis- 
interested observers think cast 
doubt on the propriety of the 
prosecution from its outset, 
leaves Mr. Jackson unmoved. 
After nearly half a century of 
the Sherman law, of which 
these penal convictions are the 
latest triumph, he wants a stiff- 
er strait-jacket. ‘A lot of things,’ 
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Editorials on Madison 


NATIONAL PETROLEUM 
News would like to publish 
newspaper editorial com- 
ment on the verdict in the 
Madison oil case and 
would appreciate its read- 
sending in any such 
editorials that may come 
to their notice. 


ers 











he adds, ‘are being investigated 
by the Department of Justice. 

“A hundred and sixty-three 
years ago Edmund Burke, mak- 
ing his great effort at concilia- 
tion between Britain and her 
American colonies, said, ‘I do 
not know the method of draw- 
ing up an indictment against a 
whole people.” Well, Mr. Burke, 
perhaps Mr. Jackson, if he ob- 
tains help enough from Con- 
gress, will show -you how it can 
be done.” 


Cut 186,000 Bbls. 


Daily In Texas 


Sed 


at the monthly pro 
ion hearing in Texas Feb. 18 
that a 

present decreased de 
for crude oil the in 
ised output of natural gaso 
line. The amount of natural 
gasoline now produced in Texas 
19,000 bar 


Thompson said 
in the 


mand 


cre 


factoi 


is 


is the equivalent of 
rels oft 
This 
mt 


stated. 
output 


setting 


ff 


A 
crude daily, he 
natural 1 
be 


gasoline 
considered in 
the allowable crude production 
in the state, he said. 

Oklahoma’s 


“by 
apie 


February allow 
production will be 535,000 
ily, the state corpora 
tion commission ordered on Jan 
23 at the conclusion of the state 
wide hearing, which 
little time. 

The 
cent 
ol 


fol 


barrels da 


occupied 


figure adopted, 
under the U. S. Bureau 
Mines estimate of demand 
Oklahoma oil in February, 
was recommended by Conserva- 
tion Officer William J. Arm- 
strong and was not opposed. 
Allowable for the state 
December and January 
990,000 barrels daily. This 
exceeded in December by 
barrels daily; it 
that the final figures 
uary will show that 
able for this month 
exceeded. 


mM 
ine 


SIX per 


in 
was 
was 
1195 
probable 
for Jan 
the allow 

was 


is 


noi 
only other com- 
beard to announce 
figures was the New 
Mexico commission. For the 
first half of February \the al- 
lowable for this state will be 
105,000 barrels daily. This: i 
100 barrels less than the Bu 
reau of Mines foreeast, but it 


State 
mission 


February 


ol 


is 


3% Deduction From ‘Gas’ Tax 


For ‘Losses’ Upheld By Court 


N. P. N. News Bureau 

TULSA, Jan. 29. Follow- 
ing an earlier opinion of Fed- 
eral District Judge Wayne G. 
Borah, New Orleans, State Dis- 
trict Judge Charles Holcombe, 
Baton Rouge, dismissed the 
suit of the State of Louisiana 
against the Standard Oil Co. 
of Louisiana, in which it was 
sought to collect gasoline taxes 
on the three per cent deduction 
for losses in handling. 

The state started in March, 
1937, to recover large amounts 
of money from companies dis- 
tributing gasoline in the state. 
It sought to go back to Jan. 
4, 1929 on the theory that the 
law had been misinterpreted 
and that the deduction had been 





is 1900 barrels higher than the 
allowable for the last half of 
January. 

The Kansas 
Commission held its monthly 
hearing Jan. 26; later it set 
the Kansas February allowable 
at 176,400 barrels which was in 
agreement with the Bureau of 
Mines forecast and 10,072 bar- 

ls under the daily allowable 

January. Following the 
hike of the January allowable 
the December figure, 
was Widespread proration 
purchasers, who announced 
inability to take the full 
This method of 
achieving a reduction is known 
as “pipeline proration.” It is 
certain that it will be contin- 
ued to extent in Kansas 
during February. One large 
purchaser applying -its 10 
per cent reduction in runs to 
Oklahoma as well as Kansas. 


Corporation 


above 
there 

by 
thei 


Nowable 
auowadic. 


some 


iS 


New Proration Plan 
Purchasing companies offered 

testimony at the Kansas 
hearing to the amount of 
oil they need. R. Van A. Mills, 
representing the Continental 
Oil Co., told the commission 
that Continental working 
out a proration plan which it 
believes will be more equitable 
than that now in effect and 
that it would submit the plan 
to the commission soon. 


no 


as 


is 


Substantial change in the al- 
lowable of the Texas portion 
of the Rodessa 
by the Texas Railroad Com- 
mission Jan. 25. Its total was 
raised from 16,681 to 34,850 
barrels daily. The commission 
said the increase was necessary 
to give the Texas part of the 
field parity with the Louisiana 
and Arkansas portions. The al- 
lowable of the McCamey field, 
in West Texas, also was raised 
from 13,865 barrels to 17,700 

} 


barrels daily. 


field was made! 


improperly made. Both the fed- 
eral and state judges held that 
the deduction was in accord- 
ance with the statute and with 
the interpretation of the law 
made by tax collection officials. 


The state tax from Jan. 4, 
1929 to Nov. 27, 1930 was 4 
cents per gallon. On the latter 
date it became 5 cents. Total 
amount which was sought to 
be collected from the Standard 
Oil, Co. of Louisiana was 
$748,181.65, of which the total 
tax due was alleged to be $566,- 
804.28, the 20 per cent penalty 
for delinquency was $113,360.86 
and the 10 per cent fee for the 
special attorney, $68,016.51. 


The Standard of Louisiana, 


a domestic corporation, was 
sued in state court. Magnolia 
Petroleum Co., The Texas Co. 
and Shell Petroleum Corp., be- 
cause of diversity of citizenship, 
went into federal court with 
applications for _ injunction 
against Attorney Wilkinson and 
the Collector of Revenue. These 
were granted in late December 
by Judge Borah. 


Louisiana Tax Law 


The whole case depended 
upon the interpretation of the 
Louisiana law. In the Constitu- 
tion of 1921 authority was given 
for the collection of a 2-cent 
tax on gasoline. In the regular 
session of the legislature of 
1928 an amendment was <ad- 
opted for submission to the 
people which said that the pro- 
visions of the tax “shall apply 
to all gasoline sold, used or 
consumed and another 
amendment authorized the leg- 
islature to impose a tax of not 
more than four cents. These 
were adopted by the voters in 
a general election. Then, in 
1930, another constitutional 
amendment provided a maxi- 
mum of 5 cents tax. 


” 


In accordance with the con- 
stitutional amendment of 1928, 
the legislature, in extra session, 
took full advantage of the au- 
thority given and imposed a 
4-cent tax. But, in the same 
section of the statute that in- 
creased the tax, was this dec- 
laration: 

“Provided that an allowance 
of three per cent of the total 
gallonage received during ev- 
ery calendar month shall be 
made and deducted by the deal- 
er to cover his or their losses 
in handling such motor vehicle 
fuel, and that a refund shall 
be made to said dealer for the 
tax paid on all motor vehicle 
fuel which after such payment 
shall be lost or destroyed by 
fire, lightning, flood, tornado, 


—_—— 


_windstorm, explosion or other 
‘accidental or providential 
cause.” 


It was shown to the court 
that shortly after the 1928 law 
was enacted carrying the three 
per cent deduction from gal. 
ilonage “received” by the deal- 
er, E. A. Conway, then state 
Supervisor of Public Accounts, 
by letter announced that for 
the purpose of the three per 
cent allowance by deduction 
from gallonage received, his de. 
partment would consider sales 
as the equivalent of receipts 
and that the dealers should 
make the deduction from 
lonage sold, used and _ con- 
sumed. From the outset, this 
practice was followed and the 
state not only accepted re. 
mittances and reports on this 
basis but supplied  printe 
forms which provided space fo. 
noting the deduction. 


a) 
Lal- 


Judge Borah Comments 


“While it is believed that the 
|administrative construction 
placed upon this statute by 
|those whose duty it was to 
collect the tax and enforce th 
provisions thereof is the only 
construction which is consisten 
with all the provisions of the 
act and the only one whic! 
would give any meaning to t 
three per cent allowance pr 
vision, the fact nevertheless 
mains that the statute is noi 
clear or free from all ambi 
uity but in fact is most con- 
fusing,” commented Judas 
Borah in the Texaco and Mag 
nolia cases. 

“There is nothing in the le; 
islative history of the origina! 
act that throws any light on 
its meaning other than th 
fact that the allowance p! 
vision was inserted in the 
as an amendment by a com 
mittee of the Senate after the 
act had passed the House. This 
circumstance undoubtedly a 
counts for the fact that thi 
allowance provision does not 
conform precisely with th 
wording of the remainder ot 
the statute. However . the 
statute is inartistically drafted 
and the fact that this allow- 
ance provision of the statute 
is of doubtful meaning 
mands that great weight should 
be given to the construction 
placed upon it by the depait- 
ment charged with its execu- 
tion. 


ae- 


oe 


. . . I have reached th 
conclusion that the administra- 
tive interpretation and = con- 
struction given these enact: 
ments by the officers of the 
state were entirely reasonable 
and consistent with all the pro- 
visions of the statutes, and that 
this long continued administra- 
tive interpretation should not 
be disturbed where as here the 
allowance provision of the stat: 
utes is ambiguous and of doubt- 
ful meaning.” 
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Stocks figures for Dec. 31,/ 1937 of the reporting Mid-Con- yeasons, but most or all of them © @ Conterence. 
ine, refi re Tt’c interesctino 3 } — (so as | . Marla? vos } 
1936, are not comparable with cent re — on br ft ye - “eee > are understood to be in small to beataaunlsorinee crc ind was Re 
to note that in April shipments meqjy - sized dependent only chief executive present a 
+h > Ine . ~ 2 1 i mecaium S1Ze¢ macpel n : 
lose ast Dece oe > P . ’ . . . ones 
e fo non December 31 due moved ahead of current gaso- pjants. the time. Gov. Clyde Tingley 
to a change in number of plants jjne production, and remained ~ No large jobs have appeared of New Mexico, and his en- 
reporting, but subtracting the in that relative position through 4. probabilities recently. Most tourage already had started 
stocks on hand Jan. 31, 1937, September. of the larger plants, én the Gulf homeward afte suring Mar- 
from those at the beginning of In Table No. 2 is wee n a4 Coast especially have either re nd eon New Mexico gies 
— — F ‘ stocks of principal refined prod- cently cor te r are now in co-operate In any Way posstdle 
April, 1937, the total increase St0cks of princi bth eines completed or al tea callie #, ve 
1609 ucts Dec. 31 as compared with construction of major operating in conservation of petroleum re- 
Is 1,6 2,000 wing ae an av: Nov. 30, 1937. It will be noted units. Refiners seem to be con- Serves. Gov. Carl E. Bailey, the 
oie hada apa of © 1,000 bar- that except for gasoline and centrating on repair and mod- third of the trio of chief ex- 
oo eee for February taxable tractor fuel, stocks of ernizing avork. ecutives present when the meet- 
waa March, 1937. all products were reduced. ca enraenass ——_ ing opened, had been ordered 
Assuming that the increase to bed by his physician due to 


in stocks for the first quarter 


this year is at that average 
monthly rate, total stocks 
April 1 would be only 23,000 
barrels above those on April 
1, 1937 
December Operations 

The compilation of operations 

reports for last December, just 


released by the association’s 


department of publie relations, 
shows that stocks increased 
that month 1,103,807 barrels 


ver 
N 


the total at the end of 
vember. This is an increase 
15.7 per cent. 
Shipments during December 
ropped 1,000,616 barrels or 
> per cent, while production 
s curtailed 309,190 barrels or 
cent. Crude runs were 
ced 452,549 barrels for the 
to 11,179,288 barrels. 
reduction in crude rt in 
mber under November 
inted to 3.9 per cent. 
runs for 1937 reached 
Clr peak during August, 
13,549,113 barrels were 


4 


th 
il 


mec 
Allis 


‘ sect 
LC rude 


TABLE No. 1 


Gasoline Statistics 
Operating 53 Plants in the Mi 
Preceding, as Com y 


(Figures 





for December, Covering 





14. Companies 

d-Continent, and for 11 Months 

piled by W. P. R. A. 

Barrels) 
Ratio 


in 


Inventory Crude 








Gasoline Gasoline Shipments Month's Runs 

1937 Production Shipments to Pred. End to Stills 
Januar’, 7,355,233 206,919 28.2 8,915,993 11,768 245 
February 6,629,802 184,831 21.8 360,864 10,867,890 
March . 7,327,210 7,160,966 2.1 10,518, LOS 043,538 
April 7,124,976 7,699,451 &.1 9,943,633 12,070, ‘ 
May . 384,158 8,004,430 8.4 9,323,361 12,187,427 
June 7,637,333 8,790,453 15.1 8.256.911 12.691.760 
July 8,107,163 9,217,396 13.7 7,146,678 12,482,626 
August 8,288,185 3,958,640 8.7 6,476,223 13,549,11 
Septembet 8,390,601 8.793.378 18 6.073.446 12,013,378 
October S46 16 7 | 6.5 6,622,041 12,000;373 
Novembe! 7.8 WO 7 ) 5.3 7,034,422 11,631,837 
Decembe! 810 6,4 03 14.7 8.138.229 11.179. 285 


TABL 
Comparison of Stocks of Prin 
With Those Nov. 30, at Plants 
Reporting Monthly QO; 
(Figures 
Preduct 


Gasoline 


11-43 kerosin« 
12-44 kerosine 
Tractor fuel A 
Tractor fuel B 
No. 1 white fuel 
No. 2 straw 


14 gravity and 


Non-taxab! 


avie 


E No. 2 

cipal Refined Products, Dec. 31, 
of Refiners in the Mid-Continent 
serations to W. P. R. A. 


in Barrels) 
Dec. 31 Nov. 30 Change 
8 138,229 7.0384,422 ] 
390,911 130,630 
141,628 61,94 
196,586 "05,48 .o 
59,586 8,945 1 
194.957 1.93 : 
17 3 84.369 .S 
960,239 1 2 646 " 





cold 


No Commitments 


There were present, however, 
representatives of the gov- 
ernors of Illinois, Utah, West 
Virginia and Louisiana; but 
these men, it soon developed, 
could commit their chief ex- 


ecutives only to a general state- 


ment that they favored con- 
servation. None of them ap- 
parently had been designated 
as an official spokesman, but 
were acting more in the role 
of observers. E. B. Swanson, 
representing the U >. In 


terior Department's conserya- 


tion board, could go no further 
than a general assurance that 
1e department favored con- 


national 
the 


observers 


tion of resources. 
official 
after 


indicated 


check among 
unofficial 


va 
A 
id 


+; ] ] 
meeting ciosed 


that in general the sessions 
ere considered fairly con- 
siructive in that they developed 
ynsiderable discussion and 
siudy of the report on “Es- 
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timates of Petroleum Reserves 


in the United States,” pre-| 
pared by Alex W. McCoy, 
Ponca City, Okla., geologist. 


(See N.P.N., Jan. 26, page 21) 


There appeared to be little 
disagreement with the report by 
McCoy, a past president of the 
American 
Geologists, in the light of the 
factors he used in preparing his 
data. When it came to dis- 
cussing the series of charts pre- 
pared from the report and show- 
ing the rapidity with which oil 
reserves in the U. S. were likely 
to be depleted by the increasing 
domestic demand, there ap- 
peared to be some disagreement 
relative to the curves that had 
been projected for the next 20 
years, in the light of known 
history for the past 20 years. 


Charts Discussed 


It was pointed out that the 
charts had _ projected curves 
which had not taken into con- 
sideration many variables, such 
as export and import trends, 
possible recessions in motor 
fuel demand, increase in heat- 
ing oils and diesel fuel demand 
and trends toward greater 
utilization of natural gas for 
manufacture of motor fuels. 

The net 
ings, accordingly was an agree- 
ment that, in general, demand 
for crude oil in the U. S., as- 
suming it continues to increase 
in future years at the same 
rate as it has in past years, 
will begin to pull away from 
total available supply by 1942, 
assuming also that new dis- 
coveries will total one billion 
barrels annually, and that there 
will be no change in the vari- 
ables already mentioned. But 
that is about as far as any of 
those in attendance at the meet- 
ing would risk an opinion. 


Ten East Texas 


Plants Running 


LONGVIEW, Texas, Jan. 29. 
—Ten East Texas refineries 
were operating this week a sur- 
vey of the area shows. Those 
operating are: Clay Refining 
Co., Arp; Danciger Oil & Refin- 
ing Co., Longview; two plants 
of Hurricane Refining Co. at 
Arp and Overton; R. Lacey, at 
Kilgore; Premier Refining Co., 
Greggton, near Gladewater; 
Sinclair Refining Co., Glade- 
water; Solvex Refineries, Inc., 
Gladewater; Southport Petro- 
leum Co., Kilgore; and Tower 
Refining Co., Overton. 


East Texas Refining Co.’s 


Longview plant is down for an. 


indefinite period because of the 
recent fire which damaged the 
plant, estimated.at from $50,000 
to $150,000 by different engi- 
neers. Repair work is well un- 


Assn. of Petroleum | 


result of the meet- | 


‘trol of all properties. 


|der way and the plant should be | 


operating again in a short time. | 


|The Martin plant is down tem- | 


porarily for cleanup, after} 
which it will start operation, it | 
is reported. Cascade Refining | 
Co. was down temporarily for | 
cleanout, but was reported back | 
on stream again. McMurrey at | 
Tyler is reported down for an/| 
indefinite period, but the spe-| 
cific reason for the shutdown | 
was not given. 

The Sunday shutdown has not | 
affected refineries in the East! 
Texas field, although it disrupts 
the operating balance of the na- | 
tural gasoline units and makes | 
some difficulty in handling the 
high vapor pressure material 
produced by the Hanlon-Humble 
combination. A number of wells | 
large enough to supply suffi- | 
cient gas to keep the plants go-| 
ing are flowed on Sunday, also | 
to supply residue gas for lease | 
and domestic needs. The pro- 
duction of these wells is sub- 
tracted from their allowables | 
for the week, to obtain the de- | 
sired production decrease for 
which the shutdown was insti- | 
tuted. 


Mexican Labor Offered 
Settlement 


N. P. N. News Bureau | 

NEW YORK, Jan. 31.—De-| 
mands of the Mexican labor 
board for an increase of 26,-| 
000,000 pesos in annual wage} 
payments to Mexican oil work- 
ers has been turned down by | 
foreign companies operating in 
that country, and offer of settle- 
ment was presented by the oil) 
companies, it was learned here’ 


today. | 


While the Labor Board placed | 
the ‘increase at 26,000,000 pesos, | 
companies operating in Mexico | 
said the increase would amount | 
to 41,000,000 pesos under terms 
of the Labor Board’s ruling. 


Major Thomas R. Armstrong, | 
of producing division of Stand- 
ard of New Jersey, and who is | 
representing all foreign com- 
panies in negotiations with the 
government has presented to 
President Cardenas an estimate | 
of 22,480,000 pesos as the maxi- | 
mum that foreign companies | 
can increase their annual labor | 
costs in Mexico. The increase is | 
predicated on day wage of five 
pesos workers in coastal fields; 
4.50 in the interior. 

The companies insist on re-| 
taining full administrative con- | 


Major Armstrong is continu- 
ing to confer with Mexican 
government and labor repre- 
sentatives and a settlement of 
the trouble which has been long 
brewing is expected shortly. 


' 


is 


Mid-Cont. Field | 


| 


Operations Drop | 
From Last Year 


N. P. N. News Bureau | 
By LAWRENCE E. SMITH | 
TULSA, Jan. 29.—The severe | 


| proration that now applies to} 


all fields of the Mid-Continent | 
and the southwest except the} 
old, stripper areas, probably | 
has had something to do with | 
the falling off in field operations | 
since last June, when they were | 
at or near the peak of activity. | 

The decline in the six princi- 
pal producing states between 
the Mississippi River and Cali- 
fornia has been about 24 per 
cent, comparing the totals of 
field operations of Jan. 21 with 
those of June 1, 1937. 


Proration has bitten deeply 


inta the allowable production | 


per well and that is what hurts 
operators most. A large group 


of properties in several fields | 
|of western Kansas has an av- 


erage allowable production of 31 
barrels per well daily. With a 


| drilling cost of about $30,000, 


lease investment and high lift- 


ing cost, as most of this group | 


of wells are on the pump, it is 
slender pickings and getting 
more so all the time to operate 
such properties profitably. 

That situation is not peculiar 
to western Kansas. 
wells have an allowable pro- 
duction of a fraction over 20 
barrels each per day—they are 
literally prorated “all the law 
allows.” Their salvation is that 
most of them flow and the oil 
brings $1.35 per barrel, which 
is the best price prevailing in 
this region. 


Longer Payout Time 


In many another field where | 


the average allowable is just 
as low 
higher, with a lower price, the 
pay-out time on new wells has 
been growing progressively 
longer. Additions to potential 
current production have been 
much greater than increase in 
demand. Production from each 
new oil well took its place in 
the market, to the detriment of 
existing wells. 

Uniess some field is brought 
in that calls for a competitive 
drilling campaign, it is not 


likely that 1938 will witness as | 
|/many completions as did last | 


year. There are still a great 


many locations where drilling | 
including much | 


required, 
wildcat territory in the trend of 
production, where leases are 
expiring and landowners de- 
mand about as much cash bonus 
for renewal of leases as it would 
cost to drill a test and find out 





East Texas | 


and production costs | 


whether the acreage is worth 
carrying. 

However, the general trend 
is toward the restriction of dril]- 
ing wherever possible. Most of 
the states that have adopted 
laws providing for proration 
have provided minima below 
which the state cannot legally 
reduce allowable production. In 
many fields located in these 
states, the trend has been to 
ward making every well a 
“minimum” well. 

Total field operations in the 
six principal producing states of 
the Mid-Continent and _ the 
southwest as of Jan. 21, as com- 
pared with June 1 last year 
were as follows: 


State Jan.21 June | 

| Arkansas ...... 69 71 
RINE 328 Sas oe 341 565 
|Louisiana ..... 242 ool 
|New Mexico .. 128 186 
{Oklahoma ..... 437 646 
|) eee 1793 2190 
| as tte 

| 3010 3797 


The figures include drilling 
wells, rigs up, locations 
shut-downs. 

Western Kansas, where an in- 

|tense drilling program was car- 
iried out in 1937, has dropped 
|off sharply in operations as of 
ithe dates mentioned, from 373 
ito 221. 
Louisiana’s decline has been 
‘in the northern part of the 
state, where the latter phase 
of the Rodessa development 
and drilling at Lisbon accounted 
for most of the 189 operations 
last June. This part of the 
state had fallen off on Jan. 21 
to 96 operations, while the Gulf 
|Coast area had increased from 
|132 to 146. 

Development is down in New 
Mexico, from 186 last June to 
128 on Jan. 21. There is con- 
siderable territory awaiting de- 
velopment but the restrictions 
in the marketing of crude are 
causing operators to defer 
|whatever drilling they can. 

In Oklahoma the _ story 
partly that of there being no 
new fields under development. 
Except for a few scattered 
wells, Oklahoma City’s develop- 
/'ment work has been completed. 
The decline of operations in the 
General Seminole district from 
344 last June to 227 on Jan. 
21 is a reflection of the fact that 
the Fitts pool’s development 
period is near its end. The state 
of Oklahoma, the original home 
of proration, today has less of 
it than any of the major pro- 
ducing states. There are no 
new fields that promise (to 
change this condition. 


and 


Is 


Smaller Drop in Texas 


The decline in operations in 
Texas is not as great as that 
of the area covered by the six 
states. Texas field work has 
dropped 18 per cent as of the 
dates used here, while the gen- 
eral average was 24 per cent. 
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2, 19 
no a Rave 9. gine eee 
Had it not been for the recent | products on the British list, the Gaylord and Donovan is that of R. E. Donovan, also of 
spurt caused by the KMA/|Department said, would, if the Standard Oil Co. of Cali- 
pool in Wichita county, the jadopted, have the effect of Head API Groups fornia, as chairman of the Com- 
Texas figures would be more “binding the rate”, so that, in mittee on Accident Prevention. 


nearly conformable to the the event the exemption now : H. N. 
whole. West Texas is still quite granted oil brought in for ships’ NEW YORK. Feb. 1. Ap- York staff of the Institute, is 
active, but it had 462 operations |use might be abolished, the pointment of E. G. Gavlord, secretary of this committce. 
Jan. 21 against 589 June 1. The |treaty would continue such free Standard Oil Co. of California. 

Southwest Texas country, op- entry. San Francisco, as chairman for 

erating center of which is . 1938 of the Advisory Committee Bid Opening Dates 
Corpus Christi, field operations on Fundamental Research on 

had fallen from 364 to 285 and Tank Truck Standards Occurrence and Recovery of Pe- N. P.N. News B 
the Gulf Coastal area had 


t] troleum of the American Petro. _ WASHINGTON, Jan. 31. — 
dropped from 253 to 218 opera- Are Issued By A.P.I. leum Institute’s Division of Pro- Preasury Procurement Division 


Blakeslee, of the New 


reau 


tions. The general East Texas duction, has been announced by fas announced bid opening 
Ls . x ~ . : > oaeniina + 5] 7 Y 
area, which includes the East George A. Hill, Jr., Houston Oil Gates for gasoline to fill govern- 


Texas field and numerous ' sear Pega oe 31. 2 Co., institute vice president for Ment requirements fol the sec- 
ethers--Taleo being one of ,00KIe or the guidance oO 


‘ production. Secretary of the end quarter of 1938 as follows: 
them—declined from 244 op-| Users and builders of tank 


committee is C..A. Young, sec Region 1, Feb. 9; Region 2 


: ae manire ¢ meant rT > 2 . , " alr ‘ ° . ; 5 . . 
erations to 235. ui ucks, and pres¢ seen API retary of the institute’s Divi- Feb. 14; Region 3, Feb. 16; 

Barring the finding of a Specifications for Tank ve sion of Production at Dallas. Region 4, Feb. 11; Region 5, 
major field with acreage so held hicles,” has been published by . Another recent appojntment Feb. 14, and Region 6, Feb. 14. 


as to cause a big competitive the American Petroleum Insti- 
drilling campaign, many op- tute. Its title is “API Standards 
erators hope fewer wells will No. 1001.” Vi, ay A Y 7 " r 3 

be completed this year than! According to the institute, the) Motor Fuel Stocks Increase Nearly 


last. That would give a better booklet’s recommendations are 





allowable to wells on which similar to those contained in ») 000 0 Barr _— 4 ‘ 
neg Be -conee “ els Past Wee 
investment has yet to be re- an ordinance published by the ? 000 
covered. National Fire Protection Assn. 
‘ oe in 1933 and adopted as the in- ieee ees RS 
‘} ¢ * . stitute’s standard in 1937. : ai od News Bbureau' Other districts showed smaller 
Ships Fuel Oil NEW YORK, Feb. 1.—A de- changes. 


However, the —. anaarne crease of 47,000 barrels in daily Motor fuel stocks made the 

T F 1 P ° . | publication differs in that it has | |. . ne off ., largest gain so far this season 
rade roposa been prepared primarily as a @Verage crude runs to refinery ‘arsenide aeariy 2.0Gnienia 
basic specification for use by Stills at the end of January was ai ae “weneediins yr 79.954.000 

builders and users of tank ve- indicated at reporting plants op- parrels Jan. 29. This is 9,000,- 
hicles, instead of as a guide in | erating at 77.1 per cent capacity, 000 barrels more than a year 
drafting laws, ordinances, and according to the American Pe- ago but nearly 5,000,000 barrels 


N. P.N. News Bureau 
WASHINGTON, Jan. 31. - 
Petroleum products’ brought 





into the country for use of ships, | "°®/@4#ons: troleum Institute. ww eS a 
either as fuel or stores, are jt didi: nite eis Glial pales estimates. 
listed among the commodities | DAILY AVERAGE PRODUCTION | . * nh oorgsans ae Stocks of motor fuels at re- 
which will “come under con- IMPORTANT DISTRICTS ancreases in crude runs. _The fineries increased 1,754,000 bar- 
sideration for the possible American Petroleum Inst. Figures wid bape Texas Gulf Coast yels, to 49,375,000 barrels on 
eranting of concessions” under W here they increased 51,000 bar- cose In-transit and ter- 
the British reciprocal trade Week Ended rels, and mheagyrenegprmnagperd minal stocks _increased 90,000 
agreement now being consid- Jan.29 Jan, 22 Missouri Where they were up barrels, to 23,990,000 barrels, 
ered. Barrels Barrels | 9000 ae ae —— and stocks of unfinished gaso- 
Oklahoma City 134,000 119,950 irom K oarrels In the Rocky ’ re 15 arrels. te 
However, such products noW || Total Okla.... 553,900 543,450 || Mountain area to 31,000 ae ‘anaes b a re 
are exempted from the im-|] East Texas.... 423,250 492,900 a ae * 3 


an Indiana - Illinois - Kentucky. tefining districts showing the 
East Coast and Inland TexaS Jargest changes were Texas 
plants decreased their runs 13,- Gulf, Indiana-Illinois-Kentucky 


port excise taxes applied to pe- 
troleum products imported for || Total Texas 237,800 1,406,200 
consumption within the coun- || Rodessa . 43,450 45,500 


~ 


try, so the effect of their pro- Total La...... 254,650 250,150 i oil ge and California and East Coast, each one of 
posed inclusion as a part of the _ ‘barrels. y which showed gains of more 
“free list”? under the British || California 725,200 716,800 || An increase of 360,000 barrels than 500,000 barrels. Stocks in 
agreement will make no change ats peers y pcteanes in gas and fuel oil stocks was California gained 246,000 bar- 
in the status quo, it was ex- oe ores —" igh ied due to a gain of 904,000 barrels rels and in Appalachian district 
plained at the State Depart-'| Gnuge imports OE ee ear in California, with East Coast 122,000 barrels. [wo districts 
ment. Tot anaes 3.433.650 3.530910 plants indicating a decrease of showed decreases, these being 


The proposal to include these : 302,000 barrels and Louisiana Oklahoma-Kansas-Missouri and 
Ak t i oc slo -" . > 99 . ‘ ° 
a Gulf one of 234,000 barrels. ‘Louisiana Gulf. 


CURRENT REFINERY OPERATIONS 























- - Stocks —— --————- — Cracked Gasoline Production 
Per Cent of Reporting Thousands of Barrels ©) Total Daily Av. Pro- 

Per Cent Daily Average Crude Capacity Operated Total Finished Total Finished Gas & Gas & Capacity duction (Barrels) 
Districts Capacity to Stills (Barrels) Week Ended and Unfinished and Unfinished Fuel Oil Fuel Oil Reporting Week Ended 

Reporting Week Ended Motor Fuel* Motor Fuel* 

Jan. 29 Jan. 22 Jan. 29 Jan. 22 Jan, 29 Jan. 22 Jan. 29 Jan. 22 Jan. 29 Jan. 22 
8 rs ee 100.0 89.000 502,000 ae | 73.0 20,029 LO 514 Lt.tt6 PL.748 00 98 000 110.000 
Appalachian.............+ 88.4 112,000 115,000 $6.8 89.1 3 334 3.212 1.216 1.190 1.6 6,000 7 000 
Se Se a oa ae 111.000 142.000 84.0 90.4 13.959 13.106 6.77] 6.777 oS 120,000 1 40.000 
Okla., Kans., Mo......... 84.7 263,000 254,000 63.7 66.3 7,183 7,223 $557 8573 3 68,000 71,000 
WON “WWNEN,. . < occdcdccees 56.6 119,000 132.000 9.2 65.7 2.574 2 564 1.659 i2> I 15,000 16 000 
PONE SS ok rive kucbeu es 95.7 732,000 681,000 OL 8 854 12,732 12,204 LO487 10,429 0 165,000 163,000 
i i eis k.a be eukts 96.6 136,000 140,000 8L.0 83.3 2 526 2 586 5.281 BES 00 8.000 24,000 
INO, cin MM. wén bow as 63.7 39.000 £1,000 67.2 70.7 507 £90 171 161 4 6,000 9.000 
RON Sciay bad chic «0c 69 7 15.000 16,000 72 6 74.2 1.924 1.896 691 699 4 9.099 11,000 
OO Ee hee 90.9 570.000 550.000 68.4 , 7 15.186 14.940 430 26 ; oO 65.000 61.000 
tal Reporting. .......... 89.0 2,856,000 2,903,000 a 8.4 79,951 78,035 116,093 621,009 655,000 
Estimated U. S. Total (Bur. 
f Mines Basis).......... 3.170.000 3,220,000 84.844 §2.785 118,793 118.433 635.00) 1090 
Includes stocks at refineries, in bulk terminals, pipe lines and in transit 
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Showdown Due 


Oil Probe 


In 


HARRISBURG, Pa., Jan. 31 
—Whether or not a state in- 
vestigation of the oil industry 


can be stymied by an injunc- 
tion will be thrashed out Feb. 
7 before the Court of Common 


Pleas of Dauphin County, con- | 


taining the capital of Pennsyl- 
vania. 

Meanwhile, a hearing of the 
Pennsylvania Oil Industry In- 
vestigation Commission that 
had been scheduled for Feb. 1 
at Philadeiphia, has been in- 
definitely postponed. 

Fifty oil executives had been 
subpoenaed to appear with fill- 
ed-out questionnaires detailing 
the operations of their com- 
panies. The entire procedure 
was blocked, however, when 
Petrol Corp. of Philadelphia, 
jobber of Cities Service prod- 
ucts secured an_ injunction 
against the commission. Pet- 
rol’s president, E. F. Callis, in 
his petition for the injunction, 
stated that the commission’s 
request . was unconstitutional, 
would serve no public good and 
would require him to divulge 
information to a competitor. 
(William H. Godfrey of Phila- 


| delphia, executive of the Ma- 
| jor Petroleum Co. and a mem- 
| ber of the investigating commis- 
sion, is a competitor of Callis’). 


Commission Answers 


| After the Dauphin County 


‘court had granted a temporary 


injunction to Petrol, the com- 
|mission appeared last week 
with a 12-point petition asking 
‘that the injunction be dis- 
| solved. 

In his petition, William L. 
Litke of Philadelphia, attorney 
|for the oil commission, as- 
serted that the injunction was 
issued without preliminary no- 
|tice to the commission; that it 
is not within the power of the 
court to restrict the Common- 
| wealth of Pennsylvania and its 
legislature from conducting an 
inquiry; that the injunction af- 
fidavits are insufficient; 
the defendants are _ non-resi- 
dents of Dauphin County and 
therefore the court is without 
jurisdiction over them, and 
that the whole thing was an 
attempt to bring about govern- 
ment by injunction. 

After hearing the above pe- 
tition, Judge Frank B. Wick- 
ersham entered a rule to show 
cause why Litke should not 
appear on Feb. 7 especially be- 
fore the court 


and move 
the temporary injunction be 
dissolved. 








Stroop To Discuss 
Pollution 


N. P.N. News Bureau 
WASHINGTON, Jan. 31. 
Among the four papers on the 
subject “How Shall We Ap- 
proach the Pollution Problem” 
are scheduled to be presented 
on the program of the Third 
Annual North American Wild- 
life Conference at Baltimore 
February 15, will be one by 
David Stroop, New York, rep- 
resenting the American Petro- 
leum Institute, who will tell of 
the steps already taken by the 
petroleum industry to abate 
whatever pollution its opera- 

tions may cause. 

Other talks listed will be by: 
Judge Grover C. Ladner, Phila- 
delphia; Abel Wolman, Water 
Yesources Committee, National 
Resources Board; and M. M. 
Ellis, of the University of Mis- 
souri. 


Crude Stocks Increase 
N. P. N. News Bureau 
WASHINGTON, Feb. 1.—A 
gain of 745,000 barrels during 
the week ended January 22, 
brought stocks of crude petro- 
leum up to 304,424,000 barrels 
on that date, according to report 
of Bureau of Mines released to- 
day. Stocks on Jan. 23, 1937, 
nearest comparable date last 


year, were 
Stocks by grades 

changes during the week of Jan. 

15-22, follow: 

Jan. 15 Jan. 22 

(Thousands of Barrels) 


4,309 4,254 
896 859 


Grade 


Penna. grade 
Other Appal. 
Lima-N. E. 
Ind.-Mich 
111.-S.W. Ind. 
N. La.-Ark 
W. Tex. and 
S.E. N. Mex. 31,852 31,951 
East Texas 24,062 24,700 
Other Mid-Con. 126,815 127,178 
Gulf Coast . 24,858 25,245 
Rocky Mt. 23,835 23,803 
California 25,281 25,202 
Foreign . 3,809 3,466 


— 55 


1,073 
9,743 


7,996 


1,078 
9,477 
8,011 


285,224 
19,200 


Total report’d . 284,529 
Unreported... 19,150 
303,679 


Total stocks 304,424 


*Estimate. 


‘Mixed Carloads’ Case 


Gets Intervenor 


N. P. N. News Bureau 
WASHINGTON, Jan. 31.— 
Asserting that it has a “vital 
interest” in the rates, weights 
and charges assailed in the 
“mixed carloads” case now pend- 
ing before the Interstate Com- 
merce Commission, the Shell 
Petroleum Corp. has petitioned 
ICC to intervene in the case. 
The case, brought by Ader- 
hold & Ellison, De Smet, S. D., 
and about 30 other jobbers in 
the Dakotas, Minnesota, Iowa, 
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Kansas, Nebraska and Colorado, 
attacks as unreasonable the 
railroad regulation which al- 
lows rail freight charges for 
mixed carloads of petroleum 
products to be based on the high- 
est rate for any product in the 
ear, after determining’ the 
weight on which charge is to 
be made by applying the high- 
est estimated weight for any 
product in the car to the entire 
contents. 


The case has been set for 
hearing before an ICC exam- 
iner March 21, at Chicago, along 
with other estimated weight 
cases. 


Lloyd New Continental 


General Sales Manager 


PONCA CITY, Jan. 31.—0. B. 
Lloyd has been appointed gen 
eral sales manager for Contin- 
ental Oil Co., with headquarters 
in Ponea City, Harry J. Ken 
nedy vice president in charge of 
sales has announced. His pro 
motion came after 17 years 
service with the company, Cur 
ing which time he held various 
positions in the sales depart 
ment, the last one being north- 
,ern sales manager. 











BRANDS ... 


Nationally-Known or Loeal? 


“Go Independent, Is Predominant Note 


In First Replies To Query Of Jobber 


Tix jobber who wrote in 
to ask advice on whether he should 
sell a major-company branded prod- 
uct or buy from an Independent re- 
finer and sell under a local brand, 
really started a debate. 

His query to NATIONAL PETROLEUM 
News, which is reprinted again on 
this page, has opened up a discussion 
of this many-sided question which this 
publication hopes will be taken part 
in by any of its readers wishing to 
express their thoughts on the matter. 

The surprising part of the debate is 
that there are many shades of opin- 
ion on the question, yet there is vir- 
tual agreement on some fundamental 
points. 

Predominating in the first replies 
received, was the suggestion — “Go 
Independent.” But there were also ad- 
vocates of selling a nationally-adver- 
tised product, with wide consumer ac- 
ceptance and good will as built up 
by the major oil companies. 

The letters emphasize that the ul- 


timate answer to the question is with- 
in the jobber himself; that good house- 
keeping at his stations, for example, 
is of prime importance no matter 
what his brand is. 

So, the kernel of the argument, as 
developed by letters received so far, 
is whether a local oil company, by 
concentrating on service with a cap- 
ital “S”, energetic salesmanship among 
fellow townsmen, clean and attractive 
stations, and other elements in smart 
merchandising, can offset the attrac- 
tion of nationally-advertised products. 

There is not much dispute that it 
is “difficult” to build up a private 
brand. One side contends that these 
difficulties are “insurmountable” while 
others say that determination will 
overcome the odds. 

That introduction of a private brand 
by a jobber is a “difficult step’, is 
the view of a major company sales- 
man writing in from California. In- 
stead, he suggests, “A tie-in with a 
major oil company gives the jobber 


| bu DF) 


the benefit of their vast experience 
and wealth of advertising so neces- 
sary to successful merchandising. The 
jobber who keeps his identity along 
with co-operating fully and utilizing 
all the advantages offered by his ma- 
jor oil company is in a preferred po- 
sition, as the trade comes to connect 
his name as representing good mer- 
chandising and quality products.” 

The president of a state group mar- 
keting under a master brand, selling 
at prices competitive with those of 
major company brands, that now has 
representation in 14 states, contends 
that after a jobber has built up busi- 
ness for a large company in a certain 
area the supplying company might 
“move in.” 

“If he (the advice-seeking jobber) 
has the intestinal fortitude — guts — 
and has the perception and enthusi- 
asm and the ability to buy good mer- 
chandise at prices which will give 
him opportunity for profit and to ad- 
vertise and to sell that merchandise,” 


DIRECT FROM TANK CAR FO YOU 
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This attractive station in Cleveland, Ohio, represents a type of marketing suggested to the 


jobber asking whether he should sell a_ nationally- 
known brand or buy from an Independent refiner and se 


under his own brand. The operator of the station pictured here has written a letter, pub- 
lished in the accompanying article, offering advice to this jobber 
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this letter urges, “then I would say 
GO INDEPENDENT, and better still, 
GO DIXIE.” 

Between these two viewpoints, is 
the advice of a Minnesota jobber, who 
suggests selling a major company 
product, but adds, “I wouldn’t tie up 
100%.” He recommends keeping a “lit- 
tle leeway for some things you may 
wish to handle.” 

Another reader suggests that the 
jobber tie in his commercial consumer 
business with that of his super serv- 
ice station, and vice versa. He points 
out that the tank wagon drivers 
“peddling” in the country could act 
as outside salesmen for the super serv- 
ice station, soliciting the farmers to 
buy their tires, batteries, and other 
accessories at the jobber’s station when 
in town. Similarly, customers at the 
station could be solicited for tank wa- 
gon business, he points out. 


Not enough attention has been given 
to this sort of tie-up, writes this reader 
who is a cut-price marketer in Ohio. 
His letter concludes: 

“If this jobber will satisfy himself 
that his quality is as good as that of 
his competitors, and that his service 
is just a little better than his com- 
petitors, then he will reap a reward 
in proportion to the efforts he puts 


forth. If he can do this under his 
own trade brand, he will have the 
Letters 


From G. P. Howes, RFD No. 1, Delano, 
California. 


“‘Jobber of Major Co. Products De- 
bates Turning to Private Brand.’ 


“The above problem has interested 
me very much as all jobbers no doubt 
have to face this same question, and 
I wish to give my views on this sub- 
ject as an Area Salesman for the 
Standard Oil Co. of California. 

“For a jobber to introduce a pri- 
vate brand is a difficult step, for in 
order to have it accepted by the dealer 
trade it is necessary to make special 
concessions which is costly and poor 
business. Also to secure consumer ac- 
ceptance requires a great deal of mis- 
sionary work and intelligent expensive 
advertising. The average jobber has 
neither time, experience or money to 
undertake this job successfully. 

“A tie-in with a major oil company 
gives the jobber the benefit of their 
vast experience and wealth of adver- 
tising so necessary to successful mer- 
chandising. The jobber who keeps his 
identity along with co-operating fully 
and utilizing all the advantage of- 
fered by his major oil company is 
in a preferred position, as the trade 
comes to connect his name as repre- 
senting good merchandising and qua- 
lity products. 

“New up-to-date service 
make it very easy for customers to 
drive in for service. However, peo- 
ple are going to do business where 
they are happiest trading, and if the 
jobber cannot afford a new station at 
this time, let him police up his pres- 


stations 


satisfaction of controlling and operat- 
ing his own business.” 

A St. Louis firm questions the im- 
portance of brands, as compared with 
the necessity of maintaining a clean, 
well-equipped station. Their letter de- 
clares that many of the smaller job- 
bers “lack information or the desire 
to learn” just what promotes custo- 
mer satisfaction on lubricants. 

“They are too much inclined to look 
on the label on the barrel rather than 
the oil in the barrel.” 

Assuming that the inquiring jobber 
is energetic, resourceful and willing to 
work among his neighbors and friends, 
this letter concludes, ‘We believe that 
over a period of years he will be far 
better off in building up his own 
brands and a business of his own, 
rather than to be tied to the apron 
strings of some large company, whose 
policies, both as to quality and mate- 
rials, as well as marketing methods, 
ure beyond his control.” 

This same advice is imparted by an 
Independent refiner who takes up the 
jobber’s letter paragraph by paragraph 
and points to “advantages” of selling 
an Independent brand. “We _ believe 
beyond any doubt,” this refiner writes, 
“that a jobber who has his own money 
invested in his business should build 
himself in his community with a good 
independent brand instead of build- 
ing for a major integrated company.” 


of Advice 


ent station and go after new business 
and treat the customers the way they 
want to be treated. I cannot help but 
feel the increase in business will give 
the jobber the confidence necessary to 
build a modern super service station.” 


* * * 


From W. M. Kaloupek, Owner, Home 
Oil Co., Grinnell, Iowa, and presi- 
dent Dixie Distributors of Iowa. 


“Although I have had. more than 
20 years experience selling and han- 
dling major company products, and 
jobbing as an independent, I don’t find 
it easy to give an answer to the job- 
ber who asks advice as to what he 
should do in the future. 

“However, there is a common ground 
for us. These are facts I believe any- 


one will concede: 
‘1. That producing, refining, job- 
bing and retailing are separate and 


distinct branches of the petroleum in- 
dustry, with individual problems, 
which although co-related, must nec- 
essarily be decided by the instinct of 
self-preservation. 

“In other words, I mean that each 
must look out for himself. 

“I would like to give my dealers a 
de margin but I can’t. 

“The same thing is true of the major 
company representative. 

“It’s his job to keep a jobber in line. 
He can use fear, threats, flattery or 
any one of a dozen different weapons. 

“2. It costs money to introduce any 
brand of gasoline into a community. 
I believe a major company once 





stated it cost an average of $4,000 to 
familiarize people of any average com- 
munity with their brand. 

“It follows that major companies 
are only too glad to secure the serv- 
ices and prestige of a local man who 
is willing to stake his reputation on 
the quality of their products, spend 
his money, time and effort in an en- 
deavor to build business —- from which 
the major company profits. From then 
on it is the job of the company rep- 
resentative by threats, flattery, etc., 
to keep him in line. The last resort 
is: ‘We’ll move in on you.’ I know 
for I have been on both sides of the 
fence. 

“3. What happens when they do 
move in on you? 

“In every case I have known in 20 
years very little has happened. The 
jobber found he was the instrumental 
factor in disposing of his products. 
He found he could make better prog- 
ress without some salesman, selfishly 
protecting his company’s interests un- 
derfoot saying ‘I wouldn’t do this,’ or 
‘You can’t do this,’ or ‘We’ve got to 
have this from you.’ The average job- 
ber can control more local business 
than a dealer simply because he has 
almost unlimited credit at stores with 
professional men. He lives better. And 
the folks whom he patronizes feel 
they must reciprocate. 

“T have been a member of Dixie 
Distributors for ten years. In it I 
found what I was seeking -—— peace, 
the opportunity to run my own busi- 
ness. Now, since the control of the 
Dixie franchise is in the hands of 
the Interstate group rather than in 
Michigan and since a policy of co- 
operative buying is saving me at least 
$5 every day, I think it is the ideal 
set-up. 

“But I wouldn’t advise this jobber 
what to do. I would want to know 





whether or not he had been super- 
vised by major companies so long 
that he would be incapable of running 
his own business. That’s happening — 
just like the WPA where men forget 
in two years how to work. If he has 
the intestinal fortitude — guts — and 
has the perception and enthusiasm and 
the ability to buy good merchandise 
at prices which will give him an op- 
portunity for profit, and to advertise 
and to sell that merchandise, then I 
would say GO INDEPENDENT and 
better still GO DIXIE.” 


* * * 


From A. Bittner, Bittner Oil Co., Win- 
ona, Minn. 


“In regard to ‘What Would YOU Ad- 
vise’ as to private, independent or ma- 
jor brands. He has one bulk station 
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The right kind 


NOBODY is buying distress 
gasoline now, its filling up the 
storage tanks 


It is harder than ever for the 
skimming plant refiner to get by 


He can't make enough furnace 
oil without making too much 
gasoline—the wrong kind of 
gasoline 


Dubbscracked gasoline is the 
right kind 


Universal Oil Products Co (@g# 9A Dubbs Cracking Process 





Chicago Illinois : Zz Owner and Licensor 
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An outstanding example of an Independent oil 
jobber who has maintained his own identity 
while selling a nationally-advertised brand of 
gasoline, is Doyle Gasoline & Oil Co., of 


Rochester, N. Y., which has grown steadily until 
the company now distributes through more than 
600 outlets. In all of the company’s advertising, 
the name “Doyle” and that of the major- 
company supplier are featured with equal prom- 
inence. In station signs, the jobber’s name is 
hyphenated with that of the supplier 


and one super service station and a 
few outlets; that is about the situa- 
tion I am in. I may have a few more 
outlets but don’t own them. 

“In your situation, I would say 
that it is up to you to give good serv- 
ice at your super station, keeping a 
full line of lube oils and greases so 
you can be able to give any customer 
what he wants and at once. As your 
territory is limited, it don’t pay you 
to go independent as advertising only 
costs too much for your outlet while 
some major company is advertised, 
and with a little additional, you will 
find you have more power than the 
Independent. 

“Any major company has sales pro- 
positions that help you on sales etce., 
and the major companies are more 
apt to tolerate you. I would say han- 
dle some company that is not repre- 
sented in your territory. It is not nec- 
essary to join them 100 per cent as 
most majors do not handle all sup- 
plies you may want or your trade re- 
quires — by this I mean fuel oils and 
common gasolines. But as for a leaded 
‘gas’, kerosine, tractor oil and best 
grades of lube oil, you will find a ma- 
jor advertised company will help you 
to hold your own. But if you own your 
own plant and station I would not 
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What Would YOU Advise? 


Here’s the letter that started the debate on brands. 


Read it and 


see what YOU would suggest to this midwestern jobber seeking advice 
on his problem. Read the accompanying letters—do you agree with the 


opinions therein expressed? 


many shades of opinion on every side. 
anxious to receive letters from readers on every side. 


There are many sides to this question and 
NATIONAL PETROLEUM NEWS is 


Jot down your 


ideas on the subject and mail to The Editor, NATIONAL PETROLEUM 


NEws, Cleveland, Ohio. 


Dear Editor: 


“We would like to have your opin- 
ion on the situation which is confront- 
ing us. We have been subscribers to 
NATIONAL PETROLEUM NEws for several 
years and I believe you can give us 
the outside view of what is best for us. 


“We are jobbers and have handled a 
major company’s products for several 
years but we can’t seem to make much 
progress. It seems that the other 
majors are spending a large amount 
in rebuilding which we cannot afford. 
We own our bulk station and a super 
service station along with a very good 


country business and haul to two out- 
side dealers. 

“We have been thinking of going 
entirely independent and buy from in- 
dependent refineries. What do you 
think of the idea, and how would you 
suggest operating if we make the 
change, or should we stay with the 
majors? Would it be advisable to put 
in a better gasoline at the third grade 
price to offset the beautiful stations 
being built by the major companies? 

“Your information comes from over 
the whole United States therefore I 
believe you can give me some good 
ideas on how I should operate here.” 








sign up 100 per cent. Keep a little 
leeway for some things that you may 
wish to handle, for instance third 
grade gasoline. You can generally buy 
a better white gas at same price or 
lower that you can sell for third 
grade, and also among farmers to com- 
pete with the Co-ops. Otherwise sell 
a major company’s goods as people 
will generally pay you a better profit 
than if it was your own brand. 

“T am not plugging for the ma- 
jors but just telling my experience 
of how a small jobber can keep his 
head above water these times. I have 
done it nicely and always paid my 
help good wages and never laid them 
off and that means since 1915 — 22 
years. 

“This is an outline, you can add a 
lot between lines if you are an oil 
man. Entire explanation would be too 
long for a letter.” 


® * * 


From R. K. Shoolroy, Fair Price Sta- 
tions, Inc., Wooster, Ohio, who also 
operates Railway Oil Stores’ in 
Cleveland, O. 

“T read with some interest the inquiry 

from a mid-western jobber on what 

policy he should pursue in his busi- 
ness, as published in your magazine 
recently. 

“Since this jobber has dabbled in 
all three phases of marketing, viz: At 
retail through a super service station, 
at wholesale to dealers, and through 
peddling direct to the country off tank 
wagon, he should be in a position to 
decide what phase of this business 
carries the best profit and which part 
of the business he is best qualified to 
develop and serve. Judging from the 
fact that he has been in the business 
several years and has only two retail 
cealers, it would indicate that he is 
not a very aggressive man in going 
after dealer business, and, since he 
must compete with the high pressure 


dealer salesman covering the territory 
for every major oil company, it would 
seem that it would be best for him to 
drop the dealer idea entirely. 


“If this jobber does not wish to 
invest additional capital in stations to 
serve territory not now being served 
by his present station, why not spe- 
cialize on consumer tank wagon busi- 
ness attempting to build this business 
entirely around his super service sta- 
tion. I would assume that this jobber 
has one or two tank trucks. With these 
trucks he could develop a systematic 
method of handling country tank wa- 
gon business and could encourage his 
tank wagon salesmen to solicit the 
business for the super station. His 
super station would have an advan- 
tage over the ordinary station in town 
because he would have a couple of 
men on the outside soliciting business 
for the station all the time. Incidental- 
ly, the customer coming into the su- 
per station for services, tires, etc., 
would be solicited for their gasoline 
and oil business in the country. This 
is a “tie-up” that has not been de- 
veloped to its fullest possibilities at 
most places, due to the fact that the 
solicitation of the retail and whole- 
sale departments are kept separate in 
larger organizations. 


“Whether this jobber sells gasoline 
and other petroleum products under 
his own trade brand makes little or 
no difference so far as consumer tank 
wagon business is concerned. If he 
plans to sell gasoline and motor oil 
under his own trade brand at his 
super station, then it will depend on 
how much ability he has in putting 
across his own brand with his local 
trade. Certainly it would not be ad- 
visable to attempt to market his own 
trade brand if he were considering the 
transient business. To put in a better 
quality third grade gasoline than that 
offered by competitors is only another 
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way of cutting the price, it also has 
the disadvantage of taking his busi- 
ness from his regular house brand to 
the unadvertised third grade brand. It 
is a little game of cheating where the 
jobber himself is the victim. 

“If this jobber is prepared to go in- 
dependent and market at his own price 
schedule, it is well for him to re- 
member: 

“The economy of cut-price marketing 
lies in the increased volume of sales. 

“To sell at cut prices it is important 
to cut costs: 

Eliminate the dealer 

Cut out loaned equipment 

Buy for cash and sell for cash. 

“In peddling to the country set the 
policy so you can get the profitable 
business,—let the rest go. 

“In conclusion, let me say that if 
this jobber will satisfy himself that 
his quality is as good as that of his 
competitors, and that his service is 
just a little better than his competi- 
tors, then he will reap a reward in 
proportion to the effort he puts forth. 
If he can do this under his own trade 
brand, he will have the satisfaction 
of controlling and operating his own 
business. 

“Whether being a truly independ- 
ent jobber is a good thing for this 
man is a question he only can answer.” 


From Ben Nichols, Manager, Schaeffer 


Bros. & Powell Mfg. Co., St. Louis, 
Mo. 


“Your jobber, whose letter is printed 
on page 20 of the January 12 issue, 
asks a question which answer will 
largely have to come from within 
himself. Judging that he is in a small 
town, we believe he knows everybody 
in the town and surrounding country- 
side in which case if he keeps a clean, 
well-equipped station with conven- 
iences, he need not have all of the 
new chrome plated trim to make it 
attractive. 

“Continuing the discussion that the 
answer must come from within, your 
letter writer wishes to point out that 
there are two attitudes he can take. 
One is to sit still and wait for busi- 
ness to come to him, and the other 
is to go out and get it. If he waits 
for business to come to him, he would 
do well to tie up with a large mar- 
keter — the disadvantages of such a 
situation, of course, are well known 
where policies change, various extra 
allowances above margin may increase 
or disappear, and where after he has 
sold his trade for a number of years 
on “Whoosis” products being the best, 
he is at a disadvantage to make a 
change even though some new execu- 
tive with his supplier decides that Mr. 
Jobber is getting too much money. 

“The writer believes that the chief 
difficulty with many of the smaller 
jobbers is lack of information or de- 
sire to learn just what promotes cus- 
tomer satisfaction on lubricants. They 

re too much inclined to look on the 

ibel of the barrel rather than the oil 

the barrel. This same applies to 
reases. The ignorant jobber must of 
lecessity be taught by experienced 
nembers of the oil industry, and this 
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means that most independent jobbers 
either start as salesmen or as dealers 
for large oil companies. These men, 
however, in order to make an outstand- 
ing financial success have almost uni- 
versally changed over to their own 
brand, which gives them the advantage 
and removes the restrictions as to ter- 
ritory, methods or operation and serv- 
ices which they are willing to per- 
form for their customers. They are 
also entirely free to buy the types of 
materials they wish to handle. Their 
mergins will probably be much larger 
on oils and greases and over a period 
of years the gasoline margin should 
average up on a fairly equitable basis. 

“Supposing that the jobber in ques- 
tion is of the energetic resourceful 
type who can do his own thinking, 
end who is willing to get out and 
work among his neighbors and friends, 
we believe that over a period of years 
he will be far better off in building 
up his own brands and a business of 
his own, rather than to be tied to the 
apron strings of some large company, 
whose policies, both as to quality and 
materials, as well as marketing meth- 
ods, are beyond his control.” 


* * * 


From E. W. Evans, Tulsa, Danciger 

Oil & Refineries. 

“The January 19 issue of the Na- 
TIONAL PETROLEUM NEWS brings out a 
letter, which the editor of the publi- 
cation received, wherein inquiry is 
made regarding major, private or 
group brands. As this is an open sub- 
ject and has been already commented 
upon by other majors and independ- 
ents we want to make our comments 
as well as findings and facts on this 
subject. In doing this we will take up 
the letter received by the editor of 
the NATIONAL PETROLEUM NEWS one 
paragraph at a time. 

“We are jobbers and have handled 
a major company’s products for sev- 
eral years but we can’t seem to make 
much progress. It seems that the other 
majors are spending a large amount 
in rebuilding which we cannot afford. 
We own our bulk station and a super 
service station along with a very good 
country business and haul to two out- 
side dealers.’ 

“These jobbers, like many others, 
have given years to the handling of 
major company’s products only to find 
that they have been building the ma- 
jor company and their products in- 
stead of themselves. Over the period 
in which they have sold such prod- 
ucts they have convinced their fol- 
lowing that they are the best prod- 
ucts on the market. Then at the ter- 
mination of their relationship with the 
major they find that they have failed 
to sell themselves and that even though 
they still have some sort of a follow- 
ing of customers, they remain dubious 
as to the quality of the new product 
which the jobber has taken on. 

“As to the majors spending large 
amounts in building, which the job- 
ber can’t afford, we will say that in 
all probability if he, the jobber, had 
been marketing under his own brand 
and getting the advantage of the ad- 
ditional revenue from this kind of 


operation, he would have had _ suf- 
ficient capital for a building program. 
This particular jobber with one bulk 
station, a super service station and 
two very good country accounts, could, 
under his own brand name, buy from 
an independent refinery, at prevail- 
ing tank car prices and enjoy a much 
better margin than he could get from 
a major company. He must understand 
that he, and the independent refinery 
from which he buys, are the only par- 
ties in the transaction, there being no 
middle-man, such as the marketing 


division of a major company, to take’ 


a cut of the margin. 


“Our company, as do other inde- 
pendent refineries, has definite proof 
of numerous independent jobbers, who 
have sold themselves under their own 
brand name, that have continued to 
expand and grow, and enjoy a degree 
of prosperity that no company can 
take away from them. 

“We have been thinking of going 
entirely independent and buy from in- 
dependent refineries. What do you 
think of the idea, and how would you 
suggest operating if we make the 
change, or should we stay with the 
majors? Would it be advisable to put 
in a better gasoline at the third grade 
price to offset the beautiful stations 
being built by the major companies?’ 

“We believe that any jobber who 
will get right down and reason the 
thing out would find that he could 
market independently under his own 
brand name to a much better advan- 
tage than under a major brand. We 
believe that the manager and _ per- 
sonnel of his organization is a larger 
factor in selling the community than 
is a brand name. As for marketing a 
better gasoline for third grade to off- 
set a beautiful station we must ad- 
mit that this is sometimes done, and 
very successfully. We know of many 
dealers and jobbers who prefer to 
pay $10 to $20 more for an 8000 gal- 
lon car, which is % to “% cents per 
gallon and give their customers a 
much better product at the same price, 
build their volume and their name and 
in the long run enjoy additional prof- 
it. If they are operating independently 
it is solely up to them as to whether 
or not such a practice as this is ad- 
visable and they have no major mar- 
keting organization to tell them 
whether or not they can make such a 
move. 

“*Your information comes from over 
the whole United States therefore I 
believe you can give me some good 
ideas on how I should operate here.’ 

“With reference to the above we 
believe that if actual facts and figures 
were available, in order to compare 
the average jobber marketing under 
major company banners and the aver- 
age jobber marketing under his own 
brand, that the net profits would be 
decidedly in favor of the independent. 

“In summarizing we believe beyond 
any doubt that a jobber who has his 
cwn money invested in his business 
shoujd build himself in his community 
with a good independent brand instead 
of building for a major integrated 
company.” 
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How Pennsylvania's Price 


Posting Law is Working 


Both Long Margins and Price Wars Experi- 


enced In This State Under the Regulation of 


This New Type of Gasoline Selling Regulation 


PITTSBURGH, PA. 


“There ought to be a law...” 

In the avalanche of legislation that 
has tumbled from our state legisla- 
tures, occasioned by the current phil- 
osophy of curing economic evils one 
and all by law, there has been a full 
share of rules to govern the market- 
ing of gasoline and oils. 

The retailing of gasoline and oils 
as a business has received in this 
avalanche four general classifications 
of laws. Thus, (1) 22 states have chain 
store acts, seven of which do _ not 
exempt service stations. (2) All but 
six states have fair trade acts per- 
mitting manufacturers to fix the mini- 
mum retail price for which retailers 
may sell branded products. (3) Four- 
teen state legislatures have passed 
laws prohibiting sales below cost. (4) 
Fifteen states have price posting laws 
prohibiting sales below the posted 
price. 

Have these laws fulfilled their pur- 
poses? What has been their effects 
and have the effects been beneficial 
or harmful to the oil industry and 
the consumer? Some part at least 
of the answer can be found in Penn- 
sylvania because, while some states 
have one or more of these laws, 
Pennsylvania has all of them. 

While the chain store tax, the below 
cost act, and the fair trade act have 
all pertained to the marketing of 
gasoline and oils as well as other 
products, no Pennsylvania marketing 
law has so much affected the petro- 
leum industry as the price posting act. 

The effects of this law, Act 307, now 
in operation for more than six months, 
have been particularly noticeable in 
Pittsburgh, where exists a_ strong 
dealer association, the Associated Gas- 
oline Retail Dealers of Allegheny 
County. 

This association takes credit for 
engineering the law through the 
Pennsylvania state legislature and has 
been especially instrumental in at- 
tempting to enforce the law. 


Provisions of the Law 


Act 307, effective July 1, 1937, pro- 
vides that the retail price of gasoline 
must be posted on each pump; that 
the vendor must sell at the posted 
price; that there shall be no substi- 


26 


By S. D. CLARK 
N. P. N. Staff Writer 





@ The experiences of Pittsburgh 
under Pennsylvania’s price post- 
ing law are particularly pertinent 
to marketers of petroleum prod- 
ucts in the following states, in 
addition to Pennsylvania which 
also have price posting acts: 
Iowa, Nebraska, Connecticut, 
Kansas, Indiana, Texas, Minne- 
sota, Missouri, New Jersey, Vir- 
ginia, Wisconsin, Wyoming, Flor- 
ida and California. 











tution of products under the brand 
name, and that there shall be no 
giving of premiums. Violation of the 
law is a misdemeanor and carries a 
maximum fine of $5000. 

Prior to the first quarter of 1937, 
service stations in Allegheny County 
(Pittsburgh) were largely company- 
operated and therefore price competi- 
tion was between companies, rather 
than between individual station pro- 
prietors. 

Sales managers questioned recently 
recalled that a common tank wagon 
price in late 1936, except during a price 
war was 15 cents. Dealer margin 
was 4.5 cents and retail price, 19.5 
cents, tax included. Somewhat earlier 
a four-cent margin prevailed. 

The chronology of events in Pitts- 
burgh, enumerated below, shows that 
the Iowa or dealer marketing plan and 
the Chain Store and Theater Tax law 
went into effect in the first half of 
1937. Subsequently, the events show 
the rise of the dealer interest in gov- 
erning price. 

First came Act 307, then caravans 
of automobiles at service stations, a 
steady growth in the dealer organiza- 
tion and an increase in dealer margin 
and the retail price. Simultaneously 
occurred frequent price wars which 
had the opposite effect on dealer mar- 
gin. With the fluctuations in retail 
price the dealers were faced with the 
problem of holding gallonage sold to 
trucks. There has been an increase 
in commercial consumer accounts. 


These steps are briefly reviewed as 
follows: 

Beginning in January, 1937, a year 
ago, and throughout the first quarter 
of 1937 stations were leased out in 
Pittsburgh under the Iowa plan. 


June 5, 1937, Act 344, the Chain 
Store and Theater Tax, became ef- 
fective in Pennsylvania. It imposed 
a tax ranging from $1 for the first to 
$500 for each service station over 499 
in the state (1). 


July 1, 1937, Act 307 became effec- 
tive, but it was rearly a month before 
the intent, purposes and exact require- 
ments of the law became clear. The 
section declaring that there shall be 
no substitution of gasolines in pumps 
flying a branded globe, was clearly to 
prevent sale of inferior gasolines to 
the public. The prohibition of pre- 
miums was a dealer sponsored clause 
to eradicate an indirect form of price 
cutting. The price posting provision 
did not fix the price of gasoline, but 
merely required the dealer to actually 
sell gasoline at the price posted on his 
pumps. 

In the words of John H. Donahue of 
Pittsburgh, president of the Associated 
Gasoline Retail Dealers of Allegheny 
County, it “smoked the price-chiseler 
out into the open.” 


Effects of the Law 


No sooner had the law become op- 
erative than during the first half of 
August, 1937, a number of stations 
posted lower prices and a flurry of 
caravans appeared at Pittsburgh sta- 
tions, blocking driveways of stations 
posting prices below 20 cents. Low 
price signs were destroyed by dealers 
in caravans of automobiles. 

At the time of the passage of the 
law, Mr. Donahue commented that its 
enactment was a feather in the cap 
of his association which should help 
sell the dealers on the organization. 

Whether the dealer association’s 
growth dates from the Iowa plan or, 
three months later, from the price 


1. The constitutionality of this act has 
been questioned by Gulf Oil Corp., the Penn- 
zoil Co., Cities Service Oil Co., the Stand- 
ard Oil Co. of Pennsylvania, The Texas Co., 
Atlantic Refining Co. and the Tidewater 
Associated Oil Co. <A _ suit to enjoin the 
state from collecting the tax was brought 
in Court of Common Pleas of Dauphin 
County and a hearing has been set for 
Feb. 16 and 17, 1938. 
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Mr. Distributor... 


MEET AND BEAT COMPETITION WITH THESE 


SURE-FIRE CITIES SERVICE SALES IDEAS! 






The cream of pre-tested sales 
promotion plans available to you 


If you’re at the end of your rope for new 
ideas... if competition in your territory is 
burning hot... you have no time to lose in 


experimenting with raw, untried ideas. Let 


Bi. 


new but pre-tested ideas. : —_ } 
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Cities Service solve your problem with 


Cities Service salesmen in 38 states have 


gathered the cream of promotion plans that 
produce. They have produced profitably 
for others...they will do the same for you. 
These ideas are a part of the Cities Service a ‘ 
Proved Sales Plan that sold millions of gal- a | C) nN 
lons of new business during the worst years 6 OM p be ‘a t \\ 

of the depression. Let it help you meet 
and beat competition... increase your gal- 
lonage and profits. Write, wire or ’phone 
today for more details. Don’t let competi- RADIO CONCERTS ... 
every Friday at 8 P.M. 


E.S.T.) ... WEAF and 44 
associated N.B.C. stations 


tion get you down... mentally or finan- 
cially ... when you have a sure-fire means 


of beating it. 


CITIES SERVICE OIL CO. CITIES SERVICE OIL CO. CITIES SERVICE OIL CO. 
Detroit, Mich. Chicago, IIl. Milwaukee, Wis. 
CITIES SERVICE OIL_CO. CITIES SERVICE OIL CO. 
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CITIES SERVICE OIL CO. CITIES SERVICE OIL CO. CITIES SERVICE OIL CO. 
New York, N. Y. Tulsa, Okla. St. Louis, Mo. 
CITIES SERVICE OIL CO., LTD. ARKANSAS FUEL OIL CO. 
Toronto, Ont., Canada Shreveport, La. 
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‘posting law is incidental. 


In August 
Mr. Donahue said his organization was 
in its beginning, that a minority of 
dealers were at a disadvantage in at- 
tempting to keep 2000 dealers in Al- 
legheny County in line. 

By Sept. 15, 1937, meetings of the 
association were more common. One 
during the week of Sept. 6 was at- 
tended by 150 dealers. Dues at that 
time were 15 cents per month. 

On Jan. 13 Mr. Donahue said his 
membership was in the neighborhood 
of 60 per cent of the 2000 dealers in 
the county. That the dealer association 
has rapidly gained strength and popu- 
larity is attested by the fact that dues 
are now $2 per month per member. 
Collections of dues are reported much 
better by Donahue’s assistants. On 
the particular day of Jan. 13, for ex- 
ample, three agent dealers climbed 
into an automobile and called on ten 
stations, one of them said. Nine of 
the ten dealers paid $2 dues. He said 
his organization had collected $3000 in 
the first two weeks of 1938. 

Two telephones are installed in the 
dealer association president’s station 
at 5448 Penn Ave., which ring rather 
frequently as dealers in Squirrel Hill, 
North End, South End, East End or 
somewhere else call in with complaints 
that neighborhood competitors are sus- 
pected of cutting prices or call on 
similar business. A _ six-foot bench 
chair accommodates such station vis- 
itors as association officers, three 
dealer pickets who devote part of 
their time to picketing and are paid 
for their services by the association, 
and friends. 

This organization of the Associated 
Gasoline Retail Dealers of Allegheny 
County is in reality an auxiliary en- 
forcement agency of the price posting 
law. Inspectors of the liquid fuels 
division, state department of revenue, 
are largely concerned with collection 
of the liquid fuels tax. 


The state motor police have only 
recently been empowered by Governor 
George Earle to devote their energies 
to Act 307. In this connection, inci- 
dentally, they made their first arrest 
Jan. 14, 1938. Officers from the Butler 
Barracks made buys in the same man- 
ner prohibition agents formerly gath- 
ered evidence, at the Trading Post, 
highway station of Edward McClung, 
R. F. D. No. 6. According to the ar- 
resting officers’ affidavits, five gallons 
of gasoline were purchased for $1 
whereas the posted price on the pump 
was 22 cents. The dealer waived pre- 
liminary hearing before the alderman 
of Butler and the facts will be pre- 
sented to the Butler County grand 
jury, which convenes March 7. If a 
true bill is returned, Mr. McClung will 
be tried before the Court of Quarter 
Sessions of the Peace, Oyer and Ter- 
miner, of Butler County. This is the 
first case of criminal proceedings 
under Act 307 in the state. Violation 
is a misdemeanor and carries a maxi- 
mum fine of $5000. 

One previous attempt to enforce the 
law by depriving the dealer of his 
liquid fuels permit was defeated when 
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Two Out of Three Laws Governing 
Oil Marketing Now Dead Letters 


PITTSBURGH 

WO OF THE THREE 

laws enacted in Pennsylvania in 1937 

pertaining to retailing so far have been 

dead letters so far as the marketing 

of gasoline and oils is concerned. The 

effects of Act 307, price posting law, 

are described in the accompanying ar- 
ticle. 

The other laws, Act 533 and the Fair 
Trade act, never worked out in actual 
practice of petroleum retailing. 

The Fair Trade act, effective June 
5, 1935, permits the manufacturer of 
a branded product to fix the minimum 
retail price of his product. Despite 
later passage of the federal Robinson- 
Patman act for the purpose of insuring 
legality of state fair trade acts, Penn- 
sylvania oil companies are not con- 
vinced of any supposed immunity from 
anti-trust laws under these acts. 

Since most major brands of gaso- 
line have about equal acceptance with 
the public, no one company could fix 
its price without knowledge of com- 
petitors’ prices, several oii executives 
remarked. Yet if all oil marketers 
were to fix their branded gasolines at 
an identical price, there would be 
strong evidence of collusion in viola- 
tion of the anti-trust laws. Hence, to 
date no oil company has set a mini- 
mum price in Pennsylvania on its 
branded products. 

On the other hand, the Associated 


Gasoline Retail Dealers of Allegheny 
County has never pressed for utiliza- 
tion of the minimum price law. In 
the words of its president, John H. 
Donahue, “The oil companies might 
fix the price too low.” It is quite under- 
standable that as a rule oil companies 
favor a lower retail price than the 
dealers, when such lower price is at 
the expense of dealer margin. 

The Fair Sales act of 1937, Act. 533, 
effective July, 1, 1937, provides that 
no sales shall be made at less than 
cost, except to meet a legal price of 
a competitor or to sell damaged goods, 
etc. This law is applicable to all in- 
dustries, although it is said to have 
been sponsored by druggists to elim- 
inate loss leader sales. At any rate, 
no suits have been initiated in Al- 
legheny County by or against oil com- 
panies. Cost is subject, of course, to 
prestidigitation over a_ considerable 
range by virtue of the difficulties of 
determining exactly what constitutes 
cost. 

Michigan’s similar law has _ been 
utilized frequently by Detroit gasoline 
dealers, who have brought a number 
of suits to the courts against price- 
cutting dealers in an effort to main- 
tain the market. Pittsburgh dealers 
have found picketing of cut-price sta- 
tions surer and quicker than suits at 
law, however, and have instituted no 
suits under Act 533. 








the dealer obtained an 
against the state officers. 

Thus any enforcement of the law 
must be attributed to the natural law- 
abiding inclinations of honest dealers 
and the persuasive activities of the 
dealer association. Unlike such other 
cities as Cleveland or Akron, there is 
no service station attendants’ union 
predominant in Pittsburgh; rather the 
lessees created by the Iowa plan are 
members of the association. The As- 
sociated Gasoline Retail Dealers of 
Allegheny County, which is not af- 
filiated with the National Association 
of Petroleum Retailers, headed by 
Wilmer R. Schuh, rather fulfills the 
purpose of—and operates similar to— 
a union. 


Has the Law Been Enforced? 


injunction 


Pittsburgh in January saw no of- 
ferings of premiums by gasoline sta- 
tions to draw trade, except in one re- 
ported, but unconfirmed instance. Ob- 
viously to offer premiums would re- 
quire advertising the fact for effective- 
ness, and hence be a most apparent 
violation of the law. Mr. Donahue said 
that this was one definite benefit of 
the price posting law. 

Picketing of service stations has 
been almost continuous during the last 


six months. Stations picketed have 
included both those of independent 
dealers and trackside operators. After 
six months of such activity, today in 
Pittsburgh, nearly all independent sta- 
tions are posting a price of 20 cents. 

H. T. Crehen and E. Glunt, new to 
the gasoline business, took over a sta- 
tion at Murray and Loretta streets 
about Jan. 9, received a supply of 
gasoline and posted a price of 17 
cents. Pickets locked the station door 
and on Jan. 19 the partners gave up 
trying to operate the station and re- 
tired from the gasoline business, it 
was said. 

This incident illustrates the effective- 
ness of the association in dealing with 
the small operator. One other set of 
facts is pertinent. As stated earlier, 
about December, 1936, the tank wagon 
price including tax was 15 cents, dealer 
margin four cents, total retail price, 
19 cents. 

On January 19, 1938, the tank wagon 
price was 14.5 cents, dealer margin 
5.5 cents, total retail price, 20 cents. 

Thus the retail price, since the Iowa 
plan, in Pittsburgh has advanced one 
cent while the wholesale price has 
dropped 0.5 cent. 

W. Purves Taylor, of Philadelphia, 
secretary of the Associated Petroleum 
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Industries of Pennsylvania, com- 
mented about this situation in Penn- 
sylvania as a whole, “In some half 
dozen counties where the dealers are 
well organized they have succeeded 
in advancing the differential to five 
cents. This is causing a certain amount 
of resentment on the part of the con- 
sumers.” 

Asked if he did not consider 5.5 
cents too much for the public to pay 
to have its gasoline transferred from 
station pump to automobile, Mr. Don- 
ahue voiced the sentiment of a num- 
ber of dealers when he attributed this 
cost to excessive station building by 
the oil companies. 

In the race for gallonage, runs the 
gist of the dealer argument, the oil 
companies built service stations—and 
are still building them at all available 
corners. Confronted with chain store 
taxes and dilution of gallonage by an 
over-supply of outlets, the companies 
realized that the stations could not all 
possibly pay. The company then said 
to the dealers, “Here, you run them.” 


Facep with this problem the deal- 
ers consider themselves as small mer- 
chants struggling for existence in a 
highly competitive field of retailing. 
This struggle has taken two forms 
in the case of Allegheny County deal- 
ers: fostering of marketing legisla- 
tion and picketing of price cutters. 

“Its our wives and children we must 
feed,’ Mr. Donahue said. “If the mar- 
gin is cut so that dealers are forced 
out of business, or are forced to lay 
off attendant employes, there is just 
that much less purchasing power for 
the grocer and the rent man and the 
light man.” 

Several company managers, ques- 
tioned attribute the higher price to the 
consumer, on the other hand, to the 
dealers. 

“The tank wagon price was cut 0.5- 
cent in November in an effort to stim- 
ulate business,” one said, “but our 
efforts were nullified because the deal- 
ers did not drop the retail price.” 

Thus it appears that the small deal- 
ers have been most easily persuaded 
to post a relatively high retail price. 
Whether this has choked off any con- 
sumption can not be determined, by 
virtue of the general state-wide in- 
crease in consumption—and drop dur- 
ing the last quarter of 1937, the pos- 
sible transference of gallonage to 
tracksides and commercial consumer 
accounts, and the frequent price wars. 
Sidney A. Swensrud of Cleveland, as- 
sistant to the president of the Stand- 
ard Oil Co. (Ohio), testified at the 
Madison oil conspiracy that the public 
was extremely sensitive to price. His 
company has consistently maintained 
a lower retail price, in the face of 
dealer opposition, in Cleveland and 
elsewhere, rather than follow price 
advances of independent stations. 

While from the foregoing it is 
evident that the price posting law has 
been accompanied by a higher price 
to the consumer, in some localities the 
effect has been entirely opposite. Price 
wars have been frequent. Even where 
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dealer associations are strong, the 
price wars have been numerous when- 
ever the association undertook to teach 
some alleged’ price cutter a lesson. 

“Prior to the passage of the law,” 
commented Mr. Taylor of the A.P.I.C. 
of Pennsylvania, “discounting through- 
out the state, particularly in the 
metropolitan areas, was very prevalent, 
but with the exception of some track- 
side operators and some independents, 
the standard prices based on a four- 
cent margin were usually displayed. 
Under this condition, while gasoline 
could be bought at most of the sta- 
tions below the posted price, the 
dealers did not know what the others 
were doing and even were discounting 
what most rife, dealers still sold a 
fairly large percentage of their gaso- 
line at the full posted price. 


“After this law (Act 307) was passed, 
however, the price cutters openly 
posted their lower prices available 
to everyone in their vicinity; continu- 
ously they reduced their prices to that 
of the price cutters. This resulted in 
a viciously downward spiral and 
caused the present dealer margins in 
areas like Pittsburgh (a price war was 
progress in Pittsburgh at the date of 
Mr. Taylor’s comment, Dec. 22, 1937.— 
editor.) and Philadelphia to cary from 
2.5 cents to as low as 0.9-cent. Prob- 
ably the prevailing dealer margin to- 
day (Dec. 22) in these areas is two 
to 2.25 cents. 

“While these lower prices developed 
first in the metropolitan areas, they 
soon spread to the suburban and small- 
er cities such as Harrisburg, Lan- 
caster, and Reading, and today there 
are very few areas containing a city 
of 25,000 or over in which the average 
dealer margin is not greatly less than 
4 cents. In some cities and in certain 
rural areas, the dealers have so far 
been able to maintain their full dif- 
ferential, in fact in some half-dozen 
counties where the dealers are well 
organized they have succeeded in ad- 
vancing the differential to 5 cents. This 
is causing a certain amount of re- 
sentment on the part of the con- 
sumers.” 

Thus at some times the law has 
operated to decrease the dealer mar- 
gin, at other times it has increased 
to as much as 5.5 cents. Even under 
the higher margin, there is a_ pos- 
sibility that the dealers’ total profits 
are less. Evidence exists either way. 

Station A., for example, on a 5 
cent margin sold 17,000 gallons one 
month to realize a profit of (.05 x 
17,000) $850. 

During a price war the margin was 
one-tenth as large, 0.5-cent. A month’s 
sales totaled 82,000 gallons, or a 
profit of $410. Therefore it did not 
pay the station to make the drastic 
cut. 

Station B, on the other hand, sold 
8000 gallons on a five-cent margin to 
realize $400 gross profit one month. 
During a price war the dealer cut his 
margin to 2.5 cents, sold 27,000 gallons 
to realize $675, or $275 more on the 
lower margin. Figures in both these 
cases were given by the supplying 


company, which sold to both outlets. 

The figures do indicate the general 
sensitivity of the public to _ price. 
Pittsburgh sales managers said that 
price wars during the last six months 
have frequently been confined to one 
section of the city. Pittsburgh’s hilly 
typography divides the city sharply 
into sections. Gallonage at stations 
in the price-cut section sharply in- 
creased, they said, indicating a draw- 
ing of trade from outside the normal 
neighborhood trading area. 

“It is a known fact in our experi- 
ence,” an oil company manager said, 
“that tracksides loose gallonage to 
regular stations in a price war. It 
stands to reason that the consumer 
would prefer an established branded 
product over an unknown brand if 
both sell at the same price.” 

These two factors, diversion of gal- 
lonage, and the decline in consumption 
at higher price levels, are natural 
forces tending to check the profits of 
a dealer who raises his margin, but 
no definite figures are available as to 
the price at which the dealer derives 
the greatest total profit, regardless of 
profit per gallon. 


In ADDITION to the two factors 
above, a third development in Pitts- 
burgh was reported as working to the 
detriment of the high margin dealers. 
Both Mr. Donahue and a number of 
company station managers agreed that 
there had been an increasing amount 
of gasoline sold by oil companies di- 
rect to consumers through commer- 
cial consumer accounts. 

On Jan. 19 the prevailing commercial 
consumer price was reported to be one 
cent below tank wagon, or 6.5 cents 
below retail. Under such a spread there 
has been an increased incentive for 
coal yard operators, lumbermen and 
other small truck fleet operators to 
install a tank and pump and buy on 
commercial consumer account. 

The dealers association president 
pointed to the commercial consumer 
account as the gravest competition in 
the eyes of his members and said he 
was considering advocating legisla- 
tion to limit the practice. 

The second source of competition 
has been the trackside operator, al- 
though some managers said the price 
differential under the market was no 
greater now than before the price 
posting law. 

Stonehouse Service, on Saw Mill Run 
Boulevard, caters primarily to truck 
trade. Sleeping quarters and a 
restaurant accompany the station for 
the convenience of truck drivers. This 
station was said to have posted a 20- 
cent price and sold at 18 cents before 
enactment of Act. 307. After the price 
posting law went into effect, the sta- 
tion openly posted and sold at a price 
of 18 cents. Seven pickets were at the 
station the fore part of January. The 
owners are large distributors, however, 
with two stations, and have not been 
deterred from operation by the pickets. 

The supplying company reported 
that Stonehouse Service’s gallonage 
has not. been affected either by the 








change in price policy, nor by the 
apperance of the pickets. This latter 
statement is contradicted by the 
dealers. 

Pickets carry signs, “I lost my job 
because of unfair gasoline prices,” the 
logic being that low prices mean low 
margins; low margins financial losses; 
financial losses, dealers out of busi- 
ness; out of business, no jobs. 

While this example, is inconclusive 
as to what has happened to truck 
business under the price posting act, 
one manager pointed out that the act 
tended to deprive the honest dealer 
of this business. Formerly he was 
able to post a regular price and give 
two cents off to his trucking trade. 
Under the law, if he posts a full price 
in accordance with the wishes of the 
dealer association, he can not, without 
violating the law, grant any discount. 
The trucking business therefore tends 
to go to the dealer who illegally dis- 
counts, or to the open price cutter. 


Merchandising 


“Seventy-five per cent of the trouble 
in the retail picture today,” said an 
oil company manager, “is that you 
can’t talk to the dealers on mer- 
chandising. Their minds are entirely 
on margin and price.” 

“The oil ratio has gone from one 
gallon of oil sold for every 60 gallons 
of gasoline to one to 70,” was another 
comment. “Naturally, the profit is 
in oil sales.” 

Mr. Donahue said that association 
activities had required him to neglect 
his private business. He estimated the 
association work had cost him 10,000 
gallons per month. For this effort, 
he received remuneration amounting 
to about $1 a day, he said. 


Future 


“Practically all of the dealers in the 
metropolitan areas consider that the 
act has worked to their detriment,” 
continued the comment of Mr. Taylor 
of the A.P.LC., “but unfortunately they 
are now thinking in terms of more 
legislation rather than less. 

“A majority of dealer groups now 
advocate price regulation as well as 
price posting, not realizing that in the 
long run such regulation will operate 
to their disadvantage almost as seri- 
ously as does the present law.” 

That the dealers are thinking of 
more legislation is verified by Mr. 
Donahue. He said that legislation to 
eradicate the commercial consumer 
account—or to divorce the supplier 
from the retail business—was his next 
objective. Mr. Donahue, incidentally, 
once ran for the state legislature. 


He also advocated a legislature 
amendment to the Act 307 which would 
permit summary conviction, rather 
than the present long legal process 
necessary for conviction, as exempli- 
fied in the possible steps before the 
Butler County dealer. 


In addition to further legislation to 
divorce the wholesaler from retailing, 
and legislation permitting summary 
convictions, two other developments 
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for the future were predicted by oil 
company managers, if the price post- 
ing act continues. 

First, reappearance of third grade 
brands. Secondly, an increasing num- 
ber of split accounts. Dealers now 
handling one brand of regular gasoline 
would sell both a branded and an 
unbranded or “Q” gasoline, both pos- 
sibly equal in octane rating. The “Q” 
brand would be tendered to truckers 
and others asking for a discount. The 
unbranded pumps would, of course, 
carry a lower price than the branded 
pump, so that the dealer would be 
complying with the letter of the law. 





New Nebraska Secretary 
LINCOLN, Neb.—Frank S. Henline, 
active in oil jobbers and dealers or- 
ganization work in this state, has been 
made executive secretary of the Ne- 
braska Petroleum Marketers, Inc., 
with headquarters at 521 Richards 
Block, Lincoln. 
Maryland Tax Collections 
BALTIMORE—Maryland’s 4-cent-a- 
gallon gasoline tax was assessed on 22,- 
776,973 gallons during November, ac- 
cording to state tax officials. In No- 
vember, 1936, the gallonage was 20,- 
317,212. 





Co-operative Campaign Proposed 


To Advertise Oil Heating 


CHICAGO 

AA THREE-YEAR, $3,000,000 

co-operative advertising campaign to 
sell the public on oil heating. 

Frank E. Spencer, head of the 
Spencer Petroleum Co., of Chicago, 
chairman of the Chicago Oil Heat 
Committee, has recently placed a 
brochure of 12 pages outlining this 
plan on the desks of many oil com- 
pany executives and of oil burner and 
burner equipment manufacturers. The 
program was proposed to the Ameri- 
can Petroleum Institute at its last 
annual meeting in Chicago, last No- 
vember. 

Mr. Spencer tackled two obstacles 
preparatory to calling a meeting to 
launch his plan. First, to persuade the 
oil industry to undertake co-operative, 
rather than competitive advertising; 
secondly, to bring the three industries 

oil, oil burner and burner equipment 

into agreement on their respective 
shares of the plan’s costs. 

The plan would begin in the spring 
of 1938, with $1,000,000 to be spent 
each of the three years, according to 
his program. 

Purposes of the plan, as outlined 
by Mr. Spencer, are to improve the 
general public acceptance of fuel oil 
for heating; the overcoming, or at 
least partial stemming of the tide of 
acceptance for use of gas heat by gas 
companies; a counter-balancing effect 
of the sales and publicity efforts by 
coal companies and automatic stoker 
manufacturers; and the generating of 
public goodwill, particularly toward the 
oil industry. 

A greater volume of fuel oil and 
burner sales should likewise reduce 
costs per gallon or unit for refiners, 
distributors and manufacturers of 
burners and burner accessories, Mr. 
Spencer pointed out. 

Under the outline for the co-opera- 
tive advertising plan, a large repre- 
sentative group of the three indus- 
tries would select a general committee, 
termed a National Oil Heat General 
Committee, not affiliated with any ex- 
isting organization. The general com- 
mittee would number between 25 and 
50 persons. 


These individuals, or a chosen num- 
ber of them, would work out the de- 
tails of the plan, including an equita- 
ble method of allocating and raising 
the necessary funds. If the plan were 
approved, an executive committee of 
between three and seven persons would 
carry out the details of the program. 
A general, full time manager would 
probably also be hired. 


The plan, in part, would reach all 
parts of the U. S., Mr. Spencer said, 
although “obviously the bulk of the 
advertising should be centralized in 
the communities where oil burners and 
oil heat are most practical, namely 
the New England States, the Middle 
West and the northwest Pacific coast 
territory.” 

Listing and answering possible ob- 
jections to the plan, Mr. Spencer 
pointed out that many refiners can 
not meet present demands for fuel 
oil. He said, however, that the original 
yield of gasoline was much less than 
the present approximately 70 per cent 
of the barrel of crude, and that it 
should be possible to increase its yield 
of distillate fuel oils at the expense 
of less profitable products. Further- 
more, the effects of gas and coal adver- 
tising may be to lessen the fuel oil 
demand in the future, he said. 

In 1937 the oil companies alone spent 
$25,000,000 against one another in pro- 
moting the sales of their competitive, 
but much alike, gasolines, Mr. Spencer 
continued. Presumably an equal 
amount will be spent this year and 
the next, making a total of $75,000,000 
for the three years. 

Little, if any additional virgin gaso- 
line sales will be developed by this 
expenditure, he stated. A co-operative 
plan extolling the benefits of oil heat 
would, however, increase the total re- 
turns to the industry, he said. 


“When a meeting is called in the 
very near future, to discuss jointly 
the feasibility of this entire matter, 
all who presumably should be inter- 
ested directly or indirectly in the pro- 
gram will be invited,” Mr. Spencer 
concluded, “and expression, either 
pro or con, will be in order.” 
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aa Choose a Petroleum Pump 
Built for Handling Petroleum 











The best water pump in the world may not be at all 
suitable for handling petroleum products. Petroleum 
pumps should be built for handling petroleum because 
the problems are entirely different from those of water. 


Fairbanks-Morse pumps for petroleum products are 





; built for petroleum products. They are not adaptations of 
F-M built-together motor pump units = : E % . 
with explosion-proof motors eat 


standard water pumps. They are not compromises. They 
meet the problems of petroleum pumping, varying viscosi- 
ties, corrosion, potential fire and explosion hazards. 

Fairbanks-Morse makes all sizes and types. Your 
needs are the only influence the Fairbanks-Morse man 
needs to consider. 


Service records in the petroleum industry speak for 
themselves. Would you like 
to examine a few of them? 
Write Department 69, Fair- 
banks, Morse & Co., 600 S. hot for a Hottentot, 
Michigan Avenue, Chicago, COMFORTIZE with 





When it's even too 





Ill. 34 branches throughout Fairbanks-Morse 
the United States at your air conditioners. { 
service. 
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MODERN HOMES ARE AIR-CONDITIONED BY 


SELEC TATR 


@ DESIGNED and built by the S. T. Johnson Co., pioneer 
manufacturers of Oil Burners, this smart new air-condi- 
tioner combines in one compact unit every feature desired 
by home-owners, architects and engineers for economical 
heating, air-conditioning & ventilating the modern home. 
Year-’round hot water. Forced air circulation for summer. 
Equipped with the popular BANKHEAT Pressure-Type 
Burner. Furnished in enamel with chrome trim. 


Send for “SELECTAIR” Bulletin and complete Specifications 


S.T. JOHNSON CO. 


940 ARLINGTON, OAKLAND, CALIFORNIA 
401 N. BROAD ST., PHILADELPHIA, PA. 


@ THERE’S A JOHNSON FUEL OIL BURNER FOR EVERY PURPOSE 
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STATION RESTROOMS 


Oil Companies Focusing Attention 


on The Importance of Their Con- 


dition On The Dealer’s Business 


Ri 

& TATION RESTROOMS have 
always been a problem with the oil 
marketing companies, big and little, 
and a particularly pressing problem 
since the Iowa Plan, or dealer market- 
ing plan was adopted, and the oil com- 
panies gave up their direct control over 
the stations. 

Housekeeping at the stations has suf- 
fered under individual control and op- 
eration—as witness the difference in 
appearance today between the few 
company-operated stations and the far 
larger number of dealer stations; but 
nowhere has this lack of attention to 
the housekeeping been more apparent 
than in the restrooms. Many observers 
believe this condition has grown worse 
the past year or so instead of improv- 
ing. 

From all indications the oil com- 
panies will be more active this coming 
motoring season in attempting to 
remedy this situation, under the limi- 
tations imposed on their supervision 
under the dealer market plan and their 
approach to the problem seems to be 
along two lines. 











When some stations offer women travelers rest room f 


) 


tations with antiquated facilities and poor housel 


Duquette, of the C. J. Harris Lumber 
tf St Ton offer ( ymp! 


Keeping to boot loose 


First, to improve the restroom facili- 
ties, so that the task of housekeeping 
will be easier for the dealer to follow 
regularly. With many of the rest- 
rooms in the older stations, with anti- 
quated plumbing, old types of wall and 
floor coverings and so on, the work 
of cleaning the restroom is difficult 
and the results, when the job is done, 
are not as apparent to the outsider as 
they might be. 

Second, to convince the dealer that 
clean restrooms are an important ad- 
junct to his business, that he loses 
sales through poor housekeeping here 
and also that he can enlist the sup- 
port of his patrons in his efforts to 
keep the premises clean and that 
he can ask for the business of people 
who do use his restrooms. 

The Texas Co. during the next few 
weeks will offer to its 45,000 dealers 
its new Texaco Registered Rest Room 
program. The dealer who signs up 
under this program will have his prem- 
ises registered by number. He will 
be required to fulfill certain basic re- 
quirements. These will include a flush- 








is these, it is easy to see why 
business. This is the Station 
o. The station, which is 23 miles 


perates a dining room 


type toilet in good working order, a 
washbowl, mirror and wastebasket 
and an adequate supply of soap, towels 
and tissue at all times. His rest rooms 
must also have inside door locks, coat 
hooks, a convenient electric light 
switch and suitable ventilation. 


In return for the dealer’s keeping up 
his end of this bargain, The Texas Co. 
will supply him with a sidewalk sign 
indicating that he has a registered 
rest room and a sign to post on his 
inside wall, which will give his rest 
room number and carry his pledge to 
his customers. This placard will read: 


“For your comfort and convenience, 
Texaco Dealers provide Registered 
Rest Room facilities including, wash- 
bowl, mirror, soap, towels, tissues, 
wastebasket. 


“T pledge to my customers that my 
Registered Rest Room shall be fully 
equipped and clean at all times. If 
you ever find it otherwise, you will con- 
fer a favor by giving me the benefit 
of your criticism.” The pledge is 
signed by the dealer. 


T HE national advertising of Texaco 
this spring will notify motorists over 
the country of the registered rest room 
program and urge them to support the 
stations which are doing this for the 
motorist’s comfort. From time to time 
a Texaco rest room inspector will call 
on the stations enlisted in the plan 
to check up on conditions and give 
the dealer what help is necessary to al- 
low him to keep his rest rooms up 
to the general standard. This service 
will be without cost to the dealer. 

“Soon Texaco customers will know 
that all Texaco rest rooms throughout 
the country, at stations which display 
the new sign, maintain standards to 
which the customers are accustomed in 
their own homes. This means more 
business for Texaco dealers,” states 
The Texas Co. in announcing the 
plan. 


Another large marketing company, 
the Ohio Oil Co., is experimenting 
at a group of its stations with an out- 
side “authorized” inspection service. 
This inspection agency for a fee of 
$1 per month per station undertakes 
the responsibility of working with the 
dealer to see that the housekeeping of 
his rest rooms is adequate at all times. 
An inspector for the agency is under 
agreement to visit each station once 
a month. His time and visit is unan- 
nounced to the dealer, of course. He 
gives the dealer what help he can in 
suggesting what can be done to im- 
prove the houpsekeeping, tells him of 
the effect of poor housekeeping on his 
sales, and provides a standard which 
is displayed in a prominent place on 
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the drive as long as the station meets 
the inspection requirements. This 
standard calls attention to the fact 
that the station rest rooms and prem- 
ises generally are improved by the in- 
spection agency. 

Other oil companies provide placards 
which dealers may place in their rest 
rooms, which call the visitor’s atten- 
tion to the fact the dealer is attempt- 
ing to maintain good housekeeping in 
his rest rooms and, in return, is entitled 
to the gasoline and oil business of 
the visitor. 

At least one large western oil com- 
pany is considering an extensive mod- 
ernization program of the rest room 
facilities of its important dealer sta- 
tions. This company is studying what 
modern materials are available to cov- 
er the walls and floors of the rest 
rooms, both to improve the appearance 
and also to make the work easier 
of cleaning the room. It has looked 
into porcelain enamel strips and vari- 
ous fabricated wall and floor cover- 
ings. It is also looking into the cost 
of modern toilet bowl and wash bowl 
fixtures, mirrors, dressing table and so 
on. These cost figures and methods 
of modernizing the rest rooms will be 
presented by the company to its deal- 
ers, with the suggestion that the cost 
of the modernization can be recovered 
not only through new business but 
also through the lesser time and work 
necessary by the dealer or his helpers 
to keep up the rest room housekeeping. 

Along with introducing its Regis- 
tered Rest Room program in the latest 
issue of its Texaco Dealer, there is 
carried some opinion from dealers as 
to the effect on station business of 
spic and span restrooms. Some of this 
is republished here as follows: 

“Fifteen new steady customers were 
added to the list of Dealer A. L. Clark 
in Portland, Oreg., as a direct result 
of remodeling the rest rooms. Clark 
has been at this particular location 
seven years, and has observed that 
the customers who buy the most gaso- 
line and take the best care of their 
cars are the ones who are the most 
discriminating and appreciative of 
good rest room facilities. 

“In my opinion,’ he says, ‘good rest 
rooms are very important in the build- 
ing of a profitable service station busi- 
ness. We receive compliments every 
day on the cleanliness of ours.’ 

“Clark checks his rest rooms at least 
six times a day, and makes a habit of 
cleaning them every night at closing 
time, thus giving himself extra time 
in the morning for cleaning the rest 
of the station and putting out displays. 

“‘T attribute at least 3000 gallons 
of gasoline per month to my clean rest 
rooms,’ says Texaco Dealer Clifford 
Bussy of Riverside, Calif., ‘and 3000 
gallons is a lot of extra gasoline and 
a nice extra profit for the amount 
of attention involved. 

“Not only do my regular customers 
tell me they trade at my station be- 
cause in addition to good service and 
quality products they find the rest 
rooms clean and accommodating, but 
tourists from all over the world com- 
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A Texaco Dealer Service 














This is the green, white and black sidewalk 

sign which will be furnished to Texaco dealers 

who sign up under The Texas Co.'s new 

Registered Rest Room program and which will 

be featured in the national advertising of the 
company this spring 


pliment me. It is obvious that neat 
rest rooms pay in increased profits.’ 

“Some dealers protest that they have 
little time during the day to inspect 
rest rooms. Dealer N. H. White, 
Sacramento, Calif., has solved that 
problem. He has what he calls a ‘rest 
room service tray.’ This contains 
cleansing and replacement supplies for 
the rest rooms, and does away with 
frequent trips to rest rooms with small 


items. The tray contains towels, tis- 
sue, liquid soap, and cleaning supplies 
such as rags, cleanser, flushing powder, 
disinfectant, and bowl brush. 

“The rest rooms in White’s station 
have all the comforts of home—vase 
of flowers, curtains on the windows, 
and that item most appreciated by the 
ladies—a full-length mirror. 

“Ww. A. Dearborn, Texaco dealer in 
Plymouth, N. H., found one extra item 
to add to his rest room equipment to 
appeal to the feminine trade. He added 
a small bathroom scale, and from com- 
ments he has heard, he knows his 
women customers like it. 


“‘Our policy here at the Beartooth 
Service Stations in Red Lodge, Mont.,’ 
says Dealer J. E. Nordstrom, ‘has 
always been to keep rest rooms clean 
and inviting, but it remained for tour- 
ists to prove to us that clean rest 
rooms meant money in our pockets. 

“ “Although the actual work involved 
is not great, constant attention is nec- 
essary. To start with, we keep our 
rest rooms well painted and do not 
store mops, brooms, and the like in 
them. We always keep a plentiful 
supply of soap, hand towels and tissue 
available. Instead of being a source 
of annoying work, we find rest rooms 
a source of increased revenue.’ 

“Hourly conditioning is the secret 
behind J. L. Hinton’s clean rest rooms 
in Clayton, N. C. He doesn’t find it 
easy to keep them clean and neat, but 
his hourly inspection yields a good re- 
turn on his investment in time and 
money, he says. The good reputation 
of his rest rooms among his custom- 
ers has won many new friends for his 
station. He says the word gets passed 
around from customer to friend until 
he sees a lot of new faces behind the 
wheels of cars driving in—all because 





Combined Tank and Cargo Barge 


Four unique barges of the com- 
bined tank and cargo type are being 
built by the Chicago Bridge & Iron 
Co. at Seneca, Ill. The lower or tank 
section is built of cylinders designed for 
pressures up to 15 pounds per square 
inch. The cylinders are divided into 
six compartments. The tops of the 
tank sections are flattened to form, 
with the intermediate floor sections, 


a level cargo deck. Capacity of each 
barge is 1000 tons on a 7*%-foot draft. 
Length is 180 feet and width is 36 
feet. 

The barges are being built for the 
John I. Hay Co., which operates on 
the Mississippi and Illinois rivers, at 
this company’s yards. The last of the 
four barges is to be launched by 
Feb. 1. 
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of careful attention to keeping the rest 
rocms spotless. 

“When J. S. West showed a 22 per 
cent increase in gasoline sales two 
months after taking over a Birming- 
ham, Ala., station, he was asked how 
and why. 

“Tf I had to pick out one thing that 
has helped me more than anything else 
to get new customers,’ replied West, 
‘and at the same time to help me hold 
the good customers of the previous 
operator, I believe it is the neatness 
of my station in general, and particu- 
larly the rest rooms.’ ”’ 


MINOT, N. D., Jan. 31.—The annual 
sales meeting and school of the West- 
land Oil Co. will be held March 7, 8, 
and 9 in Minot, R. J. Coughlin, com- 
pany president, has announced. 


Neu Equipment 








AND THE MANUFACTURERS 


TANK TRUCK HOSE—Two new 
types of tank truck hose are announced 
by The B. F. Goodrich Co., Akron, Ohio. 
Type 78 features lightness, flexibility, 
and ease of handling. It is designed 
particularly for wind-up reels. It has 
a Prenite oil-resisting tube and cover 
reinforced with a single ply of cotton 
cords said to be equal in bursting 
strength to ordinary three-ply cord con- 


BRADFORD OIL REFINING COMPANY 


Announces the completion of its 


New Lubricating Plant 


Latest improved type of equipment and process 
BICLICI ECTS Ala iaete Tass 


Refined exclusively from 


Famous Bradford, Pennsylvania Premium Crude 


We offer: 
HIGH FLASH CYLINDER STOCKS 
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struction but more flexible. <A 
stranded wire of non-corrosive mate- 
rial gives additional strength and per- 
mits grounding static to couplings at 
both ends. Sizes are 1% and 2 inches. 
Type 82 is slightly heavier in con- 
struction. It will maintain full diam- 
eter and can be used for suction serv- 
ice. Wire filler is heavier and, since 
it is anchored in position by the 
weave, can be pounded back into posi- 
tion after crushing. Sizes are 1’: to 
3 inches making it adaptable also for 
tank car loading and unloading. 


* Ht 


John J. Denham, plant superin- 
tendent of Shand & Jurs Co., Berkeley, 
Cal., has gone to Aruba, in the Dutch 
West Indies, to supervise installation 
of storage tank fittings for Largo Oil 
& Transport Co., Ltd., subsidiary of 
Standard Oil Co. of New Jersey. He 
will be gone several months. 


* * * 


An addition to the engineering staff 
of Erie Meter Systems, Inc., is R. W. 
Swank, it is announced by L. R. Olsen, 
chief engineer. Mr. Swank has had sev- 
eral years’ experience as a gasoline 
pump engineer. 


* * * 


A dinner was tendered by Col. W. F. 
Rockwell, president, to 80 officers and 
department heads of Pittsburgh Equi- 
table Meter Co. and Merco Nordstrom 
Valve Co., Dec. 27, at the Pittsburgh 
Athletic Association. Colonel Rock- 
well reviewed the progress of the two 
companies during the past year and 
the prospects for the future, and short 
talks were made by F. B. Wolfe, vice 
president; E. W. Meyers, treasurer; 
Capt. A. E. Higgins, vice president; 
Walter Parker, factory manager; Carl 
Dixon, shop superintendent; Allen D. 
MacLean, chief engineer, and W. H. 
Newbaker, purchasing agent, among 
others. 


* * * 


Viking Pump Co., Cedar Falls, Ia., 
exhibited its new truck mounting 
unit for fuel oil truck delivery and its 
complete line of fuel oil burner pumps 
at the Fifth International Heating and 
Ventilating Exposition, to be held in 
New York, in Grand Central Palace, 
from Jan. 24 to 28th. 
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Dear Editor: 


Your letter of the 17th with the 
enclosure of a reprint of your editorial 
of January 12th has been received and 
the writer had already called this edi- 
torial to the attention of our man- 
agement. We believe that there 
should be more publicity of this kind 
to make the general public more tax- 
conscious. The unfortunate thing is 
that a trade paper doesn’t have the op- 
portunity of getting this story over to 
the general public but only to members 
of the industry who with a few excep- 
tions do not have to be convinced 
of the situation. 

The writer wonders if you noticed 
a little paragraph on the editorial page 
of the current issue of the Saturday 
Evening Post. It was too bad it was 
buried instead of being placed in a 
box on the cover page or in some other 
prominent position. Believe that if 
every publication would do something 
along this line, the facts might sink 
in after while. 

It was something to the effect that, 
in 1927, the Curtis Publishing Com- 
pany made 14 different tax returns at 
a preparation cost of $850 whereas in 
1937 ten years later, they made ap- 
proximately 44,500 tax returns at a 
preparation cost of $21,000. All of this 
contrasted to only one return which 
they had to make in Canada in each 
year. 

This business of making tax returns 
is getting to be an industry in itself. 
We don’t believe that the general pub- 
lic realizes this fact nor appreciates the 
tax burden under which industry is la- 
boring. 

Along the same lines there was some 
very good publicity in the current is- 
sue of Life in the picturized story of 
the tax situation as it affected a typical 
industrial firm Peck & Stow in which 
it was also brought out that this firm 
paid $21,000 in Social Security taxes 
plus $2600 rent for a machine to fig- 
ure these taxes out, and that while 
their sales increased 26 per cent last 
year, their taxes increased 88 per cent. 

It is too bad there isn’t some or- 
ganized effort on the part of industry 
to get this story over to the voters, 
practically all of whom are dependent 
upon industry for their welfare. 


L. C. Blake, 
Advertising Manager, 
Curtis Pneumatic Machinery Co., 
St. Louis. 
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Dear Editor: 

In your current issue you have an 
article about building increased busi- 
ness at gasoline stations through giv- 
ing new bills in change, when pur- 
chases are made. 

The idea sounds excellent but it is 
far from practical and most expen- 
sive. We experimented with this plan 
for a time but had to abandon it, be- 
cause of the new bills sticking to- 
gether and as a result our cash each 
night was short. 

The idea is not workable in a sta- 
tion doing a large business and em- 
ploying a number of attendants. 

E. J. Conroy, Secretary 
Shamrock Oil Co. Inc., Syracuse. 
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Cushing Ethyl Gasoline 
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400 End Point 


60-62 Better than U.S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Point 

68-70 Under 360 End Point 
42-44 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 


32-36 Overhead uncracked 
Gas Oil 


Cracked Fuel Oil 
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General Sales Offices: 
Division Sales Offices: 2007 FOSHAY TOWER 
MINNEAPOLIS, MINN. 


CUSHING & BLACKWELL, OKLAHOMA 


Hazard in Unloading Tank Cars 

Two brothers, operators of their own 
service station, were unloading a tank 
car of gasoline at the rear station 
and were on top trying to determine if 
any gasoline still remained in the car. 
One bent over the dome opening try- 
ing to reach the bottom with a broom 
when he was overcome by the fumes 
and fell in. 

His brother called to two men for 
help and then jumped into the tank car 
to give aid, but was also overcome 


before he could help his brother. Fire- 
men brought the dead bodies out with 
grappling hooks. From American Pe- 
troleum Institute Accident Prevention 
Information Bulletin No. 76. 


As the mighty ocean grey- 
hound majestically towers 
above smaller craft, so, 
too, does the Thoroughbred 
Quality of Cushing Petro- 
leum Products tower above 
comparison. Jobbers know 
Thoroughbred Quality 
means greater sales, as 
they will mean greater 
profits for YOU. Write, 


wire, or phone for quota- 
WM... 





CUSHING, OKLAHOMA 
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The new 


Graham-Bradley 
plant, will be sold by Sears-Roebuck. 





gasoline-powered tractor, shown here on the assembly line at the Graham 
Typical of the tractor trend today, this streamlined unit is 


equipped with battery ignition, self starter, two swiveled spotlights, and a five-speed transmission. It 


Trend Toward Gasoline-Powered 


will do 25 miles per hour on the highway 





Low-Priced Farm Tractors 


ee MINNEAPOLIS, Jan. 31 

ORE POWER”, one of 

the louder sales cries which the car 

manufacturers have been flinging at 

the prospective car buyer the last few 

years, is now becoming a by-word in 
the farm tractor field. 

With the car manufacturer, how- 
ever, it is more a case of competitive 
necessity, while with the tractor the 
need for more power is of primary im- 
portance. 

There are many evidences to sub- 
stantiate the fact that the demand for 
more power in farm tractors is bring- 
ing the gasoline powered tractor into 
favor over the distillate powered job. 


Many tractor owners are converting 
their distillate-powered tractors into 


gasoline powered jobs by the simple 
process of manifold adjustment and 
piston replacements. 

Today there is said to be a distinct 
trend toward the manufacture of low- 
priced quantity production tractors 
powered with gasoline engines of the 
four and even the six-cylinder type. 


Ford, now on the verge of announc- 
ing a new low-priced tractor, will, ac- 
cording to reports in the field, power 
it with the well-known V-8 engine. 
Many of the newer tractors are ap- 
pearing with battery ignition, lights, 


By JOHN W. THOMPSON 
N. P. N. Staff Writer 


self starter, fenders, and streamlining, 
with even the provisions for the at- 
tachment of a radio to while away the 
plowing hours. 

This rapidly increasing trend toward 
gasoline-powered farm tractors was em- 
phasized at both the North Dakota 
and Minnesota division conventions of 
the Northwest Petroleum Assn., meet- 
ing at Minot, N. D., Jan. 24-25, and at 
Minneapolis Jan. 27-28. N. B. Hedden, 
Chicago, tractor engineer for the Ethyl 
Gasoline Corp., discussed the subject 
at both conventions, and Carl Guelle, 
Minot, of the International Harvester 
Co., appeared at the Minot meeting. 

Hedden estimated that one-third of 
the tractors now being produced are 


equipped with high compression en- 
gines for burning gasoline fuel. He 


pointed out that originally the high 
compression engine for use in tractors 
got its start by simply reducing the 
size of the combustion chamber, and 
that today some tractors are operating 
with engines having a 6.5 to 1 com- 
pression ratio, which is higher than 


the average for the 1938 passenger 
automobiles. 

According to Hedden, the use of 
gasoline power instead of distillate can 
increase the draw bar pull 30 per cent 
and the tractor’s belt power 45 per 
cent. 

In pointing out the advantages of 
gasoline over distillate for use as a 
tractor fuel, Hedden listed the follow- 
ing: less fuel per acre, lower main- 
tenance cost, longer engine life, re- 
duced oil consumption, one fuel for 
car and tractor, more time saved by 
higher speeds, increased draw bar pull 
and belt horsepower, greater reserve 
power, ability to idle, reduced bearing 
pressures, easier starting, and a cooler 
running motor. 

Hedden pointed out that the poten- 
tial farm market for motor fuel is 
not fully realized. He stated that the 
annual fuel consumption on the farm 
is 4,000,000,000 gallons, and that, ac- 
cording to the latest census, there are 
1,200,000 tractors on the 6,500,000 
farms in the United States. The farms 
also have 18 per cent of the automo- 
biles and 26 per cent of the trucks in 
the country, according to Hedden. 

Guelle referred to a chart to show 
the effect of fuel, compression ratio 
and manifold heat on the horsepower 
of an engine with 200 cubic-inch piston 
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displacement. The extremes of the 
chart showed that, with a kerosine fuel 
of zero octane rating, and an engine 
of 4 to 1 compression ratio and 200 
degrees F. manifold heat, the horse- 
power developed was 24, while with 
a gasoline fuel of 70 octane, and an 
engine of 5.5 to 1 compression ratio 
and only 125 degrees manifold heat, 
the horsepower was increased to 31. 


Guelle explained that the straight 
gasoline engine has an advantage in 
efficiency because higher compression 
can be practically maintained for two 
reasons; (1) high octane gasoline with 
good anti-knock characteristics is avail- 
able, making possible the maintenance 
of higher compression without pre- 
combustion, and (2), the fact that the 
fuel and the air mixture enters the cyl- 
inder through a colder intake mani- 
fold means lower initial temperature 
of this mixture before compression. 


“Therefore”, Guelle points out, ‘“com- 
pression may be safely higher than 
would be possible if the initial tem- 
perature of the air is, for example, 
200 or 250 degrees F., as it is with a 
kcrosine distillate engine.” 


He goes on to show that air enter- 
ing the engine cylinder at 60 degrees 
on the intake stroke of the piston and 
compressed at a ratio of 5 to 1, would 
reach a maximum temperature of 400 
cegrees just before the upper dead 
center of the piston travel. Air enter- 
ing at a temperature of 200 degrees 
and compressed in the same ratio 
would reach a temperature of 680 
degrees. 


“It is obvious’, he states, “that in 
order to avoid pre-ignition in a kero- 
sine distillate engine the compression 
must be lowered considerably, which 
reduces the efficiency of the kerosine 
engine, or in other words, reduces the 
number of heat units in the fuel which 
are actually converted into power.” 

Guelle also added that the fuel which 
enters the cylinder of an engine in 
liquid form does not burn cleanly and 
has a tendency to find its way into 
the crankcase and thus dilute the oil, 
thus reducing its lubricating quality. 


There are four important require- 
ments for the efficient operation of 
a tractor engine, according to Guelle. 
The first two, compression ratio and 
nianifold heat, are taken into consid- 
eration by the manufacturer. The last 
two, octane rating and end point, he 
States are the oil companies’ respon- 
sibility, and that “it is of the utmost 
importance that these last two are in 
accord with the first two in order for 
an engine to operate efficiently.” 


The statement is frequently heard 
by equipment men that an engine will 
deliver more horsepower per gallon of 
distillate than on an equal amount of 
gasoline. Guelle points out that this 
is not true, for even though the dis- 
tillate contains more heat units than 
the gasoline, the gasoline engine 
through its increased efficiency has 
less heat and power losses and actual- 
‘y converts as many or more heat 
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Tractor Engine Performance on Various Fuels 


This table, supplied by International Harvester Co., shows the effect of octane rating, 
compression ratio, and manifold heat in a test made on one tractor engine having 200 
cubie inches piston displacement 


Fuel Octane 
Kerosine 0 
Distillate 35 
Gasoline 55 
Gasoline 55 
Gasoline 70 


Compression Manifold 
Ratio Heat Deg. F. Horsepower 
4tol 200 24 
4.3tol 200 25 
43 tol 25 28 
4.8tol 125 29 
5.5 tol 125 31 





units per gallon into power than does 
the kerosine engine. 

In diagnosing complaints on tractor 
fuel, Guelle says that it may be crank- 
case dilution, lack of power, or pre-ig- 
nition causing an over-heated engine. 
Assuming that the engine is in good 


mechanical condition, he states that 
the cause is simply that the amount 
of heat applied to the fuel from the 
time it leaves the carburetor until com- 
bustion is reached is not in accord 


with the end point of the fuel being 
used. 
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Alu Independent 
Jobber Brand 


When you sell Fleet-Wing, you sell your own brand—a brand 
that’s your brand in your territory. And since Fleet-Wing 
operates throughout many important states, you also get, with 
Fleet-Wing, the added value of the combined sales promotion 


activities of Fleet-Wing that are constantly impressing the 


public with the Fleet-Wing name. 


With Fleet-Wing, you get local control of a quality brand with 


established reputation.’ Phone or wire us 


to find out if your territory is available. 


FLEET-WING 
CORPORATION 


Cleveland, Ohio 


Fleet-Wing Golden Gasoline 
—Fleet-Wing Ethyl—Fleet- 
Wing Certified Motor Oil— 
Fleet-Wing 100% Pennsylvania 
Motor Oil—Fleet-Wing Spe- 











cialized Lubricants, Automo- 
tive and Industrial—Fleet-Wing 
Fuel Oil— Fleet-Wing Farm 
and Tractor Oils and Greases 
—Fleet-Wing Specialties. 
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Lower Prices in Government Contracts 


For January=Marech Quarter 


N. P.N. 
Prices which the 


News Bureau 

WASHINGTON 
federal government will pay for gaso- 
line by tank wagon delivery in the 
16 “city zones” during the January- 
March quarter will be generally lower 
the quarter, 
an analysis of contracts awarded by 


than last according to 
the Treasury Procurement Division. 

which 
the maximum price was less than 7 
cents a gallon 


There were two awards in 


for V-68 (regular) gas- 


oline. 

The Chicago contract went to Jew- 
ett & Sowers at tank wagon less 2 
cents, with a maximum price of 6.97 
cents, while the Kansas City, Mo., 
award was won by Bailey Oil Co., 


Kansas City, at tank wagon less 3.75 
cents, with a maximum price of 6.875 
cents. 


There were a number of other in- 
dependent marketers who were award- 
ed contracts for the federal business 
in the “city zones,” including several 
newcomers. 


Summarized below are the January- 


March awards. All contracts call for 
V-68 grade, which corresponds gen- 
erally with “regular” grade, having 
a minimum of 68 octane. After the 
city name, is the TPD’s estimate of 
gallonage requirements that will be 


purchased under the contract during 
the three-month period, then the suc- 
cessful bidder’s name, posted price 


basis and maximum price, and brand 
name. 

In the accompanying table, is a 
summary of prices in contracts award- 
ed for the quarterly periods in 1937, 
as compared with those for the Jan- 
uary-March quarter of 1938. Except 
where noted the contracts were for 
V-68 grade. 


Tank Wagon Gasoline Awards in Cities, Jan.-Mar. Quarter 


(All contracts awarded are for V-68 
grade of motor fuel, corresponding gen- 
erally to “regular” grade, with minimum 
of 68 octane.) 


BRIDGEPORT, CONN., 10,000 gals. Mc- 
Elligott Fuel Corp., Waterbury, Conn., 
(Tank car plus .25 cent) 7.6 cents for “Pea 
Green.” 

NEW HAVEN, CONN., 11,600 gals. Mc- 
Elligott Fuel Corp., (tank car plus .25 cent) 
7.45 cents for “Pea Green.’’ 

BALTIMORE, 68,760 gals. Standard of 
New Jersey, (tank car plus .25 cent) 7.75 
cents for “Essolene.”’ 

WORCESTER, MASS., 9,000 gals. Colonial 


Beacon, (tank car flat) 8.25 cents for 
“Essolene.” 
BOSTON, 130,750 gals. Pennsylvania Oil 


Co., Somerville, Mass., (tank car plus 5 
cent) 7.55 cents for “Powerful Penn.” 
JERSEY CITY, N. J., 22,000 gals. Stand- 
ard of New Jersey, (tank car plus .5 cent) 
7.75 cents for ‘Essolene.” 
NEWARK, N. J., 30,255 gals. Standard of 


Contract Prices for Federal Gasoline Business, 1937-38 


Jan.- 

Mar 

1937 
Bridgeport 7.4 
New Haven tape 
Baltimore 7.22 
Worcester 7.0 
Jersey City 6.79 
Newark 6.79 
Buffalo 7.71 
Rochester 7.78 
New York City 7.04 
Brooklyn 7.04 
Jamaica 7.04 
Flushing 7.04 
Pittsburgh 8.35 
Providence 6.79 
Boston 6.5 
Philadelphia 6.79 
Memphis 8.0 
Richmond 7.79 
Norfolk . 7.66 
Chicago 7.5 
Indianapolis 9.11 
Des Moines 9.0 
Louisville 8.0 
Grand Rapids 9.6 
Detroit 9.0 
Minneapolis ; 9.3 
St. Paul : 9.3 
Kansas City 8.5 
St. Louis 7.89 
Omaha 8.74 
Toledo 9.0 
Cleveland 9.7 
Cincinnati 8.5 
Columbus 9.0 
Milwaukee 8.4 
Birmingham io" 
Jacksonville 6.8" 
Miami 3.1 
Atlanta 8.0" 
San Antonio 8.0 
Dallas 9,37" 
Denver 8.9* 

*G-101 (Third) Grade 
** San Francisco 6.48* 
** Oakland 6.48" 
** Los Angeles 70" 
** Seattle 7.1° 
*G-101 (Third) Grade. 


**Above cities had 12-month contracts 


New Jersey, (tank car plus 5 cent) 7.75 
cents for ‘Essolene.”’ 

April- July- Oct.- Jan.- 
June Sept. Dec. Mar. 
1937 1937 1937 1938 
7.45 7.5 7.95 7.6 
7.45 7.95 8.35 7.45 
7.47 7.74 8.15 tate 
8.0 8.25 8.25 8.25 
7.41 7.25 7.94 7.75 
7.41 7.23 7.94 U2 
8.3 8.97 9.0 8.49 
8.48 8.74 9.0 8.47 
75 7.6 7.9 7.39 
is 7.6 7.9 7.39 
8.0 7.9 7.9 7.43 
8.0 7.9 7.9 7.43 
8.2 8.1 8.75 8.7 
15 7.75 8.0 7.9 
7.4 7.6 7.83 7.55 
6.95 7.0 7.0 7.48 
8.49 9.0 9.5 9.0 
8.13 9.8 9.3 8.8 
7.8 9.5 9.5 8.75 
4.15 8.3 ‘tide 6.97 
9.8 9.6 9.0 8.7 
9.0 9.0 8.5 8.0 
9.5 10.0 9.9 8.875 

10.0 9.9 9.45 8.9 
9.0 9.1 8.45 8.45 
9.6 9.5 9.02 8.48 
9.6 9.5 9.02 8.48 
8.22 7.985 7.15 6.875 
8.19 8.4 7.99 7.545 
8.73 8.73 8.43 CAt 
9.5 10.5 9.5 8.95 
9.5 10.5 9.5 8.95 
9.5 10.0 9.125 8.5 

10.5 9.5 8.5 8.0 
9.0 8.7 8.15 8.15 
8.39* 8.85 8.5 8.4 
8.0* 40 7.79 KPH 6 
8.1* ta 7.75 7.73 
9.5* 9.8 9.75 9.5 
8.0 9.3 9.0 9.0 
8.0* 8.7 8.3 8.0 
9.25° 9.75 9.6 8.85 

10.5 10.5 10.0 
10.5 10.5 10.0 
10.0 9.75 9.5 
10.9 11.0 10.5 
awarded July 1, 1936, for G-101 gasoline. 


Contract prices for this period are given in first column 


STi) 


Colonial Beacon 
8.49 cents for 


BUFFALO, 50,532 
(tank car plus .49 
“Essolene.” 

ROCHESTER, N. Y., 19,351 gals. Webaco 
Oil Co., Inc., Webster, N. Y., (tank car 
minus .2 cent) 8.47 cents for ‘Essolene.” 

NEW YORK CITY, 314,576 gals. Colonial 
Beacon (tank car flat) 7.39 cents for “Es- 
solene.” 

BROOKLYN, 117,204 gals. Colonial Bea- 


gals. 
cent) 


con (tank ear flat) 7.39 cents for ‘“Esso- 
lene.”’ 
FLUSHING, N. . 15,000 gals. Sinclair 


Y 
(tank car flat) 7.43 cents for ‘“‘H-C.”’ 
JAMAICA, N. Y., 8,674 gals. 
(tank car flat) 7.43 cents for ‘H-C.” 

PITTSBURGH, PA., 47,950 gals. Atlantic 
(tank car plus .5 cent) 8.7 cents for ‘‘White 
Flash.” 

PHILADELPHIA, 185,500 gals. 
trol Corp., Phila., (tank car 
cents for ‘“Koolmotor.” 

PROVIDENCE, R. L, 15,300 gals. Texaco, 
(tank car flat) 7.9 cents for “Fire Chief.” 

BIRMINGHAM, ALA., 13,220 gals. Stand- 
ard of Ky., (tank wagon minus 83 cents) 
8.4 cents for “Crown.” 

JACKSONVILLE, FLA., 13,350 gals. Sin- 

clair (tank wagon minus 3 cents) 7.7 cents 
for “Fit...” 

MIAMI, FLA., 22,550 gals. Texaco (tank 
wagon minus 3 cents) 7.73 cents for ‘Fire 
Chief.” 


Sinclair 


The Pe- 
flat) 7.48 


ATLANTA, GA., 12,886 gals. tefiners 
Oil Corp., Atlanta, (tank wagon flat) 


9.5 cents for “Super Speed.” 


MEMPHIS, TENN., 22,677 gals. Standard 


of La. (tank car plus 1 cent) 9 cents for 
“Essolene.” 
RICHMOND, VA., 4,450 gals. Standard 


of New Jersey (tank car plus 1 cent) 838 
cents for ‘Essolene.” 

NORFOLK, VA., 19,310 gals. Standard of 
New Jersey (tank car .plus 1 cent) 8.75 
cents for “Essolene.” 

CHICAGO, 245,831 gals. Jewett & Sowers 
Oil Co., Chicago, (tank wagon minus 2 
cents) 6.97 cents for “Jeweline Regular.” 

INDIANAPOLIS, 28,973 gals. Indian Re- 
fining Co., Indianapolis, (tank wagon 
minus 1.5 cents) 8.7 cents for “Fire Chief.” 


DES MOINES, 10,000 gals. Royal “400” 
Oil Co., Fort Dodge, Iowa, (tank wagon 


minus 1.5 cents) 8 cents for “Royal 400.” 
LOUISVILLE, KY., 14,700 gals. Aetna 
Oil Service, Inc., Louisville, (tank wagon 
minus 3 cents) 8.875 cents for “Pennzip.” 
GRAND RAPIDS, MICH., 9,065 gals. 
Texaco (tank wagon minus 1.5 cents) 89 


cents for “Fire Chief.” 

DETROIT, 144,660 gals. Sinclair (tank 
wagon minus 1.5 cents) 8.45 cents for 
“... 

MINNEAPOLIS, 43,700 gals. Blau Oil's 
Inc., Minneapolis, (tank wagon minus 1.5 


cents) 8.48 cents for “Phillips 66.” 

ST. PAUL, 25,500 gals. Blau Oil’s Inc., 
(tank wagon minus 1.5 cents) 8.48 cents fol 
“Phillips 66.” 


KANSAS CITY, MO., 34,000 gals. Baile) 
Oil Co., Kansas City, (tank wagon minus 


3.725 cents) 6.875 cents for “Red Crown.’ 

ST. LOUIS, MO., 60,500 gals. Mississipp! 
Valley Oil & Gasoline Co. (tank wagon 
minus 3.355 cents) 7.545 cents for “Elreco 
Special.” 

OMAHA, 16,500 gals. Milder Oil Co., Inc., 
Omaha, (tank wagon minus 1.5 cents) 7.77 
cents for “Shelly Aromat.’ 

TOLEDO, 13,944 gals. 
wagon minus 2.5 cents) 
“Feu. 

CLEVELAND, 42,361 gals. Sinclair 


(Continued on page 48) 


Sinclair (tank 
8.95 cents for 


(tank 
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At A Glance ... 


MID-CONTINENT: Increased activity steadies natural gasoline. 


MID-WESTERN: Demand steady; prices generally unchanged. 
EASTERN SEABOARD: Gasoline unsettled. 

PENNSYLVANIA: Bright stocks higher; wax down 0.1 cent. 
GULF COAST: Gas oils quoted lower; gasoline rallies. 


CALIFORNIA: Foreign inquiries more numerous. 





Bright Stocks Up 0.5 Cent 


N. P.N. News Bureau 

CLEVELAND, Jan. 31.—Improve- 
ment was reported in bright stocks 
and sale prices and quotations to job- 
ber advanced 0.5 cent last week in 
western Pennsylvania. The 25 pour, 
No. 8 color bright stock was reported 
sold at 15.5 cents and some refiners 
were asking 16 cents. 

U. S. Motor sold down 0.125 cent at 
4.5 cents, with little moving at any 
price, refiners said, although inter- 
refinery trading was said to be 
heavier. Occasional instances of shad- 
ing on 65 octane gasoline also were 
reported in both the upper and lower 
fields. ’ 

White crude scale wax was sold at 
2.35 cents per pound, f.a.s. New York, 
down 0.1 of a cent from the previous 
week. Refiners said reductions were 
necessary to meet competition from 
brokers. 

Cylinder stocks were reported in a 
better position, but quotations to job- 
bers were generally unchanged. 600 
steam refined and 600 flash were 
firmer, in particular, refiners said. 

Prices on 36-40 fuel oil and kKerosine 
continued firm, traders said, but larger 
quantities were available for spot 
buyers. 





Natural Gasoline Steadier 


N. P.N. News Bureau 
TULSA, Jan. 31.—Natural gasoline 
prices were steadier last week after 
their tailspin the week before. The 
0.5-cent reduction two weeks ago at- 
tracted more business from Gulf 
Coast buyers. Jobber business that 
had acted as a steadying factor in 
Oklahoma dropped off some last week. 
Small quantities of Oklahoma Grade 
26-70 moved south at 2.375 cents, f.o.b. 
Group 3. 
Plant shutdowns the past week fea- 
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tured the Mid-Continent refined gaso- 
line market. One Kansas and one Ok- 
lahoma plant, with total refining ca- 
pacity of 6800 barrels daily, were shut 
down. Sharp reductions in operations 
were reported by other Mid-Continent 
refiners. Increasing gasoline and heavy 
fuel oil stocks were factors in the cur- 
tailment, refiners said. Reduced output 
was the only remedy, one refiner said, 
because increased demand for gaso- 
line was not expected for at least 30 
to 60 days. Gasoline price situation was 
featureless, with few changes report- 
ed. 

Kerosine prices were down 0.125 
cent in Oklahoma. Prices were steadier 
at the lower level, refiners said. 

Indications last week pointed to re- 
newed inquiry for Mid-Continent lubes. 
Export and domestic buyers were re- 
ported “feeling out the market” pre- 
paratory to purchasing spring re- 
quirements. 

Wax was quoted at 2.6 to 2.75 cents 
per pound, down slightly from the 
previous week. 





Prices Unchanged 


N. P.N. News Bureau 

CHICAGO, Jan. 31.—The Mid-West- 
ern gasoline market the past week was 
generally without feature, sellers said. 
Demand for third grade gasoline, 
however, was reported as being above 
the average for the season and evi- 








N.P.N. Gasoline Index 


Dealer Tank 


T.w. Car 
Cents per gal. 
PEt SE iss cases 10.20 5.95 
Month ago ..... 10.19 5.98 
eo eee 10.31 6.30 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 




















PAGES REMUYSB ce of scarcity in this market was 


reported by many sellers. 

Michigan straight run gasoline con- 
tinued in good demand throughout the 
week, refiners reported. Quotations on 
outstate shipments for this grade were 
at 4.25 cents and up. Majority of re- 
finers reported 68-70 octane gasoline 
also in good demand although in- 
quiries were falling off as the week 
ended, they said. 

Although kerosine demand was slow 
early in the week, Chicago sellers re- 
ported more numerous inquiries to- 
ward the end of the week. 

Demand for range oil was stimulated 
by subnormal temperatures in the Chi- 
cago area. Resale agents reported the 
product increasingly difficult to ob- 
tain. 





Gas Oil Prices Down 


N. P.N. News Bureau 


NEW YORK, Jan. 31.—After un- 
usual activity the second and third 
weeks of January, gasoline again 
turned quiet at the Gulf the week 
ended Jan. 29, according to trade re- 
ports. 

Gas oil supplanted gasoline in trade 
interest. Offerings of No. 2 heating oil 
and export gas oil were at lower prices 
during the week. 

One cargo of gas oil, which suppliers 
said was in distress, was widely offered 
by New York sellers, and reports were 
that before it was finally sold, the 
price had dropped 0.375 cent under 
general prices. 

Reports also were heard of a major 
company selling a cargo of No. 2 oil in 
New York at a delivered price, which, 
using the current boat rate, would net 
the seller about 0.25 cent under cur- 
rent Gulf prices for this oil. A matter 
of bookkeeping is involved in deter- 
mining whether this sale was a reduc- 
tion of the Gulf price, or whether it 
was a cut in the transportation cost 
as it was said to have been handled in 
one of the company’s own boats, 
traders said. 

While sales of 64-66, 375 e.p. gasoline 
were checked at 5 cents earlier in the 
month, reports were that a cargo could 
not be bought at this price as the past 
week ended. Refinery shutdowns in 
the southwest were credited with 
tightening the gasoline market at the 
Gulf. 





Philadelphia Gasoline Lower 
N. P.N. News Bureau 


NEW YORK, Jan. 31.—Gasoline 
markets at eastern seaboard points 
continued unsettled the last week of 
January. 

Gasoline prices were reduced 0.25 
cent in the Philadelphia district dur- 
ing the week. The reduction, sellers 
reported, was a result of competition 
from Baltimore and New York over 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). Prices in cents per gallon, except heavy fuel 


oils in dollars per barrel, tank car lots, f.o.b. refineries in districts designated, except where 
so stated in the respective markets. Federal, state or municipal tazes not included. Prices 
otherwise noted, gasoline octane ralings are determined by C.F.R. Motor method, A.S.T.M. 


357-33 
to A.S.T.M. methods, unless otherwise noted. 


rwise noted. Inter-refinery and export prices not included, unless 
Percy apply on products made from legally produced crude. Unless 


; and lubricating vil specifications determined according 











Gasoline and Naphtha 


Prices Effective Jan. 24 
OKLAHOMA 


U. 8. Motor: (Octane Test L-3) 


Jan. 31 


62 oct. & below... 4.00 4.25 4.00 - 4.25 
ee 4.375- 4.50 4.375- 4.50 
67-69 oct...... 4.625- 4.875 4.625- 4.875 
of, ee 4.875- 5.25 4.875- 5.25 
60-62, 400 e.p....... (a)4.00 —4.25 (a)4.00 -4.25 
64-66, 375 e.p........ (a)5.00 —5.125 (a)5.00 -5.125 
68-70, 350-360 e.p..... (a)5.125-5.25 (a)5.125-5.25 
WESTERN PENNA. 
Bradford- Warren: 
Motor gasoline: 
Min. 65 oct........ 6-75 6.75 7.3 
Other districts: 
54-56 naphtha........°  (a)4.50 (a)4.625 
Motor gasoline: 
U.S. Motor (58-62°).. 4.50 4.625 4.625- 4.875 
Min. 65 oct........ 6.50 — 7.00 6.50 - 7.00 


CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group). 

Str.-Run Gasoline. ... (d)5 00 —5.50 (d)5.00 —5.50 
64-66 octane gas...... 7.75 —- 8.00 7.75 - 8.00 
68-70 octane gas..... 7.75 — 8.25  8.125- 8.50 


(d) Excluding Detroit shipment. 


CALIFORNIA 
in state) 

U. 8. Motor: 
54-58, for instate ship- 


(3c tax to he added to prices if used 


err 7.00 9.25 7.00 - 9.25 
54-58, for outside state 

shipment.......... 8.00 —- 9.00 8.00 - 9.00 
58-61, 375-400 e.p., 65 

oct. & above...... 8.75 9.75 8.75 -— 9.75 


(o)N. TEX. (For shipment to Texas and N. Mex. 
destinations; Group 3 prices quoted on northern ship- 
ments). 
U_ 8S. Motor: (Octane Test L-3) 

62 oct. & below... . 


(a)4.50 ~4.875 (a)4.50 -4.875 

 occtiy te (a)5.00 -5.375 (a)5.00 -5.375 
ed ee ee (a)5.375-5.75 (a)5.375-5.75 
Ot, ee (a)5.625-6.00 (a)5.625-6.00 
60-62, 400 e.p........ (a)4.625-4.875 (a)4.625-4.875 


KANSAS (For Kansas destinations only) 
U.8. Motor: (Octane Test L-3) 


62 oct. & below.... 4 375- 4.50 4. 
5 


75- 4.50 
oc | 5.375- 5.50 5 ; 


.50 
(c)W. TEX. 
U. 8. Motor: (Octane Test L-3) 


62 oct. & below.... 4.625- 4.75 4.625- 4.75 
POUL. «<cscecws 9.125- 5.25 5.125- 5.25 
67-69 oct.......... 5.50 5.625 5.50 -— 5.625 
70-72 oot.......... 5.875 5.875, 
(c)E. TEX. 
60-62, 400 e.p........ (a)4.00 —4.125(a)4.00 —4.125 


N. LA. (For shipment within La. & into Ark.) 
U. 8. Motor: (Octane Test L-3) 


62 oct. & below.... 4.50 4.75 


4.50 - 4.75 
-63-66 oct.......... 


4.625- 4.875 4.625- 4.875 

67-69 oct:......... 5.00 - 5.25. 5.00 - 5.25. 

|. ee 5.50 5.50 
ARKANSAS (For shipment within Ark. & into La.) 
U. 8S. Motor: (Octane Test L-3) 

62 octane & below.. = (b) 4.50 (b)4.50 

ee (b)5.00 (b)5.00 
OHIO (Quotations of S. O. Ohio. Delivered any- 
where in Ohio). 
SS. G; Bieter. ..css 7.625 7.625 
Above 65 oct......... 7.875 7.875 


Natural Gasoline 


( Prices are those to blenders on freight basis shown 
below. Shipments, however, may originate in other 
Mid-Centinent manufacturing districts, such as Pan- 
handle Texas, S. W. Texas or Kans.) 


F.O.B. GROUP 3 
Grade 26-76........ 2.375 


(a) Nominal. 

(b)Only one refiner quoting. 

(c)Refiners report they generally receive from 0.25c 
to 0.5¢c per gal. more for gasoline & kerosine for local 
or differential territory shipment. 


2.50 - 2.625 





Prices Effective Jan. 31 Jan. 24 
Natural Gasoline (Cont'd) 

F.O0.B. BRECKENRIDGE 

Grade 26-70.......... 2.50 2.50 


CALIFORNIA (F.o.b. plants in Los Angeles basin) 
75-85, 350-375 e.p. for _ 
Cee 7.50 — 7.%5 7.50 - 7.75 
: 
Kerosine 
WESTERN PENNA, 
Bradford- Warren: 
Oe, Ser ere 5.50 = 5.75 §.50 - 5.75 
ere errr 5.625- 5.875 5.625- 5.875 
Pe MUN ska ciaaeawaanes 5.75 — 6.00 5.75 - 6.00 
Other districts: 
EEO T RET E Te 5.375- 5.50 5.375- 5.50 
a, EEE 5.50 — 5.625 5.50 - 5.625 
Epa ee eee 5.625- 5.75 5.625- 5.75 


CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group.) 


| ee 5.55 — 5.80 5.55 - 5.80 
OKLAHOMA 

OO eee 4.125- 4.50 4.25 - 4.50 
ere ee 4.25 — 4.625 4.25 - 4.625 
KANSAS (For Kansas destinations only). 

GN<O8 Wen cv cccccvcss 4.50 — 4.625 4.50 - 4.625 
er 4.625- 4.75 4.625- 4.75 


(c)N. TEX. (For shipment to Texas and New Mexico 


destinations; Group 3 pricea quoted on northern 
shipments). 
i ener 4.50 4.50 


(c)E. TEX. 


41-43 w.w............ (a)4.125 (a)4.125 


N. LA. (For shipment within La. and into Ark.’ 
41243 W.W.. wcocc ccc 4.50 - 4.625 4.50 - 4.625 
ARK. (For shipment within Ark. and into La.). 
en (b) 4.625 (b)4.625 
CALIFORNIA 

ae 6.00 — 7.00 6.00 - 7.00 


Gas and Fuel Oils 


WESTERN PENNA. 
Bradford- Warren: 


BE ccdanacceenees §.25'= $375. S.25 = $-375 
Other districts: (Excluding Pittsburgh District Prices). 
ce LEE 4.875- 5.00 4.875- 5.00 


CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group. 


P.W. Distillate....... 5.25 - 5.50 5.25 — 5.50 
No. 3 gas oil, str...... 4.625- 5.00 4.625- 5.00 
U.G.I1, gas oil........ 4.25 - 4.625 4.25 - 4.625 
Fuel Oils (Vis. at 1€9): 
500-700 Vis........ 2.20 =: 2.40 2 5- 2.75 
300-500 Vis........ 2.50 - 3.00 2.50 -— 3.00 
100-300 Vis........ 3.25 — 3.375 3.25 3.3875 
OKLAHOMA 
ING. 3 WRB ois cases 4.125- 4.25 4.125- 4.25 
No. 1] straw.......se- 4.125 4.125 
PG, SMOW ss cacassvcs 3.875- 4.00 3.875- 4.00 
ING. SGI. kc acccccs S140 = ate. O.10 ~ 3.010 
tek aS ae (a)3.00 —3.375(a)3.00 -3.375 
oP errr rere 3.625- 3.75 3.625- 3.75 
Sere eee (b) $1.35 (b)$1.35 
MNS. Sicciucstuae (b)$0.875-$0.925 (b)$0.875-$0.925 
DE ack cus sckasen (a) $0.825-$0.875 (a)$0.825-$0.875 
Piiitiwavnkcseuuen (a)$0.80 -$0.85 (a)$0.80 -$0.85 


KANSAS (For Kans. destinations only). 
No. 1 p.w.fuel oil....  4.375- 4.50 4.375- 4.50 
10-14 fuel oil......... $0.675 $0. 675-$0.70 


N. TEX. (For shipment to Texas and N. Mex.; Group 
3 prices quoted on nortbern shipments). 


Pem.. 2 WENROs cin sicnts (a)4.25 (a)4.25 
ae eo ee 2.75 = 2.075 °-3.75 — 2:875 
24-26............--. $0.85 -$0.875 $0.85 -$0.875 
POE  acceee ces ane eis $0.80 -$0.825 $0.80 -$0.825 
N. LA. (For shipment within La. and into Ark. 

Pe Bhs cue eka thee ee 3.625-— 3.75 $.625-~ 3.75 
BEC hash sunwhe een $1.10 -$1L.15 $1.10 -$1.15 
REE r $0.95 -$1.00 $0.95 -$1.00 
Sick = Glomackuncnamnn $0.80 -$0.85 $0.80 -$0.85 
ARK. (For shipment within Ark. and into La.) 

Of RRR rar era (b)4.00 (b)4.00 
28-30 gas oil, zero.... (b)3.75 (b)3.75 
CALIFORNIA 

San Joaquin Valley: 

ee ne $0.60 -$0.85 $0.60 -$0.85 
eT Peer ee $0.85 -$0.95 $0.85 -$0.95 
Diesel fuel (per gal.).. 3.75 - 5.00 3.75 - 5.00 
Stove dist. (per gal.).. 4.00 — 7.00 4.00 — 7.00 
Los Angeles 

Heavy fuel.......... $0.65 -$1.00 $0.65 -$1.00 
Pee SS rr $0.85 -$1.10 $0.85 -$1.10 
Diesel fuel (per gal.).. 3.25 - 5.00 3.50 — 5.00 
Stove dist. (per gal.).. 3.50 — 7.00 3.75 - 7.00 








Prices Effective 


Jan. 31 


Gas and Fuel Oils (Cont'd 


San Francisco: 

Heavy fuel.......... 
OS 
Diesel fuel (per gal.) . . 
Stove dist. (per gal.) .. 


Jan. 24 


$1.05 
$1.15 
5.50 
7.50 


_ Note: All above heavy fuels meet Pacific specifica- 
tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 
and stove distillate, spec. 100. 


Neutral Oils 


WESTERN PENNA. 


Viscous Neutrals (Viscosity at 70° F.) 


200 Vis. (180 at 100°) No. 3 


kh ETE Oc di, 
i) eee 19.50 —20.00 
ca Se 19.00 -19.50 
oS ce 17.00 -17.50 


col., 420-425 f1.: 


20.50 —21.00 
19.50 —20.00 
19.00 -19.50 
17.00 -17.50 


180 Vis. (165 at 100) No. 3 col., 410-415 fl. 
Se te 116.00 -16.50 16.00 -16.50 
150 Vis. (143 at 100) No. 3 col., 400-405 fl 


a SE ere 17.50 -18.00 
Serre 16.50 -17.00 
4 Sener. 16.00 —16.50 
SS ee ee 15.00 -15.50 

SOUTH TEXAS 

Vis. Color 

Pale Oils: (Viz. at 100° F.; p.t. 0) 
100 No. 1%-2%..... 5.00 — 5.50 
> Ot | re .t3 ~ tise 
th ot Bee 1.20 = t.19 
500 No. 24-3 8.25 - 8.75 
ro 8.75 - 9.25 
RIGO INO. S48. vec s css 9.25 -— 9.75 
rer 9.50 -10.00 
Red Oils: 
Pdi, Se 6.75 - 7.25 
Oe Ne Os sc cv ness 7.25 -— 7.75 
S00 tO: SB vc .ciccccs 8.25 - 8.75 
Cos ee 8.75 -— 9.25 
BSOO NO. SS. 6 caceccs 9.25 - 9.75 
2000 No. 5-6......... 9.50 -10.00 

Note: South Texas red oil prices 


17.50 ~18.00 
16.50 —17.00 
16.00 -16.50 


15.00 -15.50 


5.00 - 5.50 
6.75 -— 7.25 
7.25 - 7.7 
8.25 — 8.75 
8.75 - 9.25 
9.25 -— 9.75 
9.50 -10.00 
6.75 - 7.25 
7.25 - 7.75 
8.25 -— 8.75 
8.75 - 9.25 
9.25 - 9.75 
9.50 -10.00 


shown above 


cover oils with green cast; blue cast red oils are slightly 


lower in some cases. 


MID-CONTINENT 
is). 


(0 to 10 P.P.) 


Pale Oils: 


Vis. Color 
60-85—No. 2....... 
86-110—No. 2...... 

ISO—INO. S..... cccscee 

BGO—-NO. BS... ccceccce 

BOO—No. BS... ccccces 

S50—No. S....ccccce 

eee 

BOO—Nai 3B... .. cc eccc 

Red Oils: 

180—No.5.......... 

200—No. &...ccccecs 

B5O—Noa. §.. 6. ccs 

280—No. 5.......... 

BOD—INO. GB... oc cesses 


Note: Viscous oils, 15-25 PR 
0.5¢ under 0-10 p.p. oils. : 
._p., generally are quoted 0.25c under 0-10 Pp. oils. 

y are 


10.50 
11.50 
11.75 

io 


quoted 0.5c above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 
Pale Oils (e)0 to 10 p.p.: 
Vis. Color 

60-85—No. 2....... 12 

86-110—No. 2...... 1.2 
ee See 10.00 
oo ee 11.00 
BOOMHING: S00 sccsecs 11.50 
SS. eerie 12.50 
Red Oils: 

1OO—No. §.. 0c eccces 10.00 
BOO ING. Ooiks os00 eee 10.50 
SOI Os 6cc es aces 11.50 
280—No. 5.......--: 2.50 
SOO—No. §.. . 2 csceee 12.75 


(e) Viscous oils, 15 to 30 p.p. are quoted 0.5c¢ lower, 
60-85 and 86-110 No. 2 non-viscous oils, 15 to 30 p.p.. 


are quoted 0.25c lower. To obtain delivered prices 


in Chicago, add 0.25c per gal. 


(Vis. at 100° F.; F.o.b. Tulsa 


11.75 


generally are quoted 
n-viscous oils, 15-25 


iscous oils (150-300 vis.), No. 4 color, genera 


10.00 

10.50 

11.50 

2.50 
>] 


~ 


1 
12.75 


Cylinder Stocks 


MID-CONTINENT 
Bright Stocks: 
190-200 Vis. at 210° D 
150-160 Vis. at 210° D: 
2 See 
Ft eee 
Le * ee 


p. 
150-160 vis. at 210° EF 


19.00 


16.00 
15.00 -15.50 
15.00 
15.00 





(F.o.b. Tulsa basis). 


19.00 


16.00 
15.00 -15.50 
15. 
15. 








—- 
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MARATHON i: 
a 4 \ pe 


PRODUGTS 
x 


TREMENDOUS TRIFLES 


A CLEAR WINDSHIELD IS A CLEAR WAY TO-MORE BUSINESS 


The extra attention given to customers is most important. It costs no more and customers appre- 
ciate this extra contribution to their safety and to the safety of other motorists. 


The extra protection motors receive from MARATHON MOTOR OIL is most valuable and costs 
no more. It is refined from 100°. paraffine base crude and will satisfactorily lubricate the motor 


eet, 
eet 


ot any make automobile when the proper S.A.E. grade is used. 


Jobbers who handle MARATHON PRODUCTS know the value of the extra atten- 
tion they receive from The Ohio Oil Company through the medium of special 
advertising, sales helos and suggestions. Let us show you how you can increase 
your sales and profits. Write, wireor phone at our expense for complete details. 


THE OHIO OIL COMPANY 


Generac Orrices - - - - Finptay, Onto 
ROBINSON, ILLINOIS TULSA, OKLAHOMA FT. WORTH, TEXAS 


FEBRUARY 2, 1938 


AS 








a large portion of eastern Pennsyl- 
vania. 

While wholesale prices were un- 
changed at all other points, reports of 
price shading persisted in several 
markets. 

Retail prices were reported extreme- 
ly spotty throughout the week. This 
was particularly true in the New York 
area. The Texas Co. reduced gasoline 
prices to dealers 1.5 cents in one bor- 
ough of New York City. As yet, how- 
ever, other boroughs of metropolitan 
New York have not been affected. 

Retail prices in northern New Jer- 
sey also continued unsettled. Distribu- 
tors in the New York area generally 
reported decreased sales to consumers 
during January. Some said consumer 
demand was as much as 20 per cent 
under January a year ago. 





Scale Lower 

NEW YORK, Jan. 31.—Scale wax 
prices were again lowered in the week 
ended Jan. 29. 

One major company reported sales 
of white crude scale at 2.35 cents early 
in the week. Other offerings at 2.30 
cents also were heard. 

Domestic and export buying of wax 
was spotty throughout the week, ac- 
cording to reports of New York sell- 
ers. 

While no changes were reported in 
prices of fully refined wax, reports 
of shaded offerings persisted through- 
out the week. 





Foreign Interest Picks Up 
N. P.N. News Bureau 

LOS ANGELES, Jan. 29.—Although 
no quotations on actual inquiry were 
reported, several west coast suppliers 
were talking in terms of lower prices 
for bulk gasoline to offshore points. 
One large supplier thought a cargo 
or so of U. S. Motor gasoline could be 
bought at around 5.5 cents and valued 
the higher quality motor fuels at only 
slightly above this. Other members of 
the trade continued to think in terms 
of 5.75 to 6 cents on any export ship- 
ment. 

Interest in kerosine-distillate was 
evidenced by buyers at Atlantic for- 
eign and Pacific foreign points. The 
inquiry was for one to three cargoes 
to be delivered via the two oceans 
within the next four months. Quota- 
tions on the product were reported 
within the range of 4 to 4.5 cents. Sev- 
eral suppliers showed no interest in 
the matter, but continued to improve 
stock positions on this product. 

Stability of third grade gasoline 
prices in the Los Angeles area was 
threatened the past week when a San 
Joaquin Valley refiner offered tank 
truck and trailer deliveries to stations 
in this territory at a laid down price 





Fuel Oil..... 


TULSA, Jan. 31.—Cold weather in 
the north started light fuels moving 
again from the Mid-Continent. In- 
creased movement last week did not 
represent new business entirely, since 
much of this movement was against 
orders held up by mild weather. Some 
distributors were asking for rush ship- 
ment. 

No. 1 oil had been difficult to move 
before the cold snap. Nos. 2 and 3 oils, 
due to their apparent scarcity, had 
not been affected by the quiet trading 
period. Prices were steady and sup- 
plies closely held. 

With only 30 to 60 days left in the 
heating oil season, several Mid-Con- 
tinent refiners already were laying 
plans for converting their “distillate 
cut” from heating oil to tractor fuel. 
One refiner indicated this change 
would be made within two weeks. 

Heavy fuel oil continued to be a 
problem for most Mid-Continent re- 
finers. Some railroads indicated to 
their contract suppliers that they 
would have to reduce their takings. 
Industrial demand was not sufficient 
to make up this difference and con- 
siderable heavy fuel was going into 
storage. 





was estimated at not more than 6.75 
cents, ex-tax. 

Easiness, due to continued mild 
weather, was evident in offerings of 
burning oils by independent plants in 
the “Basin.” Kerosine-distillate was 
available in tank car lots of 3.5 to 4 
cents and diesel oil at 3.25 to 3.5. Colder 
weather in the San Joaquin Valley 
helped the market for burning oils 
and prices were unchanged. 


NEW YORK, Jan. 31.—Wholesale 
fuel oils, with the exception of Phila- 
delphia district where prices were re- 
duced 0.25 cent, generally were un- 
changed in eastern markets the week 
ended Jan. 29. 


Variable temperatures resulted in 
spotty demand, according to reports. 

The reduction of 0.25 cent in Phila- 
delphia prices, sellers said, resulted 
from meeting competition of New 
York and Baltimore over a wide area 
in eastern Pennsylvania. 

Distributors in the New York area 
said that while variable weather heid 
down consumption of heating oil some- 
what the last week of the month, they 
expected total consumption for Janu- 
ary would be about normal. 


* * * 
N.P.N. News Bureau 

CHICAGO, Jan. 31.—The near-zero 
temperatures which set in the past 
week stimulated light fuel oils consid- 
erably, sellers reported. 

Marketers expressed fear of short- 
age in burner fuels should the current 
cold spell continue as inventories ac- 
cumulated thus far in a comparative- 
ly mild winter are becoming low, they 
said. 


Quotations for No. 2 straw fuel were 
reported off slightly, while prices for 
Nos. 1 and 3 were steady. 

Michigan refiners reported good de- 
mand for light fuels. Many of them 
expressed the belief that they could 
sell twice as much as they had on 
hand. 

Although scattered reports of in- 
creased heavy fuel consumption were 
heard from time to time, majority of 
Chicago sellers said demand for heavy 
oils was practically negligible. 








No. 1 No.2 No.3 No.4 
Ss. O. NEW JERSEY 
Mowatt, NM. Dossssaccscce * 


7.00 7.00 7.00 
Atlantic City, N. J...... * 7.00 7.00 7.00 
Baltimore, Md......... 8.00 7.00 7.00 7.00 
Washington, D.C....... 8.50 7.75 7.75 7.75 

SOCONY-VACUUM OIL CO. INC, 
(S. O. New York Division) 

New York City......... * 7.50 7.50 7.50 
yh. i Eee * 7.50 7.50 7.50 
Rochester, N. Y........ * 7.50 7.50 7.50 
Boston, Mass.......... * 7.00 7.00 7.00 
SON. MOR, 6 b.ci5s0essc * 8.00 8.00 8.00 
Manchester, N. H....... * 7.50 7.50 7.50 
Dortagten, Vt... . 2.0. - 8.00 8.00 8.00 
Hartford, Conn......... * 7.00 7.00 7.00 
New Haven, Conn...... * 7.00 7.00 7.00 
Providence, R. I........ * 7.00 7.00 7.00 


*Prices for No. 1 fuel in S. O. New Jersey and 
Socony-Vacuum territories same as for kerosine 
which see in tank wagon table for various cities: 
prices change with kerosine. 


No.1 No.2 No.3 No.4 
ATLANTIC REFINING 


TANK WAGON MARKETS, HEATING OILS 


Prices in Effect Jan. 31, 1938 


Following are tank wagon prices of various grades of heating oil at the Points shown in sarious territories. 
Prices are in cents per gallon. 


No. 1 No. 2 No. 3 No. 4 
ATLANTIC REFINING Cont’d 


Springfield, Seren de ee 
Worcester, Mass........ 9.00 7.50 7.50 
Hartford, Conn......... 9.00 7.50 7.50 
S. O. OHIO 
Columbus Division and 
ae 7.50 7.50 7.00 
Clty GF EAR, « .cicacs 8.00 8.00 7.00 


a) ee 8.00 8.00 7.50 


Note: S. O. Ohio prices are for full compartment 
hose dumps, bucket dumps are 0.5¢ per gallon higher. 


S. O. INDIANA 
Stanolex Fuel and Furnace Oils 





No. 1 Stanolex 

Fuel Furnace 
RDS cio ce rsk a tee eae oo es 18.8 7.00 
DEN ih okie weccsiesewese Gas *11.8 
ET rrr ert cree ton 
a ES er 8.1 7.4 
eee ee 7.5 7.5 
oO eee ee ye 73 
t. eure 64 V eieaekee eee eee 7.5 6.8 
ere 6.6 6.6 


*Includes state tax of 4c. 
This price applies to 1 to 99 gals. deliveries; 







t 
150 gals. and over, 7c. 





ft . P Philadelphia, Pa........ 7.75 7.00 7.00 7.00 
of 11.75 cents, including 4 cents tax. Allentown, Pa.......... 8.25 7.50 7.50 7.50 Note: Small-lot deliveries of light fuel oils range 
Although the movement was in the Wilmington, Del........ 8.25 7.50 7.50 7.50 up to 2c higher than above quotations. 








refiner’s own truck units, the net back 














a 
RN amerremne 











44 


NATIONAL PETROLEUM NEWS 











REFINERY TANK CAR MARKETS 


| All prices on this page are publisher's opinion of open market quotations or sales, for spol shipment (10 to 15 days) unless otherwise slated. Prices in 
cents per — except heavy fuel oils in dollars per barrel, waz and petrolatums in cents per pound in barrels, tank car lois, f.o.b. refineries in districts 
designated, except where otherwise noted. Inter-refinery and export price not included unless so stated in the respective markets. Federal, stale or munici- 





1 tazes not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are delermined 

| > C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noled 

| 

. ~ s . i ; 2 

| Cylinder Stocks (cont’d) | Pe PMective > es Wax 

| eR P | (f) WESTERN PENNA. | 

Putets Reeve enaies Jams 26 | 600 S.R. filterable.... 8.50 - 9.00 8.50- 9.00 | Prices Effective Jan. 31 Jan. 24 

| Mid-Continent (cont'd) | rae 10.50 -11.50 10.50 -11.50 | a ; 

| 120 Vis. at 210° D: | = a. acscacsececces AE.00=32.00 11.00 -12.00 WESTERN PENNA. (Per lb., f.0.b. New York basis.) 

© 19%_17 of - > 9 eee 14.00 -16.00 14.00 -16.00 122-124 w.c. scale, 
Bing  pheb 16. Ee. aa 2 - aaliaes 600 Warren E. . 13.00 -13.50 13.00 -13.50 | gAMPeee ese eeeee es 2.25 = 2.35 2.45 - 2.50 
25 to 40 p.p........ 14.25 14.25 | (© Quotations only. Sere a ae 

600 S.R. Dark Green.. 5.00 — 7.50 5.00 = 7.50 Baie s4 cat we eos 22002 ° 3.35 2.45 - 2.50 


600 S.R. Olive Green... 7.00 —- 9.50 7.00 - 
MA Week ec es ceas (b)12.50 (b) 12.50 
pS ee 3.50 — 4.00 3.50 - 


50 Bright stock, 145-155 vis. at 210°, 540-550 flash, No. 

| 8 color: OKLAHOMA (Per Ib. in bbls.; in a few instances, 
4.00 | Was ss PaRuames 18.50 -19.00 18.50 -19.00 | per lb. in burlap bags). 

BMGs. cw cccecccuce E.S0 1008 37.50 -18.0 | 24.) 6 ‘ as: 

20 p.t....... 2.2.12. 16.50 -17.00 16.50 -17.00 124-126 w.c. acale, 


CHICAGO (Viscosity at 210°) 9 = 
. “ svc Risitawe xc . 15.50 -16.00 15.50 -16.50 | AMLPe.s--eeeeeees 2.60 


.73 - 2.90 
Unfiltered Steam ‘Refined: 


CHICAGO (In par carload lots. Melting points 
P t l t | are E.M.P. (A.S.T.M.) methods; add 3° F. to convert 
Bright stocks, 160 vis. at 210. No. 8 color: etroiatums | into A. m.p. ) 
Oto 10 pp........ z.% 7.15 | WESTERN PENNA. (Per lb., in barrels, carload lots. Fully refined: 

1S Gb Zo BS... 2s 16.75 16.75 | Im tank cars, 0.5c per lb. less). 122-124 

30 to 40 p.p........ 25 > Snow White 6.625- 
E filtered “4 Stock. . 14.50 14.50 a... Samed 

To obtain prices delivered in Chicago, add 0.25c | Cream White........ 4 625- 4. 

gal. | Light Amber......... 2.75 -$§ 
(a) Nominal. 3 ‘ 
(b) Only one refiner quoting. Red 


4.65 - 
4.90 - 
5.05 - 
**5.45 - 
: 80 **5.70 - 
135-137 erie ... **6.45 — 6.55 **6.45 —- 
| **Same prices quoted in bags or slabs loose. 
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MID-WESTERN TANK CAR MARKET 























| “ 
| Prices are those made by Chicago sellers, on Group 3 (Oklahoma) freight basis, although shipments may originate in other South-western or Mid-western refining districts 
| Prices Effecti Jan. 31 2 
° © | , clive an. an, 2 
Gasoline | Fuel and Gas Oils are . 
" . ‘ Industrial (cont'd 
Prices Effective P Jan. 31 Jan. %4 Prices Effective Jan. 31 Jan. 24 
U. S. Motor: (Octane Test L-3) | No. 6. ... $0.50 -$0.55 $0.50 -$0.55 
62 oct. and below... 3.75 -— 4.00 3.75 — 4.00 | Domestic: | Geavk gas oil....... 2.875- 3.25 2.875- 3.25 
on A, ER Ee 00 - 4.25 4.00 -— 4.25 | = aie . ae 
Gaen.. 4:50 - 4.625 4:50 — 41625 | Nolpw.......... - $.125- 4.375 4.125- 4.375 
7.76 c - ‘ec e No. 1 straw.... ; 3.875- 4.125 4.00 - 4.125 
0-72 oct 4.50 -— 5.00 4.50 -— 5.00 ‘ 7 
a ME ha 95 ry | No. 2 straw...... 3.625- 3.875 3.625- 3.875 
64-66, 375 e. P.. we eee (b)4.25 (b)4.25 ° . 9: 9 92 . 9c 9 9c 
\ em ape o on No. 2 dark. ... 3.625- 3.75 3.625- 3.75 
68-70, 350-360 e. p.. (b)5.25 (b)5.25 | WN =a ep . & = ae 
* 2 3.50 — 3.75 3.50 - 3.75 —~ 
| No.4. $1.05 -$1.10 $1.05 -$1.10 | Naphtha and Solvent 
No. 5.. $0.80 -$0.85 $0.80 -$0.85 
K 2 | Range oil. 4 ~? 6.25 4.125 4.25 Stoddard wobvess..... 6.875 6.875 
erosine Cc ns Bp omer ara 7.375 7 pit 
. ; o= 7- or oe dustrial: . & P. naphtha. . 7.a40 7.375 
ao pe BAO oe aes . os. +o , 12s- a | apenas Mineral spirits....... 6.375 6.375 
re A dal nal koa i aaa a — Sree LS Sere ..... $0.95 -$1.10 $0.95 -$1.10 Rubber solvent... . . 7.315 7.375 
(b) One seller quoting. FONG Os hist ase weeeees $0.775-$0.85 $0.775-$0.85 Lacquer diluent. ..... 8.375 8.375 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Jan. 28, 1938) 
U. S. Motor, (Octane Number determined according to L-3 Method): Jan. 24 Jan. 25 Jan. 26 Jan. 27 Jan. 28 
62 octane and below: , 
Oklahoma....... 7 ‘ 4.00 -— 4.25 4.00 - 4.25 4.00 — 4.25 4.00 -— 4.25 4.00 — 4.25 
*North Texas.......... 4.50 -— 4.875 4.50 -— 4.875 $4.50 -— 4.875 14.50 -— 4.875 t4.50 -— 4.875 
West Texas. . ae 4.625- 4.75 +4.625- 4.75 4.625- 4.75 4.625- 4.75 4.625- 4.75 
Mid-Western (Group 3 basis)..... 3.75 — 4.00 3.75 — 4.00 3.75 — 4.00 3.75 — 4.00 3.75 — 4.00 
| 63-66 octane: 
| Oklahoma......... : ¥ 4.375- 4.50 4.375- 4.50 4.375- 4.50 4.375- 4.50 4.375-— 4.50 
*North Texas......... 15.00 = 5.375 t5.00 — 5.375 5.00 — 5.375 15.00 — 5.375 5.00 -— 5.375 
} Lo ae §.125— 5.25 5.125- 5.25 5.125— 5.25 5.125- 5.25 5.125— 5.25 
Mid-Western (Group 3 basis)... 4.00 - 4.25 4.00 -— 4.25 4.00 -— 4.25 00 — 4.25 4.00 - 4.25 
67-69 octane: 
Oklahoma.......... ; ve ite 4.625- 4.875 4.625- 4.875 4.625- 4.875 4.625- 4.875 4.625- 4.875 
SNorth ‘Temas.......... na 15.375- 5.75 15.375- 5.75 *S.375= $.75 t5.375- 5.75 5.375- 5.75 
Wert SOMMR.  . cs sce : 5.50 — 5.625 5.50 — 5.625 5.50 — 5.625 5.50 — 5.625 5.50 = 5.625 
Mid- Western. (Group 3 basis)...... 4.50 -— 4.625 4.50 — 4.625 4.50 -— 4.625 4.50 -— 4.625 4.50 — 4.625 
70-72 octane: 
CRI, oa ck esac snceseve ; ; ‘ 4.875- 5.25 4.875- 5.25 4.875- 5.25 4.875- 5.25 4.875- 5.25 
*North Texas......... ; 15.625- 6.00 T5.625- 6.00 15.625- 6.00 15.625- 6.00 t5.625- 6.00 
We Ps 6 hk Keke ‘ oe ; 5.875 5.875 5.875 5.875 5.875 
Mid-Western (Group 3 basis)... .. ; ; 4.50 -— 5.00 4.50 — 5.00 4.50 - 5.00 4.50 — 5.00 4.50 - 5.00 
Motor Gasoline, 60-64 oct. 
New York harbor........ Te : 16.50 -— 6.75 16.50 — 6.75 6.50 - 6.75 16.50 - 6.75 16.50 - 6.75 
Philadelphia district...... ree - t7.00 t7.00 t7.00 t7.00 t7.00 
Baltimore district............ : ; reece ai ; 16.75 -— 7.25 16.75 - 7.25 16.75 - 7.25 16.75 -— 7.25 16.75 - 7.25 
Motor Gasoline, 65 oct. & above: 
New York harbor............ . reer ; 16.75 — 7.00 16.75 -— 7.00 16.75 -— 7.00 46.75 — 7.00 16.75 -— 7.00 
Philadelphia district.............. iecpeuns . ae 7.00 — 7.25 t7.00 - 7.25 t7.00 - 7.25 7.00 — 7.25 +7.00 — 7.25 
<anane . Peres F Ae eee ; ‘ 7.00 — 7.50 t7.00 - 7.50 7.00 - 7.50 7.00 -— 7.50 t7.00 - 7.50 
| . Motor, 58-62°: 
“Other districts (Western Penna.)...... ee ee ; : 4.625- 4.875 4.625- 4.875 4.50 - 4.625 4.50 -— 4.625 4.50 — 4.625 
Motor Gasoline, Min. 65 oct.: 
| Bradford-Warren (Western Penna.).............. ica , 6.75 - 7.25 6.75 - 7.25 6.75 =— 7.25 6.75 - 7.25 6.75 - 7.25 
Other districts (Western Penna.).................. Became elves 6.50 - 7.00 6.50 — 7.00 6.50 - 7.00 6.5 7.00 6.50 - 7.00 
| *For shipment to Texas and New Mexico destinations; Group 3 prices are quoted on northern shipment. 
tNominal. 
q tOnly one refiner quoting. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnote. Gasoline tazes, 
shown in separate column, include 1c federal, and state tazes; also city and county taxes as indicated in footnotes. Kerosine tank wagon prices include taxes, where levied, as 
indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Jan. 31, 1938, as posted by principal marketing companies at 


their headquarters offices, but subject to later correction. 





S. O. New Jersey 


Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 


Atlantic City, N.J.... 7.25 8.75 4 8.5 
Newark, N. J.... ; 7.25 8.75 4 8.5 
Annapolis, Md........ 8.35 9.85 5 9.5 
Baltimore, Md........ 1.78 9.25 5 9 

Cumberland, Md...... 9.15 11.65 5 10 

Washington, D.C..... 8 9.5 3 9.5 
Danville, Va.......... 8.95 11.45 6 12.9 
SS eae. t.42 10.25 6 1.5 
Petersburg, Va........ 8.05 10.55 6 i By 
Richmond, Va........ 8.05 10.55 6 11.7 
Roanoke, Va......... 9.25 11.75 6 12.9 
Charleston, W. Va.... 8.55 11.05 6 12.6 
Parkersburg, W. Va... 7.85 9.35 6 i3.2 
Wheeling, W. Va...... 8.85 10.25 6 12.2 
Charlotte, N. C....... 9.15 11.65 7 423.6 
Hickory, N.C........ 9.65 12.15 7 13 

a eA 9.45 11.95 7 12.8 
SG. i ae 8.75 1 & . ae 3.2 
Salisbury, N.C....... 9.25 11.75 7 2.7 
Charleston, S. C...... 7.75 10.25 7 11.1 
Columbia, 8. C....... S35 22:35 7 88.3 
Spartanburg, S. C..... 9.45 11.95 7 12.9 

Discount to undivided dealers: Dealer t.w. price 


less 0.5c per gal. 


Price basis to commercial consumers: To contract 
accounts, gg at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. priee in foregoing states is equivalent of dealer 
t.w. price, less 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries leas than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


Socony-Vacuum Oil Co., 
Inc. 


(S. O. New York Division) 


Socony Mobilgas 
(Regular Grade) 
Con- “Split’’ 


sumer Deal- Gaso- Kero- 
Tank’ er line sine 
Car T.W. Taxes T.W. 
Metropolitan N. Y. City: 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 
Queens)....... eg ae 9.5 *5 8.75 
Borough of . Rich- 
mond (Staten Is.)... 7.5 9.5 *5 8.75 
J eS ae 7.8 9.5 5 9 
Binghamton, N. Y.... 8.7 10.3 5 9 
SS. . a 8.04 9 5 7.5 
Jamestown, N. Y..... 7.78 10.8 5 8.25 
Plattsburg, N. Y...... 7.9 10.4 5 9.5 
Rochester, N. Y...... 8.17 10 5 8.5 
Syracuse, N. Y....... 8.12 9.5 5 9 
Danbury, Conn....... 7.8 9.8 4 9 
Hartford, Conn....... 7.6 9.6 4 8.5 
New Haven, Coan.... 7.5 9.5 4 8 
PBR, BEG... <00s% ces 8.2 9.8 5 9.5 
Portland, Me......... : Pe i 9.5 5 8.75 
Boston, Mass........ 7.5 9 4 8.5 
Conoord, N. H........ 8.2 10.5 5 9.5 
Lancaster, N. H...... 9.1 LL.5 5 10.25 
Manchester, N. H..... 8 10 5 9 
Providence, R.I...... 7.5 9.3 1 8.5 
Burlington, Vt....... 7.9 9.9 5 9.5 
Se i ee 8.2 10.2 5 9 


*Plus 2% city sales tax computed at 
each sale. 


Discount to undivided dealers: 0.5c less than “‘split” 
dealer t.w. 


time of 








Price basis to cial s: Effective 
about Nov. 15, 1936 in New York and New England 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 


Atlantic Refining 


Atlantic White Flash 
Gasoline 
(Regular Grade) 


Gaso- Kero- 


Tank Dealer line sine 
Car T.W. S.S. Taxes T.W. 
Philadelphia, Pa.... 7.25 8.25 12 Ss 4.5 
Pittsburgh......... 8 10 15 5 ll 
Allentown... i. te Va. 5 ll 
_ Sa ae . 8 5s = 5 10 
Soranton........... 8 55 5 
Altoona..... ere 10 ** Ss it 
Harrisburg.........7.5 9 ¥** 5 11 
Williamsport. . 8 10 ** 5 ll 
Dover, Del... a ** 5 ll 
Wilmington. . ' 9 ** 5 Ss 
Boston, Mass...... 9 ** 4 8.5 
Springfield, Mass... 9.5 ¥** 4 8.5 
orcester, Mass... 10.3 ¥** 4 9 
Fall River, Mass... . 5 = 4 8.5 
Hartford, Conn..... ... 4 4 8.5 
New Haven, Conn.. ... 9.5 ** 4 8 
Providence, R. 1.... . 5° = 4 8.5 
Atlantic City, N. J.. 33 = 4 9 
Camden, N. J...... i. 4 9 
aremtos, IN. J....5.. S:.75 ** 4 9 
Annapolis, Md..... 9.85 ** 5 9.5 
Baltimore, Md..... ... o:35 = 5 9 
Hagerstown, Md.... ... 10.35 ** 5 10 
Richmond, Va...... ... 10.55 ** 6 se 
Wilmington, N.C... ... 10.35 ** 7 11.3 
Brunswick, Ga..... pas 9 pind 7 “is 
Jacksonville, Fla.... ... 9 +* 8 10 


*Georgia has kerosine tax of lc per gal., not in- 
cluded in above price. 

**A tlantic Refining transferred stations to dealers; 
no prices available. 

Discount to undivided dealers: 
0.5c per gal. 

Price basis to cial s: in Penna. and 
Delaware, effective Mar. 11, 1937, on yearly gasoline 
purchases to contract accounts taking full compart- 
ment hose deliveries, using 100,000 gals. or more 
per year, tank car price plus 0.5c per gal.; consumers 
taking less than 100,000 gals., undivided dealer price. 
Consumers under contract and not under contract, 
taking less than full compartment delivery, and 
consumers not under contract taking full compart- 
ment delivery, get divided dealer price. Consumers 
taking less than 25 gals., t.w. delivery, get 4c above 
undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware, 2c per gal. off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


Dealer t.w. less 





S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- {Div- Gaso- Kero- 
sumer ided line sine 
T.4- Dir. Taxes T.W. 
Ohio State-wide...... ll 10 5 %13 


Counties where prices are below statewide: 
Columbiana, Defiance and Pickaway 
sab ala ocanmes eam 10.5 9.5 5 
Franklin, Knox and 
Paulding.........1 9 5 
Renown Gasoline 
(Third Grade) 
Ohio State-wide...... 10.5 9.5 5 
Counties where prices are below statewide: 
Columbiana, Defiance and Pickaway 
Soak a aie ae 9 5 
Franklin, Knox and 
Paulding... —— 
Counties where prices are above statewide: 
Butler, Clermont, Darke, Greene, Hamilton, 
Preble and Warren: 
greta bie WAS ll 10 5 ro 


9.5 8.5 5 





S. O. Ohio Cont’d 


Kerosine Prices 


(Off Statewide Level) 
Kerosine prices are off statewide level in the fol- 
lowing counties: 
Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, ~~ Mahoning, Mercer, 


Preble, Putnam, Shelby, Trumbull, Union, Van 
WOE WPMD cen s hc ace ssacevssieee *12.5 
a Sr rere rr re *12 

pO EO er ree ren *11.5 
Fayette, Licking, Madison, Pickaway, Portage and 
| PI eee Orr eer rr err << ee 


+This price also to authorized agents, exclusive 
of 0.5¢ rental. Discount to undivided dealers: 0.5c 
less than divided dealer t.w. 


*Kerosine prices include Ic state tax. 


Commercial Tank Wagon Q.D.A.to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 25 
counties), on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 25 
counties where Q.D.A. differs from statewide are: 
Allen, Auglaize, Champaign, Darke, Defiance, Erie, 


Fulton, Geauga, Hamilton, Henry, Logan, Lorain, 
Lucas, Meigs, Mercer, Ottawa, Paulding, Putnam, 
Sandusky, Scioto, Shelby, Van Wert, Washington, 


Williams and Wood 


Sales tax: Ohio’s 3% sales tax, effective Jan. 27, 
1935, is added “‘where assessable, to regular posted 
prices,” S. O. Ohio says. 

On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, wher such 
prices are on statewide level. 


S. O. Kentucky 


Crown Gasoline 


(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 
owe Dir. Taxes T.W. 
Covington, Ky....... 12.5 10.5 6 Il 
Lexington, Ky........ 13.5 10.5 6 . 
Louisville, Ky........ 13 10 6 10.5 
Paducah, Ky......... 13.5 10.5 6 10 
Jackson, Miss........ 13 10 7 3 
Vicksburg, Miss...... 13 10 7 *13 
Birmingham, Ala..... 14 ll *8 12 
eS ee 13 10 *9 12 
Montgomery, Ala..... 13 10 *9 *13 
Atlanta, Ga.......... 14 Il 7 *14 
Augusta, Ga..... ee. Il 7 *14 
RG, Sees 11 7 *14.5 
Savannah, Ga........ 12.5 o.5 7 2 
Jacksonville, Fla...... 12.5 3.5 8 Te 
Miami, Fla.......... 12.5 9.5 8 12.5 
Pensacola, Fla........ 13 10 *9 12 
5S ee 9.5 8 10.5 


Kyso Gasoline 


(Third Grade) 


Covington, Ky....... 10.5 8 6 
Lexington, Ky........- 11.5 9 a 6 
Louisville, Ky......-- 11 3.§ 6 
Jackson, Miss......-- 11.5 a 7 
Vicksburg, Miss...... ll 8 5 rj 
Birmingham, Ala..... 12 9.5 *§ 
Mobile, Ala...... pate 8 *9 
Montgomery, Ala..... 10.5 8 : *9 
Atiemte, GO... eee kcve 12 9.5 7 
Augusta, Ga........- 12 9.5 7 
Wien, Ga. .....0.00% 12 9.5 + 4 
Savannah, Ga........ 10.5 8 7 
Pensacola, Fla.......- Ll 8.5 *9 


Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 3c 
yer gal. below consumer t.w. price; on Kyso, 2.5c 
Sdow, regardless of quantity purchased, per month, 

Discounts on kerosine: Prices in Kentucky are net, 
but in other states subject to 2c discount. 


*T'ares: In the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; Montgomery, 
le city and lc county; Pensacola, le city. Georgia 
and Mississippi kerosine prices include lc state tax. 
Montgomery kerosine price includes le city tax. 








Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 
Alabama, 1 /40c on gasoline, 1 /2c on kerosine; Arkansas, 1 /5c per gal. in a single barrel. 1/20c per gal. in bulk; Florida, 1 /8c; Illinois, 3 /100c; Indiana, 1 /5c gal. 


in lots up to 25 bbls.; 2 /25c per gal. in lots of 25 bbls. or more; Kansas, 1 C \ 
gota, 1 /25c; Missouri, 3/100c; Nebraska, 3/100c; Nevada, gasoline, 1 /20c; North Carolina, 


/50c, (3/50c can be charged to meet inspection department expenses) ; Louisiana, 1 /32c; 


pec . ~ 
1 /4c: North Dakota, 1/20c; Oklahoma, 2/25c per gal. in lots of more than 50 


finne- 


bbis.. 1 /5c in lots less than 50 bbls.; South Carolina, 1 /8c; South Dakota, 1/10c; Tennessee, 2 /5c; and Wisconsin, 1 /25c. 
Kerosine inspection fee only: Iowa, 3 /50c; Michigan, 1 /Sc per gal. 





> 
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Above gasoline prices do not include taxes (see general note at top of page) 


NATIONAL PETROLEUM NEWS 


























their headquarters offices, but subject to later correction. 


TANK WAGON MARKETS | 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnole. Gasoline lares, 
shown in separate column, include lc federal, and state taxes; also city and county tares as indicated in footnotes. Kerosine tank wagon’ prices include tares, where levied, as 


indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Jan. 31, 1938, as posted by principal marketing companies at 





S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 
Red Dealer Prices 
Crown ————~Gaso- Kero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W. 





Chicago, Ill... .. - wEew 9.3 8.1 4 10.2 
Decatur, Ti. ....... 32.3 9.1 ree 4 10.2 
} SS ee 11.3 9.8 8.1 4 10.2 
Peoria, Ill....... ee 9.8 9.3 1 10.2 
| Quincy, IIl.. oa ee 9.6 85 6 10 
Indianapolis, Ind... 11.9 10.4 9.7 5 *14.8 
Evansville, Ind..... 11.8 10.3 8.1 S 14.7 
South Bend, Ind.... 12.2 10.7 9.2 5 ¥*15.1 
Detroit, Mich...... 11.1 9.6 9.1 4 9.8 
Grand Rapids, Mich 12.3 10.8 10.3 4 11 
Saginaw, Mich..... 12.1 10.6 10.1 4 9. 
Green Bay, Wis. ... 12 10.5 9.8 5 9.9 
Milwaukee, Wis.... 11.5 10 $2 § 10.4 
La Crosse, Wis..... 11.7 10.2 9.7 5 10.6 
Minneapolis-St. Paul 11.7 10.2 9.7 5 10.6 
Duluth, Minn. . . we 10.5 10 5 10.9 
Mankato, Minn.... 11.7 10.2 9.5 5 10.6 
Des Moines, Ia..... 11.1 9.6 7 4 *11 
Sioux City, Ia. ce aioe 9.8 9.3 Se .2 
Davenport, Ia...... 11.3 9.8 9.3 4 *13.2 
Mason City, Ia..... 11.4 9.9 9.4 4 *13.3 
St. Louis, Mo...... 10.9 9.4 12 9.8 
Kansas City, Mo... 10.6 9.1 8.6 *4 9.5 
St. Joseph, Mo..... 10.6 7.4 6 *4 9.5 
Parga iy. E....... 3B.t BZ 16.7 ¢ 11.6 
Pees, Ps. D... cca 13.9 12.4 11.9 4 12.8 
Huron, S. D........ 12.1 10.6 10.1 *5 11 
Wichita, Kans...... 10.1 7 6 4 8.5 


*Taxes: in the tax column is included these cit 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, lc city tax; South 
Dakota, 0.le sales tax. State Kerosine taxes: 
Indiana, 4c; Iowa, 3c, all included in above prices. 

Discount to commercial consumers: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w. prices; all 
gasolines, 25 to 1,000 gals., at t:w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
le on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 


Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 


line’ sine 

T.W. Dealer Taxes T.W. 

Omaha, Neb......... 11.7 10.2 6 10.5 
pS err re Seon Zou 6 10 

| eee iz: 10.6 6 10.9 

North Platte......... 12.5 ll 6 43.8 
a 53:2 10 6 12 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
Consumer Contract. effective January 1, 1935. 


S. O. Louisiana 





Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Little Rock, Ark...... 7.75 10.25 4.9 33.5 
Alexandria, La........ 45 10.25 8 *10.5 
Baton Rouge, La...... 7.25 9.75 8 *12 
New Orleans, La...... 7.25 9.75 *10 *12 
Lake Charles, La...... 8.25 10.75 $ *12.5 
Shreveport, La........ 6.75 9.25 8 *9 5 
Lafayette, La......... 8.25 10.75 8 *13 
| Bristol, Tenn......... 10.25 22.5 8 14.5 
i Chattanooga, Tenn.... 9.75 = 12.25 8 13.5 
Knoxville, Tenn...... 10.25 12.75 8 14 
Memphis, Tenn....... 8.25 10.25 8 2 
Nashville, Tenn....... 9.25 3E.¢5 8 ll 


> 

*New Orleans gasoime tax includes 7c state, le 
federal, and 2c parish tax. Louisiana kerosine prices 
include lc state tax; in addition New Orleans has lc 
parish tax. 

Price basis to dealers: Undivided 
dealer price, less 0.5c. 

Price basis t# commercial consumers: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. price; those taking less than 
50 gals. at one time will be billed at 4c per gal. over 
posted consumer t.w. price. Generally, the posted 
consumer t.w. price will be equivalent to the dealer 
price less 0.5c per gal. 


Humble Oil & Refining Co. 
Humble Motor Fuel 
(Regular Grade) 


Gaso- Kero- 
line sine 


dealers get 


gar S.S. Taxes T.W. 
2 See 9 13 5 8 
Ft. Worth, Tex....... 9 13 5 8 
Houston, Tex........ 9.5 3.5 5 8 
San Antonio, Tex..... 8.5 12.5 5 8 





U.S. Motor Gasoline 
(Third Grade) 
Dallas, Tex aT eS 10 


» 

Pen Worth, Tess...... 7.8 10 5 

Houston, Tex we a ee 11.5 5 

San Antonio, Tex 7.0 10.5 5 
*Price is t.w. price to all classes of dealers and 


consumers. 

Price basis to “‘open” dealers: discount off posted 
retail price: when posted retail price, including all 
taxes on Esso motor fuel is: 19.lc per gal. and above, 
discount is 3.5c; 19c to 18.1c, 3c, and 18c and below, 
2.5c. Humble motor fuel, 17.1lc and above, 3.5c; 17 
to 16.lc, 3c; and l6c and below, 2.5c; U. S. motor 
fuel, 15.le and above, 2.5c; 15 to 14.1le, 2c; and 14c 
and below, 1.5c. 


Continental Oil 
Conoco Bronze (Regular Grade) 
Demand (Third Grade) 


-Dealer Prices — Gaso- Kero- 


Conoco De- line’ sine 

Bronze mand Taxes T.W. 
Denver, Colo... 10 9 5 11.5 
Grand Junc., Colo 14 13 5 15 
Pueblo, Colo... .. 9 8 5 10.5 
Casper, Wyo.. 12 ll 5 11.5 
Cheyenne, Wyo. . il 7 5 13 
Billings, Mont... . 13.5 12 6 15.5 
Butte, Mont 13.5 10.5 6 15.5 
Great Falls, Mont 13.5 12.5 6 15.5 
Helena, Mont. 13.5 12.5 6 8.5 
Salt Lake City, Utah..14.5 11.5 5 16 
Boise, Ida. . Sa 13.5 6 18 
Twin Falls, Ida.......15 14 6 18 
Albuquerque, N. M...11 10 16.5 12 
Roswell, N. M..... 11 8.5 16.5 10.5 
Santa Fe, N. M.. 12 9.5 *7 12 
Muskogee, Okla . 9.5 8 5 7 
Oklahoma City, Okla.. 9 6 5 8 
Tulsa, Okla....... 9 6 5 6 
Ft. Smith, Ark....... 9.75 8.5 5 8 
Little Rock, Ark...... 9.75 6 OTS 68S 
Texarkana, Ark...... 9 5 8.5 

tIncludes city tax of 0.5c. 
*Includes le city tax. 
- . . 
S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


Taxes T.W. 


-_ 
on @ 
Nn 
., 
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San Francisco, Cal 
Los Angeles, Cal.. 
Fresno, Cal 
Phoenix, Ariz. 
Reno, Nev. 
Portland, Ore. ... 
Seattle, Wash 
Spokane, Wash. 
Tacoma, Wash 


. 
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Flight Gasoline 
(Third Grade) 
San Francisco, Cal. ; 
Los Angeles, Cal. 
Fresno, Cal. ... 
Reno, Nev. 
Phoenix, Ariz 
Portland, Ore. 
Seattle, Wash. 
Spokane, Wash. 
Tacoma, Wash. . : 
tIncludes 5c state tax. 

Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over. Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, less than 40 gals., lc per gal. above 
posted t.w. price. 

On kerosine 3c off t.w. price: plant deliveries to 
jobbers, 2.5c below t.w. 
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Canada 
PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U.S. 


3-Star Imperial Gasoline 
(Regular Grade) 


Gallons 


Kero- 
Gasoline sine 
FoWs Taxes Wee 
Hanailton, Ont.......16 6 17 
Toronto, Ont.........16 6 17 
Brandon, Man........21.1 7 2.3 
Winnipeg, Man.......20.5 7 20.7 
Regina, Sask.........20 7 22 
Saskatoon, Sask. . 22.8 7 24.8 
Edmonton, Alta. 19.5 7 21.5 
Calgary, Alta. 17 7 19 
Vancouver, B. C......16 7 23 
Montreal, Que. 15 6 47.5 
St. John, N. B.. 16 8 18.5 
Halifax, N.S.........16 8 18.5 


Discounts to undivided dealers, le off t.w. price. 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 
Following are tank car and/or tank 
wagon prices, as indicated, of aviation 


gasoline in principal marketing territories 
(Stanavo Aviation Gasoline in all terri- 


tories except where otherwise noted). 
Ss. O. NEW JERSEY 
*Ethyl Tank 
y to Car nw. 
A a 9.5 12.5 
Baltimore, Md.......... : 10 13 _ 
Washington, D. C....... ? ek 13.5 
Richmond, Va.......... Bet or 14.7 
Greensboro, N. C..... : es ace 15.7 
Raleigh, N. C...... EAS fad ik 2 
Charleston, W. Va...... aan aot 12.2 
*This is Stanavo Ethyl Aviation Gasoline, 100 
octane number, tank car price. 
COLONIAL BEACON OIL CO. 
Tawa 
Bedolive. N. Wie. cccaes ae re 12.8 
Buffalo, N. Y...... Kderabestrcvacacnsewe ane 
Boston, Mass..... earner wal Bre 15 ' 
Ss. O. PENNSYLVANIA 
Philadelphia, Pa..........-..+- icecestica. wae 
Pittsburgh, Pa..... Spins alates ae Ga oe 
S. O. LOUISIANA 
Dream Cee Tis ons cc wccciteccavccacans 13.3 
Shreveport, La........ 13.6 


Prices in above four territories are on a 74 oetane 
grade aviation gasoline except where otherwise 
noted. An 80 octane product generally brings 0.5c 
premium and an 87 octane product, 1.5c premium 
over the 74 octane grade. a 

Note: S.s. prices in above four territories are gen- 
erally 6c over t.w. prices. Above t.w. prices are net, 
with no discounts allowed for quantity purchases. 
T.w. prices are generally tank car price, plus freight, 
plus 2.5¢ per gal. 


Ss. 0. OHIO 
Thru Ohio 
Stanavo Ethyl Aviation 


Consumer Gasoline 
Tews Taxes 
73 octane ae acare ee > 
BO GCtAme. ..ccccees -16.5 5 
87 octane....... «htce 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 


S. O. INDIANA 

Stanavo Ethyl Aviation Gasoline, 
73 Octane Number 

Hil. -14.6 


Chicago, = 
Detroit, Mich. 


4 

4 
Milwaukee, Wis 14.8 5 
Minneapolis, Minn... .15 5 
St. Louis, Mo........14.2 3 
Kansas City, Mo......13.9 *4 
Fargo, N. D...... 16 4 
Huron, 8. D. 15.4 5 


*Includes le city tax. 
HUMBLE OIL & REFINING CO. 


Baytown, Betis. <ssccncs ated Basis 8.5 


CONTINENTAL OIL CO. 


Conoco Special Gasoline 


Gasoline 
Dealer .. Taxes 
Denver, Colo «ag 5 
Cheyenne, Wyo «As 5 
Helena, Mont... ee | S 6 
Salt Lake City, Utah..17.5 > 
Albuquerque, N. M 14 "6.5 


*Includes city tax of 0.5c. 


S. O. CALIFORNIA 


r.W. 
Phoenix, Ariz........ 17 6 
Los Angeles, Cal...... 15 4 
San Francisco, Cal me 4 
pee ee 17 5 
Portland, Ore........16 6 
Seattle, Wash........ 16 6 
Spokane, Wash..... .. 18.5 6 


Note: For discounts, etc., see note under Standard 
and Flight gasoline above. 




















Above gasoline prices do not include taxes (see general note at top of page) 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnote. Gasoline lazes, 
shown in separate column, include 1c federal, and stale taxes; also city and county taxes as indicated in footnotes. Kerosine tank wagon prices include tazes, where levied, as 


indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. 


their headquarters offices, but subject to later correction. 


These prices in effect Jan. 31, 1938, as posted by principal marketing companies at 








Naphtha (In Tank Wagon) 


Ss. O. NEW JERSEY 
Posted Tank Wagon Prices 
Mineral 


Spirits V.M.&P. 
ee ee ee 53..5 15.5 
Baltimore,  ‘eiplapicteiaeiateke ss 15.5 rate 
Washington, D. C........... 15 ee 
Discounts: Buyers taking following quantities, 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5c higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers. 


SOCON Y-VACUUM OIL CO. 
 ’ ae 13 14 
POO BOOK CREE. oes ccc cvees 9.5 Lz. 
SS ere 13 15 
SS eae ee 14 15 
Boston, Mass............... 13.5 14 
Bridgeport, Conn........... +e 14 
Hartford, Conn............. 12 13.5 
Providence, SS ea 13.5 14.5 

ATLANTIC REFINING CO. 
Philadelphia, Pa............ 11.5 12.5 
Lancaster, Pa.. Sica cannes dy 13 14 
Pittsburgh, Pa.. 12.5 14.5 


Note: Prices ran “Mineral Spirits also sonty te 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 


S. O. OHIO 
S.R. V.M.&P. 
Solvent Naphtha 


Thru Ohio..... 13.25 13.75 


Note: V.M.&P. Na wt prem! prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 
4,999 ¢als., lc; 5,000 or more gals., 1.5c. 


S. O. INDIANA 


(Prices include state and federal taxes) 
Oleum V.M.&P. 


Spirits Naphtha Stanisol 
ee 15.9 16.2 15.6 
Detroit, Mich......... 19.3 18.3 19.4 
Kansas City, Mo...... 14.4 15.4 14.4 
St. Louis, Mo......... 14.7 18.7 14.6 
Milwaukee, Wis....... 19.3 20.3 19.3 
Minneapolis, Minn... 19.5 20.5 18.1 


Note: Prices for V. M. & P. apply also to Light 
Cleaners Naphtha. All prices, with exception of 
Missouri points, include state tax. Prices shown are 
base prices, before discounts. 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except ‘Ohio, delivered price.) 


V.M.&P. 
Naphtha_ Solvent 
ECT TE ee 10.5 9.5 
New York Harbor........... 10 9 
Philadelphia district......... 10.5 9 
BUR ccceesc ecb ences scese 10.5 9.5 
PINUS clas ance sesso 10.5 9.5 
Ohio points, delivered........ 9.375 *8.50 


*This is on rubber solvent. 

Note: In Ohio, prices on D. C. naphtha and special 
Varnolene are same as P.; on Varnolene and 
Sohio Solvent, prices are 0.5c less than on V.M.&P. 


Latest Changes 


From Jan. 25 to Jan. 31 inclusive. 
Dates and amounts of changes shown. 
See table for full current prices. 


S. O. Ohio—xX-70 and Renown: 
Franklin and Knox counties, cut 0.5c, 
Jan. 25, as reported in Jan. 26 issue, 
page 10. 


S. O. Indiana—Red Crown: 
Wichita, dealer price, cut 1.4c, Jan. 25. 


Stanolind: 
Wichita, dealer price, cut 0.5¢c, Jan. 25. 


Kerosine: 


Wichita, t. w. cut 1c, Jan. 25. 


Corrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


S. O. Kentucky—Crown: 
Pensacola, cut 0.5¢c, Jan. 19. 


Kyso: 
Macon, cut 0.5c, Jan. 22. 
Pensacola, cut 0.5¢c, Jan. 14; cut 0.5c, 
Jan. 19 
Kerosine: 


Mobile, t. w. 


S. O. Nebraska—Red Crown: 
McCook, t. w. cut 0.9c, Jan. 24. 


up ic, Jan. 21. 


Kerosine: 


McCook, t. w. cut 1.2c, Jan. 24. 








Tank Wagon Awards 


(Continued from page 38) 


wagon minus 2.5 cents) 8.95 cents for 
“H-C.” 
CINCINNATI, 36,408 gals. Re-Go Gaso- 


(tank wagon 


line & Oil Corp., St. Bernard, 
“Tri-State 


minus 3 cents) 8.5 cents for 
Super Motor.” 

COLUMBUS, 20,651 gals. Popular_ Oil Co., 
Columbus, (tank wagon minus 2.5 cents) 
8 cents for “Fleet-Wing Golden Motor.” 

MILWAUKEE, 37,577 gals. Sinclair (tank 


wagon minus 1.5 cents) 8.15 cents for 
“H-C.” 
DALLAS, TEX., 24,748 gals. Texaco 


(tank wagon flat) 8 cents for “Fire Chief.” 
SAN ANTONIO, TEX., 16,920 gals. Texaco 
(tank wagon flat) 9 cents for “Fire Chief.” 
DENVER, COLO., 17,500 gals. Frank C. 
Klein & Co., Denver, (tank wagon minus 
2.65 cents) 8.85 cents for “Derby Amber.” 
SAN FRANCISCO, 148,555 gals. Rio 
Grande Oil, Inc., (tank wagon minus 3 
cents) 10 cents for “Rio Grande Cracked.” 


OAKLAND, 64,020 gals. Richfleld (tank 
wagon minus 3 cents) 10 cents for “Rich- 


fleld Hi-Octane.” 

LOS ANGELES, 411,383 gals. Rio Grande 
Oil, Inc., Los Angeles, (tank wagon minus 
3 cents) 9.5 cents for “Rio Grande Cracked.” 
wagon minus 3 cents) 10.5 cents for “Rich- 

SEATTLE, 44,600 gals. Richfleld (tank 
fleld H-Octane.” 


Meeting Date Changed 


DALLAS, Feb. 1.—The American Pe- 
troleum Institute’s Division of Produc- 
tion, Eastern District, has changed its 
spring meeting dates to April 14 and 
15. Dates were formerly announced 
as April 28 and 29. The meeting will 
be at the William Penn Hotel, Pitts- 
burgh, according to F. E. Eckert, dis- 
trict chairman. 


AS 





Harry W. 
Ethyl 
sales manager Jan. 1, according to Earle W. Webb, 


Kaley, for 
Corp., 


eleven years with the 
Gasoline was appointed general 
president. He had previously served as adver- 
and assistant manager of 
the company 


tising manager sales 


Pa. Refinery Lubricating Oil 
Inventory 


(Issued as of Jan. 13 by National 
Petroleum Assoc.) 


1. Raw Long Residuum Gallons 
(Including all raw long residu- 
um below, and not salable, as 
WE is oe Oi wes s aleuls 895,737 


2. 600 Steam Refined 
(Includes all steam _ refined 
stock commonly sold or used 
as 600 and as raw material 
for bright stocks) ; ene 


3. Other Steam Refined 


8,834,996 


(Not included in 1 and 2 

ee a errr tee a eee 6,429,837 
4. Finished Dewaxed Long Res... 3,176,230 
5. Bright Stock 

(Does not include any mate- 

rial reported in 4, above)... .18,247,702 
6. Viscous Neutral, below 180 vis. 

but not below 142 vis. @ 100.. 6,677,087 


. Viscous Neutral, 180 vis. @ 100 
and above 


9,833,208 


York Oil Firm Merges 


YORK, Pa., Jan. 28.—Roosevelt Ga- 
rage & Supply Co., and its subsidiary, 
Roosevelt Oil Service, operating three 
service stations and serving 17 addi- 
tional outlets, has been merged with 
Thomas Shipley, Inc. 


Officers of the Roosevelt company 


were: W. K. Read, president; C. A. 
Bott, vice-president; S. H. Shipley, 
treasurer; and T. A. Stebbins, secre- 
tary. 


NATIONAL PETROLEUM NEWS 
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oa made from legally produced crude. Unless otherwise noted, gasol Motor 
od, A.S.T.M.D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 


ral, stale or munici, 
ine octane rali 


l, in tank car 
tazes not included. Prices quoted apply 
s are determined by CER. 


SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). In cargo markets, 
spot shipment is 90 days. Prices in cenis per gallon, except heavy fuel oil in dollars per 
seaboard terminals in districts designated, unless otherwise noted. Federal 7 


lots, f.o.b.refineries or 





Eastern Domestic 


(Inter-refinery and export prices not included.) 
MOTOR GASOLINE 


Prices Effective Jan. 31 

(a)65 
District: (a)60-64 Oct. Oct. & Above 
a Ae 6.50 - 6.75 6.75 — 7.00 
(b)N.Y.harbor........ 6.25 - 6.50 6.50 -— 7.00 
Philadelphia.......... 6.75 -— 7.00 6.75 — 7.00 
Baltimore............ 6.75 —- 7.25 7.00 - 7.50 
WOGOckccécaccscses T.08 = Ti98 7.25 - 7.50 
Wilmington, N.C..... 7.00 - 7.25 7.25 - 7.50 
Charleston,S.C...... 7.00 - 7.25 7.25 - 7.50 
a 7.00 - 7.25 7.25 - 7.50 
Jacksonville.......... 7.00 — 7.25 7.25 - 7.50 
eee 7.00 7.20 
ar 6.75 7.00 
Providence........... 6.75 7.00 


(a) Prices are nominal. (b) Barge lots. 


WATER WHITE KEROSINE 
District: 


N. Y. harbor 


Se a 6.00 Charleston ...... 6.00 
| (b)N. Y. harbor... 5.875 Savannah........ 5.75 
Philadelphia ...6.00 — 6.25 Jacksonville...... 5.75 
Baltimore........ 6.00 i a 
| eae 6.00 Boston... . (e)6.25-6. 40 
Wilmington, N.C. 6.00 Providence....... 6.40 
(b) Barge lots. 
(c)FUEL OILS 
NY. 
N. Y. harb. harb. barges 
Oy RE ee ree 6.00 5.875 
ae 5.00 4.875 
No. 4.. 5.00 4.875- 5.00 
No. 5.. fo ee een a 
No. 6.. a éaavowas 
Phila. dist. Balt. dist. 
No. 1 6.00 — 6.25 6.00 
ee 3. Sen 5.00 — 5.25 5.00 
No. 4 ~- 4.75 — §.25 5.00 
INGOs Siccccccccscccccs GE.4G-GR. 475 §F.40-61.55 
WW Wier sickawsanssees $1.25 $1.25 
Bost. dist. Prov. dist. 
CS ae . (0)6.25 - 6.40 6.40 
i. Sere (e)5.25 - 5.40 (f)5.40 
IGG Go diwvececccsss QO = 5. (f)5.40 
BOO Coccanvcecuceviysa) SEE — “heaeunsus 
PO venslisxaeccas $1.25 


(c)Fuel oils meet specifications of U. S. Commercial 
Standards CS12-35. 

(f)Some suppliers quote 5.40c delivered Providence 
district. 

(e)Top price of range represents delivered prices 
within local switching district. 


(b) Bunker 

District: > Fue (b) Diesel Oi! 
N. Y. harbor.........  (e)$1.25 (d)$2.10 
Philadelphia.......... (e)$1.25 (e)$2.10-$2.20 
ee (e)$1.25 (d)$2.10 
i, Ee ee 2.10 
Charleston........... $1.20 $2.10 
ere (c)$1.20 $2.10 
Jacksonville.......... (c)$1.20 *$2.20 
(Seer (c)$1.20 $2.10 
IR er ee $1.35 $2.35 
Rr ee (e)$1.25 (d)$2.20 


Providence........... $1.25 $2.25 
(b)In ship’s bunkers. 
(c)For barging add 5c per bbl. 
(d)For barging add 6.5c to 7.5¢ per bbl. 
(e)For barging add Sc to 6c per bbl. 
*Correction: This price in effect on and since Jan. 17. 








Gas Oil Diesel Oil 
28-34 Shore 
Gravity Plants 
| N. Y. harpor...... P §.25 5.25 
Philadelphia dist. .... 5.00 ae 
Baltimore dist........ §.35 ‘ 
. f eae 5.25 ere 
Savannah dist........ ee 5.25 
Jacksonville dist...... iene $.35 


Pacific Export 


(Quotations are at seaboard, Los Angeles, in cargo 
lots, cents per gal., except where otherwise noted.) 


Prices Effective Jan. 31 Jan. 24 
U. §S. Motor, under 

x ae 5.50 -— 5.75 5.75 - 6.00 
400 e.p. blend, under 

WOGicéscccacesss & 15 —§.97S 6.0 - 6.355 
400 e.p. blend 65 oct. 

GG. ce ccccceve 5.875- 6.00 6.125- 6.375 
(b)38-40 w.w.kerosine. 4.75 - 5.00 4.75 - 5.00 
41-43 w.w. kerosine... 5.00 - 5.50 5.00 - 5.50 
44 w.w. kerosine...... §.50 - 5.73 5.50 - 5.75 


(b)150 fire point. 





| 
| 
| 





Prices Effective Jan. 31 Jan. 24 
In Cargo lots, per bbl. 
Diesel fuel, 24° & above $1.45 -$1.50 $1.45 -$1.50 


Diesel fuel, under 24°.. $1.40 -$1.45 

(b)30-34 diesel(gas oil) $1.55 -$1.65 

(c)Grade C fuel oil.... $0.85 -$0.90 
Note: For San Francisco cargo 

bbl. to above cargo prices. 

In Ships’ Bunkers, or deep tank lots, per bbl.: 


(b) Diesel fuel oil. ..... $1.625-$1.65 $1.625-$1.65 
(c)Grade C fuel oil.... $0.975-$1.00 $0.975-$1.00 


(b) Pacific specification 200. (c) Pacific specification 
00. 


$1.40 —$1.45 
$1.55 -$1.65 
$0.85 -$0.90 


prices, add 5c per 


Cased Goods: (Per case) 
U. S. Motor.......... $1.45 -$1.575$1.45 -$1.575 
400 e.p. blend, under 

65 octane.......... $1.55 -$1.65 $1.55 -$1.65 
400 e.p. blend, 65 oct. 

& above........... $1.65 -$1.75 $1.65 -$1.75 
(b)40-43 w.w. kerosine $1.35 -—$1.45 $1.35 -$1.45 
Kerosine, p.w........ $1.30 -$1.40 $1.30 -$1.40 


(b)150 fire point. 


New York Export 
(Prices in cents per gal. in bbls. F.a.s. New York) 
CYLINDER OILS (Pennsylvania Products) 
Bright stock: 
pp a re 22.50 -23.00 22.50 —23.00 
a ee 22.00 -22.50 22.00 -22.50 


’ 


Neutral oil: 


200 3 color, 25 p.t..... 24.50 -25.00 24.50 -25.00 
150 3 color, 25 p.t..... 22.50 -23.00 22.50 -23.00 
600 Warren E filtered. 21.00 -21.50 21.00 -21.50 
600 s.r., unfiltered..... 15.50 -—16.00 15.50 -16.00 
650 s.r., unfiltered. .... 18.50 -19.00 18.50 -19.00 
oo Ae eee 19.00 -19.50 19.00 -19.50 
630 fl..e.r..........-. 23.00 -23.50 23.00 -23.50 


Wax, Domestic and Export 


(Prices in cents per lb. Tests made by A. S. T. M. 
methods. Melting points shown below, however, are 
A. M. P., 3° higher than A. S. T. M. (E.M.P.) melting 
points. Export prices are f.a.s. carload lots. Domestic 
prices are f.o.b. refineries in New York and New 
Orleans districts, in bags, carload lots, with 0.2c 
discount allowed for shipmert in bulk. Scale, solid 
and fully refined, slabs in bags.) 


Prices Effective Jan. 31 
New York 

Domestic Export 
124-6 Y.C. scale...... 2.25 — 2.35 2.25 = 2.35 
122-4 W.C. scale...... 2.20 = 2.30 2.25 = 2.35 
124-6 W.C. scale...... 2.25 - 2.35 2.25 — 2.35 
123-5 Fully rfd....... 4.45 3.875 
125-7 Fully rfd....... 4.55 4.00 
128-30 Fully rfd...... 4.80 4.25 
130-2 Fully rfd....... 4.95 4.50 
133-5 Fully rfd....... (b)5.35 5.00 
135-7 Fully rfd....... = (b)5.60 5.235 

New Orleans 

Domestic Export 
124-6 Y.C. scale...... 2.20 — 2.35 2.20 -— 2.35 
122-4 WC, scale...... 2.20 = 2.35 2.20 -— 2.35 
124-6 W.C. scale...... 2.20- 2.35 2.20 — 2.35 
123-5 Fully rfd....... 4.45 3.875 
125-7 Fully rfd....... 4.55 4.00 
128-30 Fully rfd...... 4.80 4.25 
130-2 Fully rfd....... 4.95 4.50 
133-5 Fully rfd....... (b)5.35 5.00 


(b)Shipment either in bags or in bulk. 


Gulf Coast 


(Prices are f.o.b. ship at Gulf oil terminals representing 

opinions of traders, except prices specified to the 

contrary. Prices cover bulk shipments of 20,000 
bbls. or more, unless otherwise noted.) 


Prices Effective Jan. 31 
For Domestic shipment: 
MOTOR GASOLINE 


Jan. 24 


59 oct. & below....... (a)5.125-5.25 (a)5.125-5.25 
60-64 oct. number..... (a)5.25 —5.375 (a)5.25 -5.375 
65 oct. & above...... 5.75 5.875 5.735 -5.875 
FUEL OILS 
Se ees ee ».125 5.125 
PEE Didecuies<ecenven,. eee Gale 4.50 
(4 eee awe b 4.23 - 4.375 
(b) No price available. 
KEROSINE 
Ga MW Wasi cccccccce 5.125 5.123 
For Export Shipment: 
GASOLINE 
8 ee 4.875- 5.00 5.00 - 5.125 
60-62, 400 e.p........ 4.875-— 5.00 3.00 - 5.125 
GieGS, SSO ESD. cv cccce >.00 —- §.125 3.1235- 5.25 
66-66, S73 OD. oc cccss 5.125- 5.25 5.123- 3.23 
KEROSINE 
GET c sv ccccesccees a)5.00 (a)5.375 
Gee MONE, 6 i ckctacees 4.875-— 5.00 5.120 
Po ee 4.75 - 5.00 5.00 
(a) Nominal. 








Prices Effective Jan. 31 
GAS AND BUNKER OILS 
For Domestic and/or Export Shipment 


(b)26-30 translucent 
gas oil... 


Jan. 24 


CR A 00 — 4.25 4.25 - 4.375 
(b)30 plus translucent 
MG c ha déade suc .125- 4.375 4.50 -— 4.625 
(b)30 plus transparent 
gas oil............. 4.125- 4.375 4.50 -— 4.625 
Diesel Oil Ship's bkrs.. (c)$1.90 (c) $1.90 
Grade C_ bunker oil 
for ship’s bunkers.. (c)$0.95 (c)$0.95 
Grade C bunker oil, in 
CU Se aneeudan« $0.80 $0.80 -$0.85 


(b) Less than \% of 1% sulphur. 


D)] (c) Barging Se bbl. 
additional at some Gulf ports. 


MEXICAN CRUDE AND BUNKER OILS 


(F.o.b. Steamer, Tampico) 
Heavy Panuco crude, 


taxes to be paid.... (a)$0.96 (a) $0.96 
Grade C bunker oil, 

ship's bunkers, taxes 

GUM Raseskceiecens $0.95 $0.95 


(a) Nominai. 


MID-CONTINENT LUBRICATING OILS 
(Prices in cents per gal. for export i. f.o .b. 


Gulf in bulk, f.a.s. Gulf in bbls.) 
Jan. 31 
190-200 vis. D 210 brt. (b) Barrels Bulk 
stock............. 24.00 -25.00 18.00 -20.50 
150-160 vis. D 210 brt. stock: 
0-10 p.p.......... 20.00 -20.50 13.50 -14.50 
10-25 D.Bi. . 0 0 20.00 13.00 -14.00 


150-160 vis. E 210 brt. 


MOGs dec cacccess 19.90 ~30.0 13.50 
120 vis. D 210 brt. stock: 
eT ee er eee - 19.50 -20.00 13.50 
(b)Second hand barrels. 
Jan. 31 Jan. 24 
180 vis. No. 3 color neutral: 
oo eee 11.75 - 00 75 -12.00 


y : 12 11.75 
11.25 -11.50 11.25 -11.50 
200 vis. No. 3 color neutral: 


eee 


0-10 Diccawvieuns 12.25 -12.50 12.25 -12.50 
15-30 p.p.......... 11.75 -12.00 11.75 -12.00 
600 s.r. olive green.... 9.00 -11.25 9.00 -11.25 
600 s.r. dark green.... 7.00 - 9.25 7.00 - 9.25 
SOUTH TEXAS LUBRICATING OILS 


(Vis. at 100° cold test 0, bulk export shipment, f.0.b 
Gulf oil terminals.) 


Unfiltered Pale Oils: 


Vis. Color 

100 No. 3 5.50 5.50 
Py ae 7.25 7.25 

- See 7.75 7.75 
SOG NG. S36. 5665.80% 8.75 8.75 

, ee 9.25 9.25 

py oe eae 9.75 9.75 
2000 No. 4......... 10.00 -10.25 10.00 -10.25 
Red Oils: 

Vis. Color 

BOO ING: SGeccccicess 5.50 §.5 

200 No. S-6.......... 7.20 7.25 
300 No. 5-6.......... 7.75 7.75 
S00 No. S-6.......... 8.75 8.75 
780 No. 8-6.......0+- 9.25 9.25 
1200 No. 5-6......... 9.75 9.75 
ro? eee 10.00 -10,25 10.00 -10.25 


§Note: Red oil prices shown above cover oils with 
green cast; prices for blue cast red oils are slightly 
lower in some cases. 


Tanker Rates 


(Approximate tanker freight rates to Continental 
ports, in shillings per ton of 2240 Ibs., British sterling: 
to U. S. ports in cents per bbl.’ 

Rates Effective Jan. 31 


Crude &/or Refined Oil &/or 





Fuel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask 
Gulf-U.K. /Cont.(b) 27/3 28/6-30/ 30/6 32/-34/ 
Aruba-U.K. /Cont.(b)22/6 24/-26 25 / 27 /-29/ 


Gulf-N,. Atlantic(c) 
(not E. of N.Y.): 
Hvy. Crude & 
Fuel, (10 to 19.9 
gravity). . 
Light Crude, (30 
Grav. or Lighter) 35c 
Gasoline... .. os PNG 
MOE A eaceen saws 40c A40c 
EA PO cass vccc eet 4lc 4lc 
(b) Continental ports in range between Bordeaux and 
Hamburg, both inclusive. ; 
(c) Venezuela loading same rate: Tampico 2c to 3c 
per bbl additional. 


39e 39c-40c 
35c-36c 


39c 39¢e 
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CRUDE OIL MARKETS 








Prices in $ per bbl. of 42 U.S. gals. at the well. A. P.I gravity. Prices are effective as of 7 a. m. of dates as given 

















EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Dec. 1, 1937, except Corning 
Sept. 2, 1937) 
Penna. Grade Oil in Southwest Penna. Pipe 
ne rt ee re ae ape 1.88 
Penna. Grade Oil in Eureka Pipe Lines (West 
Lo Se ae ee $1.82 
Penna. Grade Oil in Buckeye Pipe Lines 
SINE OUD coc so oon aac wave aids oie Oe $1.70 
Corning Oil in Buckeye Pipe Lines (Ohio). ..$1.27 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Allegany district (Penna. and 
N. Y.) (Effective Dec. 1, 1937)........... $2.20 
*The Pennzoil Co.: (Effective Dec. 1, 1937) 
Penna. Grade Oil in National Transit Lines*$2.15 
Ashland Oil & Transportation Co.: 
Somerset Oil in Ashland Lines (Ky.): 
(Effective Jan. 28, 1937) 
et NN MNP a 5 ocncecsbneeciees sv acass $1.42 
NES INNES io so sonic onds-ccacdncdadpwis te $1.50 
_ *The Pennzoil Co. posts $2.15 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
ee districts range down to $2.10 per bbl. 
at well. 


MICHIGAN 
Posted by Pure Oil Co. 

Midland, Midland County (Jan. 5, 1938)... .$1.12 
Posted by Simrall Pipe Line Corp. 
(Effective Dec. 29, 1937) 

West Branch, Arenac, and equal grades.... $0.80 

(Effective Jan. 8, 1938) 
Beaverton, Crystal, Greendale, Porter and 
— PE as kw se aiemcenie obama cen” 
Buckeye, Bentley, Billings, Tobacco and equal 
grades $1.095 


CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 


(Effective Jan. 28. 1937) 
SR NON. ois 5.0 cika ode as Rok akiern acne $1.35 
Owensboro (Western Ky.). 


(Effective Nov. 20, 1937) 
RR MBs ss eee ewe drei slows enosaoa ae $1.00 
Posted by Stoll Oil Refining Co. 
(Effective Feb. 1, 1937) 





Stoll Pipe Line Oil (Ky.).................. $1.40 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Weslern Ontario 
(Effective Sept. 9, 1933) 

PUNO 44.055 £2 ak Sissies awa bene okie $2.10 
RP EMID Sis o4 ort susie dss See winnie s ae eoe $2.17 
Alberta—Turner Valley 
(Prices f.o.b. field tankage) 

(Effective Jan. 5, 1938) 

Crude Oil 

vibes eae $1.14 SD See 
ate ace veu aid 1.16 9006.9 ....ksccc0e ES 
Pose a seen 1.18 55-55.9.. 1.44 
Tee rere. 1.20 56-56.9......... 1.4 
feb bees 22 jf: 8 See 
Tahoe aad 1.24 2S errr 
» 2.26 59-59.9.. 1.52 
Sagas we 1.28 te ek ee 
tcke 1.30 cna RECEP OTE 
. 1.32 62-62.9.. 1.58 
Back & os ial 1.34 Sk eee 
Such sh etna 1.36 64-64.9......... 1.62 
keer 1.38 
Crude Naphtha, 65 grav. & above.......... $2.14 
Absorption Gasoline 
90%, Ree., 20 th. Reid vp... .....cccccccsces $1.94 
SOF RVOD., AT GD. ROI VD... os evcicscvctsescec $2.08 


MID-CONTINENT 
Posted by Stanolind Crude Oil 
Purchasing Co., Jan. 28, 1937 


(In Oklahoma- (In North-North 





ansas) Central Texas) 
$1.06 $0.96 
1.08 0.98 
1.10 1.00 
£42 1.02 
1.14 1.04 
1.16 1.06 
1.18 1.08 
1.20 1.10 
1.22 1.12 
1.24 1.14 
1.26 1.16 
1.2 1.18 
1.30 1.2 


Above Stanolind prices met as follows: 
Jan. 28, Continental Oil Co. met in Okla., Kans., 
and North Texas. Sinclair-Prairie met in North 
Texas and North Central Texas, Jan. 28, Stanolind’s 
North Texas schedule. Same date, The Texas Co. 
met im North-North Central Texas. 
Note: Stanolind prices in Okla.-Kans. are for 

















quantities ~~? by 97% tank tables. In Texas, 
100% tank tables are used effective Oct. 1, 1937 
volume corrected to 60° F., and deduction for full 
b.s. & w. content. 

*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Barton counties, Kans., 13c less. 


Posted by Carter Oil Co. 





In Oklahoma 

(Effective Jan. 28, 1937) 
Date 25 ..6icced $0.98 33-33. 
29-25 ..9.. . 1.00 34-34. 
3 eee 1.02 35-35. 
2 2 he Oe 1.04 36-36. 
28-28 .9 1.06 37-37. 
29-29 .9 . 1.08 38-38. 
ea et Ee 1.10 39-39.9 
x re 1.12 40 and above... 
fe 1.14 


Above Carter schedule met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Bransdall 
in Oklahoma-Kansas; Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma-Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 


Posted by Magnolia Petroleum Co. 
(Effective Jan. 28, 1937) 

In Oklahoma, same schedule as Carter Oil, which 
see above, beginning with below 25, at $0.98 and 
ending with 40 & ve, at $1.30. 

In Texas: North and North Central, including 
Burkburnett, Archer, Henrietta, Electra, Comanche 
and Olden, same gravity and price schedule as 
Stanolind in North inn which see under Stanolind, 
beginning with below 29 at $0.96 and ending with 
40 and above, at $1.20. 


Beaumont, Tex. 
(Effective Oct. 1, 1937) 


ee Se niece $0.95 ra 1 $1.15 
i 4 i ee ee ie ys 
OS Dy re 1.01 Per :.i 
23-23.9.. 1.04 eee ee 4! 
| 1.07 SS eee 1.2 
25-25.9.. 1.10 >» Th 1.25 
26-26.9.. 1.13 BOs 8) cic ines Lat 

34 & above..... 1.29 


TEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
(*West Central Tezas) 
(Effective Jan. 28, 1937) 


Below 29.......$0.96 35-35.9. 2.2200: $1.10 
aa ep EET ty Le 6 36-39.9. cece 1.12 
BONO Dive ca'ccae beUe No 1 eo 1,14 
DEOL Dikccnioence Bate 38-38.9.. 2.200% 1.16 
ee 1.04 be 1.18 
33-33.9....cc00- 1.06 40 and above... 1.20 
34-34.9......... 1.08 

*Includes Brown, Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, Shackelford, 


Stephens, Throckmorton and Young counties. 


Shell Petroleum Corp., effective Jan. 28, posts 
Humble’s above schedule on Fisher county crude, 
plus these five lower grades, beginning with below 25 
gravity at $0.88; 25-25.9, $0.90; 26-26.9, $0.92; 
27-27.9, $0.94, and 28-28.9, $0.96; rest of schedule 
same as Humble’s in West Central Texas. _ 

Nole: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Texas 
(Effective Jan. 28, 1937) 


Below 29....... $1.03 Seo $1.17 
Sb eee 5 EE 1.19 
ed AEE 1.07 oper 1.21 
ty Se 1.09 nt EOE ‘ 
| ae RS GS a eee ee 1.25 
St ee 1.13 40 and above... 1.27 
ee 1.15 


*Including Anderson, Cherokee, Limestone, Na- 
varro counties. 

Same date, Sinclair-Prairie met in Mexia Humble’s 
above schedule. 


PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


Gray Carson- 
County Hutchinson 
A SP eee $0.96 $0.91 
SS Ae 0.98 0.93 
ea 1.00 0.95 
LS Sr 1.02 0.97 
Sf rrr es 1.04 0.99 
A ere 1.06 1.01 
GO & QOVG. wc ccvccscve 1.08 1.03 


Jan. 28, above prices met by Sinelair-Prairie and 
Magnolia in the entire area and by Continental in 
Carson-Hutchinson and by Texas Co. in Panhandle 
Sweet, same as Humble’s Gray Co. and on Panhandle 
Sour, same as Carson-Hutchinson. 


EAST TEXAS 
(Effective May 22, 1937) 
Stanolind, Humble, Shell, Sinclair-Prairie, Texas 
Co., and Magnolia... $1.35 
Shell also posted on Jan. 28, in Livingston area, 
Polk County, Texas, $1.27. 


ee ee ee ee ee - 








NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex.: 


Same gravity and price schedule as S. O. Louisiana 
posts for Rodessa, La., which see under that company. 


(Posted by The Texas Co., Jan. 28, 1937) 
lie CONES oi. os os oe nccceesseereecieneueens $1.25 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


(Including Andrews, Crane, Crockett, Ector, Glass- 
cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 


oe ae $0.78 SS. Serre $0.94 
oh AA 0.80 | Aer 0.96 
-o 1 Se 0.82 A eee 0.98 
nt EEOC 0.84 Ss saceuce 1.00 
po eee 0.86 Cy a ras 1.02 
DE Dicesasecs 0.88 eee 1.04 
Oe Oe 0.90 Pere 1.06 
ps > A ee, > | 40 & above.... 1.08 
Paci, Wet Teiscsc cc ccdserisecucecus $0.91 


Jan. 28, Magnolia met Humble in Crane, Upton, 
Howard, Glasscock. Mitchell and Winkler. 

Shell Petroleum Corp., on Jan. 28, met Humble in 
Crane, Glasscock, Howard, Pecos (except Yates 
shallow pool), Winkler, and Upton counties, Tex., 
and in Lea County, N. Mex. On Jan. 28, Shell posted 
in Yates shallow pool in Pecos county, Tex., $0.81. 
June 4, 1937, Shell added Ector county to West 
Texas postings. 

Jan. 28, Stanolind Oil & Gas Co. met Humble in 
Hendrick field, Winkler county. 

Jan. 28, Texas Co. met Humble in Ward and 
Winkler counties, Tex.. and Lea County, N. M 

April 20, 1937, Sinclair Prairie met Humble in 
Ward and Winkler, Tex. and Lea, N. M., counties, 
except that its gravity schedule ends with 36 and 
above, at $1.00. 


Posted by Continental Oil Co. 
(Effective Jan. 28, 1937) 
Artesia, Jackson and Maljamar pools, N. M...$0.90 


COLORADO 
(Posted by Continental Oil Co., 
Effective Jan. 28, 1937) 
Ft. Collins and Wellington 





Below 29....... $1.01 35-35 ..9 
oS 1.03 36-36. 
Se Pcascncwie's 1.05 37-37.9 
OP 38-38.9... 
. 1.09 39-39.9.. 
een <s) Aone 40 & above 
| re 1.13 





Cannon City and Florence, Col 


SOUTH AND SOUTHWEST TEXAS 
All Shown Below Posted by Humble Oil & 
Refining Co. 

(Effective Jan. 28, 1937) 


Carroll, Clark, Darst Creek. Hilbig, Salt Flat and 
Zoboroski fields. niaras**** Sapemanages esas $1.09 


Jan. 28, Magnolia met Humble in Darst Creek: 
posted $1.00 in Luling: $1.12 in Lytton Springs; 
$1.27 for Cleveland, and $1.15 in Hardin, both in 
Liberty county, Tex. 

Jan. 28, 1937, The Texas Co. met Humble in 
Darst Creek. 


Anahuac, Dickinson, Flour Bluff and Turtlebay 
(Effective Jan. 28, 1937) 


Below Sl..<..05< $1.16 bo EE. $1.28 
MEMEO 5 acesseee 8 ee 1.30 
re ce are 1.32 
eee 1.22 Ra 1.34 
Sa re 40 and above.... 1.36 
ae 1.26 
Conroe, Raccoon Bend (Deep sand crude) Tomball and 
Satsuma 

(Effective Jan. 28, 1937) 
EE $1.20 eee $1.34 
29-29.9.. 0000 1,22 et re 1.36 
Ee lo ee 1.38 
8 ea : ioe oe a 
BPD citavess oe a 
oe eee 1.30 40 & above..... 1.44 
34-S4.9....00. ce So 


Jan. 28, Magnolia met Humble in Tomball and 
Texas Co. met Humble in Conroe, beginning with 
35-35.9 gravity. 


(Continued on next page) 
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South-Southwest Texas (cont’d) 
Posted by Humble 


* Mirando 
(Effective July 6, 1937) 

Below 21........ $0.96 CO, Ae $1.18 
oo) aaa $2-32.9......00. 1.20 
22- =e 1.00 oo * eae Rae 
pee 1.02 | rere 1.24 
ee a 1.26 
| ere ben Bie ceeds 1.28 
on 1.08 oc ee 1.30 
27-27.9 1.10 ee 1.32 
yg. See ¥.32 39-39.9.....0... 1.34 
29-29.9 « Reet 40 & above..... 1.36 
ee 1.16 


*Includes Duval, Jim Hogg, Webb and Zapata 
counties, Tex. and Heyser and Placedo crudes. 

July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 

LOUISIANA-ARKANSAS 
Posted by Standard Oil Co. of Louisiana 


So. La. 
er La.- Rodessa, Roanoke 

Ark. N. Crowley 

(Effective Jan. 28, 1937) (Dec. 28,°37) 
Below 21°.. $0.90 $0.93 $0.90 
i ee for for .93 
22-22.9... oil oil .96 
23-23 .9... Below Be “+3 99 
24-24.9... r ~ “igh : 1.02 
25-25.9... $0.92 98 "95 1.05 
26-26.9... .94 .97 1.08 
27-27 .9.. .96 .99 1.10 
28-28.9... .98 1.01 1.12 
29-29 .9.. 1.00 1.03 1.14 
30-30.9.. 1.02 1.05 1.16 
31-31.9.. 1.04 1.07 1.18 
32-32 .9.. 1.06 1.09 1.20 
33-33.9.. 1.08 Ee 1.22 
34-34.9.. 1.10 1.13 1.24 
35-35 .9.. aces 1.15 1.26 
36-36.9.. 1.14 1.17 1.28 
37-37.9.. 1.16 1.19 1.30 
38-38 .9.. 1.18 } 21 1.32 
39-39 .9.. 1.20 1.2 1.34 
40 & above i. 2 }.25 1.36 

*Includes C addo, Homer, Haynesville, Sabine, 

De Soto, Sarepta, Carterville, El] Dorado, Bunkie 

and Miller county. 

Smackover, Phas iw s anes waleeweaae $0.90 

Urania, La. (Arkansas Fuel ‘Oil Co., Jan. 28, °37) 

Sree aie eee aarenallc as wy ie ie Gee hs 02 

Tepetate, La. (Continental Oil, Jan. 28, ay 1.24 





Jan. 28, 1937, Magnolia met S 
Ark. gravity and price SS in Pine Island, 
Haynesville, Bull Bayou and Cotton Valley, La.. 
and in Eldorado and Rainbow districts, Ark.; and 
met S. O. La.’s Rodessa prices; and in Lockport, 
Iowa, Cameron Meadow, La., posted Hum le’s 
Fie Fi and price schedule on Mirando. El Dorado 

— pig | Ark. price same as Sanackover, effective 

—> og: The Texas Co. met S. O. La. in N. La., 
except that its gravity oS begins with below 
27 at $0.94. It posted $1.37 for Garden Island, La., 
$1.24 for LaFitte, La. and $0.90 for Smackover. 


*GULF COASTAL FIELDS 
Posted by ——- Oil & Refining Co. and 


O. La.’s No. La.- 


he Texas Co 
Saxet 
(Effective Jan. 28, 1937) (Humble) 

Humble Texas (July 6 °37) 
Below 18....... $0.95 $0.90 
7 ea for 0.92 : 
i... Seer below 0.94 pine 
, ee tb 0.96 $1.01 
pi 8 ee 0.98 0.98 1.03 
, A re 1.01 1.01 1.05 
| aS 1,04 1.04 1.07 
Bs ceccsee 1.07 1.07 1.09 
re 1.10 1.10 1.11 
eer 1.13 1.13 1.13 
SP ibatssves 1.15 1.15 1.15 
aa 1.17 1.17 1.17 
-. 1.19 1.19 1.19 
Wine cesees 1.21 3.2) 1.21 
oo) ae 1.3 1.23 1.23 
Ar | 1.25 1.25 
Sk re 1.27 aoe 1.27 
$434.9... ccccee 1.29 1.29 1.29 
35-35.9 1.31 for 1.31 
Ee 1.33 oil 1.33 
ok ee 1.3 34° 1.35 
cn 1.37 and 1.37 
| ee 1.39 above. 1.39 
40 and above.. 1.41 a 1.41 

tRefugio 
(Effective July 6, 1937 

Posted by Humble 
20-20 .9... . $1.01 2ran.9.. $1.07 
21-21 .9 1.03 24-24.9.... 1.09 
22-22.9 1.05 25-25 .9 1.11 


Rest of schedule same 
crude prices. 

tIncludes Saxet, Greta, O’Connor-McFadden, 
Taft, Plymouth and Tom O'Connor crude. 

*Humble’s prices apply in_ these Texas 
Amelia, Barbers Hill, Goose Creek, 


as Humble’s Gulf Coastal 


fields: 


Hull, Liberty, 





Mykawa, Orange, 
(shallow sand), 
Columbia. 

Jan. 28, Sinclair-Prairie met 
schedule in full. 

July 6, 1937, The Texas Co. posted for Refugio, 
which includes Greta, Saxet and Taft: $1.01 for be- 
low 21, plus 2c differential, to $1.17 for 28 & above. 

Texas Co. postings in Gulf Coastal Texas include: 
Arriola, Five Corners, Ganado, Humble, Liberty, 
Magnet, Manvel, Markham, Mauritz, McFaddin, 
Pickett Ridge, Port Neches, Sour Lake, West 
Columbia and Withers. In Gulf Coastal Louisiana: 
Bay St. Elaine, Caillou Island, Dog Lake, Four 
— Gillis, Horseshoe Bayou, Iberia, Lake Barre, 

Lake Pelto, Leesville and Port Barre. 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
(Effective Jan. 28, 1937) 

Salt Creek, (except Tensleep crude), Midway and 
Dutton Creek, Wyo., same schedule as Stanolind 
posts in Oklahoma, Kansas which see under Mid- 
Continent crude on previous page. 


Pierce Junction, 


Raccoon Bend, 
Sugarland, 


Thompsons, and West 


above Humble 


(Effective Jan. 6, 1938) 
Tensleep, Salt Creek field. . : $0.70 
(Effective Jan. 28, 1937) 
GP MIR sais i cciccwedccteconceas $1.30 
RE n8 604601 0s40eeaeeneheeeen 1.18 
pO erro pr rl 1.12 
REN EW, Rn wider ee cececcacsccnceuawawe 1.33 
Big MGGGY. .ccccccevcccccccnccesveccesancs 1. 
Elk Basin, light. Dhidu sarsewhe read ancanueen 1.30 
Grass Creek, OS re eer e 1.30 
PO i ci van cverccccnccconvenesned 0.82 
(Effective Nov. 4, 1936) 
CN CUO NOU G ceeds vedeccccsccunenn cee 
Frannie heavy.. See ne ara hls de ht Oe eee WN ET 0.62 
Hamilton Dome, Mac weveduanstwadeeens 0.57 
Posted by Ohio Oil Co. 
(Effective Jan. 28, 1937) 
Elk Basin, Wyo...... eotnauinis daaeed tia tele $1.30 
CO GUN OR ei cece vevccaceccccucdnes 1.30 
WG ac dccndKeeabdiecestauncencicuel 1.205 
RO CN io 0sstce he ckvedentscneuessnune 0.97 


(Effective Nov. 16, 1937) 
Go kiisdc isa ctaceenedaeens $0.90 
Posted by Continental Oil Co. 
(Effective Jan. 1, 1938) 


Sunburst, 


Ce CS Fas c's cc eccceceucdetucaaeanes $1.30 
(Effective Jan. 28, 1937) 

Sie PR WE Ness cakcccurcoucsaccaadavencs 1.18 

RAO Ga WONG oa ccc dcan cecccaieoncanean 0.97 











CALIFORNIA, Posted by Standard Oil of California 


All gravities above those quoted take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe Springs, Kern 
Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; Lakeview Area, Aug. 19, 1936; El Segundo and Wilmington, Oct. 15, 1937; 





8 
of 

a.§ Ss « c 

-_ 26 = --4 

Site co | & 363 

Fasc § S$ ¢ 3 

aseeh © = se 38 e 

sega = E se. 6COU > 

eSe §$ § st ? § 
Gravity Hoey A < sa &§ fa 
14-14.9....... $0.80 0.79 0.74 0.78 0.79 0.80 
15-15.9....... .80 .79 .74 .78 .79 .80 
16-16.9.......  .80 .79 .74 .78 .79 .80 
wears....... @ .2 2 © 2 .& 
TSIES....... <8 .7 74 .78 .84 = =.80 
eee....... 2 2 2 & 4 .& 
20-20.9....... .85 .79 .74 .85 .90 .88 
21-21.9.......  .88 .79 .74 .89 .93 .93 
San9....... 92 22 1.4 © S&S 
23-23.9.......  .95 .86 .77 .96 .99 1.02 
24-24.9....... .99 .91 .80 1.00 1.02 1.06 
25-25.9... 1.03 .95 .82 1.03 1.05 1.11 
26-26.9... 1.06 1.00 .85 1.07 1.09 1.16 
27-27.9... Rie 1.6.86 2k i... 
28-28.9.. 16 210-98 1:4 LR ns 
29-29.9... 1.17 1.15 .93 1.18 1.18 @ 
30-30.9.. 1.21 1.19 .95 1.22 1.21 ¢£ 
$1-31.9....... — ea 
32-32.9. *Elwood Terrace La = 
33-33.9.. 1.28 wee Oe 
34-34.9.. 1.32 3.8 
35-35.9.. 1.35, 33 
36-36.9... 1.39 se 
37-37.9... 1.43 ra} 
38-38.9....... a as 
39-399....... ° 
40-40.9....... i 
41-41.0....... eG 
42-42.9....... 
43-48.9....... 
44-44.9....... 
45-45.9....... 
46-46.9....... 
i ee 
48-48.9....... 

*F. o. b. ae, 


tAlso McKittrick, Kern River. 


Greeley-Canal, Dec. 22, 1937. 


> ey b1 
oe ee se 2 2 
= a8 x = = tes s _ 
Sg es & - e S0),8 + ~ 
ae) © ‘Ss S om (6 “e 
ses E P J 2s 5 $= 
-— a —- —- 
sé <e & «& & Bet = BE 
©. «. .--. 0.80 0.76 0.76 0.77 0.78 
yy. ae oaava .80 .76 Ay By x | : 
:. WE ann 80 . 76 .7 oan aa 
ree ee 80 .76 . 76 By a 
a aires 82 ae . 76 Py x | .78 
. aoe 85 .76 .78 ote an 
c is 88 .78 .82 By .80 
. ae eau 91 .80 .85 ote .84 
. ee ie 93 .84 .89 .79 .88 
.96 .84 .79 96 .88 93 .82 .92 
.99 .88 .81 99 .91 96 .85 .96 
1.03 A .83 1.02 .95 .89 .99 
1.06 .98 -86 1.05 .98 .92 1.03 
1.10 1.03 .88 1.02 .96 1.06 
1.14 1.07 .90 1.06 -99 1.10 
Bike 3.22 .93 1.09 1.03 1.14 
Ruan Bake .95 eewe 1.07 1.17 
1.24 1.22 .97 1.11 1.21 
B.2t 4.2f 1.0 Sige Scam 
nes ae’ «ee 1.18 1.28 
1.3¢ 1.22 1.3% 
1.42 ie i 
1.46 1.29 
1.51 1.32 
1.56 1.36 
1.61 1.40 
1.66 1.43 


mt et et ft Ftd pet pt et 


Santa Fe Springs 





2 
s Fis ab s 
> sas ~ 
.§ & Sa. 33 2 2 
=e = soe i>) 6S 3 ma 
6.4 5 = ro pb = te S 
ae ¢ 3 «8S 8. 3 
3° 5 m™ &Fe , | = 3 
Pi £6 3 8 a 
4a = & a54 of zs 
ere ey 0.70 0.70 
0 iat .70 . oe .70 -70 
ae .7 . ae .70 .70 
Y. Ce .70 Wa kacan -70 .70 
\, eee .70 (ae .70 .70 
70 .70 .74 :. 2 .74 .71 70 
.70 .78 1 ee .78 da 70 
.73 .82 82 .82 .74 70 
ott .87 eens eae . 86 .78 72 
.80 92 92 .90 .82 76 
.84 .97 hea 94 .86 79 
on De , BG asans .98 .90 83 
SD. 1.06 3.66: ...<<. RG scx 
.95 1.10 1.10 $0.84 1.06 
99 1.315 1.18 .88 1.10 
1.02 1.20 1.20 .92 1.14 
1.06 1.25 1.25 .95 1.18 
1.09 1.29 1.29 99 
1.13 1.34 1.34 1.03 Kettleman Hills 
1.17 1.38 1.38 1.07 3.29 
1.20 a > ee 1.2 
ene 1.15 1.27 
1.19 . 1.31 
1.23. 1.35 
Rome « 1.39 
Bae. a 1.43 
3.4 eeee 
1.38 
1.41 
1.45 
ee 
,.gS . 
..36 5 
1.60 . 
1.64 . 


Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted. 


tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Index to Advertisers 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors or omissions. 





Acheson Colloids Corp. 
Allis Co., Louis ... 
Aluminum Co. of America — 
American Mineral Spirits Co. .. 40 
Ame a8 Telephone & —— 

Cc 


sateen Prichard Oil Cc O. 


Bakelite Corp. 

Battenfeld Grease & Oil Corp. 
Berry Sons’ Co., James B. : 
Blackmer Rotary Pump Co. 
Bowser & Co., Inc., S. F. 
Bradford Oil Refg. Co. 

Brodie Co., Inc., Ralph N. 


Canfield Oil Co. . 
Champion Spark Plug Co. 
Champlin Refg. Co. 
Chicago Bridge & Iron Co. 
Cities Service Oil Co. 


Conewango Refg. Co. ... 
Curtis Pneumatic Machinery Co. 
Cushing Refg. & Gasoline Co.. 


Danciger Oil & Refineries, Inc..... 
Deep Rock Oil Corp. 
du Pont de Nemours & Co., E, I... .. 


Edwards & Co., Vincent 

Electric Hose & Rubber Co. 

Electric Storage Battery Co. ... 

Erie Meter Systems, Inc.. Second ‘Cover 
Exide Batteries 


Fairbanks-Morse & Co. ............ 
Farrell Mfg. Co. 

Flee-Wing Corp. 

Ford Motor Co. 

Freedom Oil Works Co. 


Gaylord Container Corp. .. 

General American Transportation 
Corp. 

General Electric Co. 

Globe Oil & Refg. Co. 

Goodall Rubber Co. ......... 

Goodrich Rubber Co., B. F. 

Goodyear Tire & Rubber Co. ....... 

Graver Tank & aed CO, TRC... 

Gulf Oil Corp. . Third ‘Cover 


Hanlon-Buchanan, Inc. 
Hays Mfg. Co. : 
Heekin Can Co. 

Hinde & Dauch Paper Co. 





Crnssveven 





Situations Open 





DESIGNERS AND DRAFTSMEN 


for Oil Refinery Piping. Must be 
thoroughly experienced this class of 
work. State fully first letter salary 
desired, complete detail of your ex- 
perience, age and how soon services 
available. 


Arthur G. McKee & Company 
2422 Euclid Ave., Cleveland, Ohio 











CHEMIST—for laboratory near New York 
City. Experienced in analyzing greases. 
Previous experience with grease manufac- 
turers essential. Give full qualifications. etc. 
Address Box 493. 


Business Opportunities 





WEST COAST REPRESENTATION 
Commission or participation basis. 
Outstanding record in automotive 
fleld as Salesman, Branch Megr., Divi- 
sion Megr., Sales Megr., Advertising and 
Sales Promotion Mgr. Three employ- 
ers in 16 yrs. Most recent connection 
12 yrs. Particularly well qualified in 
marketing motor oils, gasoline, tires 
and automotive specialties through 
jobbers and dealers. Will represent 
selected list of non-competitive prod- 
ucts on West Coast. Can arrange New 
York, Cleveland, Detroit or Chicago 
interviews NOW. Los Angeles in 
March 


Address Box 496 








OLD ESTABLISHED middle western 

oil marketing company has attractive 

contracts to offer successful inde- 

pendent jobbers who want to improve 

sales and profits. Fur full particulars, 
Write Box 495. 








BULK PLANT 
FOR SALE OR RENT 
Six elevated tanks, total capacity 
100,000 gallons. Offices and large 
warehouse. Retail station. Excel- 
lent location. Fully equipped. 
W. Harry Bailey, 
Box 354, 
Birmingham, Ala. 





For Sale 


FOR SALE. New 570-gallon truck tanks, 
one compartment, skirted and mounted, 
$250; two compartments $275. Two 1500- 
gallon, one compartment trailers, complete 
but without tractors, $400 each. Address 
John W. Leahy, Danbury, Conn. 


Wanted to Buy 


WANT TO BUY 1000 to 1200-gallon three to 
four-compartment truck tank with meter 
and hose. Also about 4000-gallon transport 
tank with trailer, several compartments. 
Address Box 494. 


Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 wank es Ave., 


NE 
Telephone Bigelow 3-4020 








BURRELL-MASE ENGINEERING CO. 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation — Construction — Testing 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods employe. 
Octane Ratings by A. S. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 














International Harvester Co. .. 
International Petroleum Exposition 


Johnson Co., S. 
Johnston & Jennings Co. 


Kidde & Co., Inc., Walter 
Leland Electric Co. 
McDonald Mfg. Co., A. Y. 
Master Electric Co. 


Mid-Continent Petroleum COPD. « a: 
FUICT RUN TAOOU G00 5c 664 Canes has eter 


INGCIONE) DROTEE CO e on dons i keer 
National Petroleum "Mutual Fire 


Insurance Co. . 
Neptune Meter Co. . 
New York Lubricating Oil Co.. 


Ohio Oil Co. . 
Oil Equipment Mfg. Co. 


Paraflow 

Penola, Inc. 

Philadelphia Valve Co. 
Phillips Petroleum Co. 
Pittsburgh Equitable Meter Co. 
Pittsburgh Plate Glass Co. 
Pure Oil Co. 

Pyroil Co. 


Republic Oil Co. 
Roper Corp., Geo. D. ... 


Service Station aman nt Co 
Shand & Jurs Co. 

Shell 

Silent Glow Oil Burner Corp. 
Skelly Oil Co. ; 
Southern Steel Barrel Co. 
Southwest Pump Co. 
Standard Oil Co. of N. 
Standard Steel Works 

Sun Oil Co. PRR Ee 


Texaco Development Corp. 
Tokheim Oil Tank & Pump Co.. 


U. S. Steel Corp. 
Universal Oil Products Co. 


Viking Pump Co. 


Wayne Pump Co. 
Wiloil Corp. 


Coming Meetings 


Kentucky Petroleum Marketers Assn., Browt 
Hotel, Louisville, Ky., Feb. 7, 8 and 9. 

Missouri Independent Oil Jobbers”§ Assn., 
Hotel Baltimore, Kansas City, Mo., Feb. 
9, 10. 

Kansas Oil Men’s Assn., 24th annual con- 
vention and oil exposition, Hotel Broad- 
view, Wichita, Kans., Feb. 14 and 15. 

American Institute of Mining and Metal- 
lurgical Engineers, annual meeting, En- 
gineering Societies Bldg., New York, N. Y 
Feb. 14 to 18. 

Illinois Petroleum Marketers Assn., Pere 
Marquette Hotel, Peoria, Ill., Feb. 16 
and 17. 

Association of Highway Officials of the 
North Atlantic States, Hotel Ambassador, 
Atlantic City, N. J., Feb. 16, 17 and 18. 

American Petroleum Institute, Division of 
Production, Mid-Continent District, Herring 
Hotel, Amarillo, Tex., Feb. 17 and 18. 

Ohio Petroleum Marketers Assn., fifteenth 
annual meeting, Hotel Deshler-Wallick, 
Columbus, Ohio, Feb. 22, 23 and 24. 

Wisconsin Petroleum Assn., aig ye} Hotel, 
Milwaukee, Wis., Feb. 22, 23 and 2 

Indiana Independent Petroleum Assn., oe 
Convention and Refiners and Suppliers 
Exhibit, Hotel Severn, Indianapolis, Ind., 
March 2, 3 and 4. 

Iowa Independent Oil Jobbers Assn., and 
trade exhibit, Fort Des Moines Hotel, Des 
Moines, Iowa, March 2, 3 and 4. 

American Society for Testing Materials, 
Spring Regional Meetings and Group Com- 
mittee Meetings, Seneca Hotel, Rochester, 
N. Y., March 7 to 12. 

Society of Automotive Engineers, National 
Aeronautic Meeting Mayflower Hotel, 
Washington, D. C., March 10 and 11. 

American Assn. of Petroleum Geologists, 
23rd annual meeting, Roosevelt Hotel, 
New Orleans, La., March 16 to 18 

Western Metal Congress and Exposition, 
Biltmore Hotel, Los Angeles, Calif., March 
21 to 25. (Petroleum Division has ses- 
sions.) 

American Society of Mechanical Engineers, 
Los Angeles, Calif., March 23, 24 and 25. 

American Petroleum Intsitute, division of 
production, spring meeting, southwestern 
district, Blackstone Hotel, Fort Worth, 
Texas, March 24 and 25. 

Society of Automotive Engineers, National 
Passenger Car Meeting, Hotel Statler, De- 
troit, Mich., March 28, 29 and 30. 

Independent Oil Men’s Assn. of New Eng- 
land, annual convention, Bradford Hotel, 
Boston, Mass., April 7. 

National Petroleum Assn., Cleveland, Ohio, 
April 13 to 15. 
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